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Historic Colonial Town to Be Restored 


There is reason for rejoicing in the completion of long- 
pending plans whereby Williamsburg, the Colonial capital 
of Virginia, is to be restored to its pre-Revolutionary con- 
dition, and maintained as a great historical shrine for the 
American people forever. Furthermore, added satisfaction 


The Garrett house, Williamsburg, Va., 


may be found in the 
historic old Virginia town will become 


the beauty and durability of houses of wood 





ore ago, from lumber cut from the virgin forests, 


whose walls many historic events have occurred, 


fact that through this restoration the 
a lasting memorial 
Mansions that 
ere constructed by the founders of the nation two centuries or 
and within 
are ) be re 


stored to their original condition. In all of these houses the orig- 
inal woodwork will be retained, except such repairs and re- 
placements as may be found necessary for the restoration 
of the buildings to perfect condition. There are now over 
forty buildings of the early Colonial period standing in 





built 200 years ago of North Carolina pine—a fine example of Colonial design 


Williamsburg 


specially taken by an AMERICAN LUMBERMAN staff photog- 
rapher, are reproduced in connection with this article, It 
will be necessary in the case of some of the brick houses to 


standing, 
work. of 


down structures 
riginal bricks for nse 


teat now 


in) the 


Photographs of some of these structures, 


in order to get the 
. [Turn to page 38] 
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A Comprehensive Service 
To the Forest Industries 








Forest Engineering. 

Timber Estimating. 

Timber Appraising. 

Forest Mapping. 

Aerial Forest Surveying. 

Timber Financing. 

Management of Lumbering Operations. 
Management of Timberland Estates. 
Purchase or Sale of Timberlands. 
Explorations and Timber Prospecting. 
Consulting Work. 


Send for Illustrated Booklet describing 
nature of our services. 


James D. LA C E Yo Co. 


Timber Land Factors 








Established 1880 
CHICAGO NEW YORK SEATTLE 
231 So. LaSalle St. 350 Madison Ave, 626 Henry Bidg. 
NEW ORLEANS JACKSONVILLE 
Pere Marquette Bldg. Barnett Natl. Bank Bidg. 
MONTREAL MEMPHIS VANCOUVER 
Castle Bldg. First Natl. Bank Bldg. Vancouver Block. 








WVENTO PUTTYLESS 


Steel Basement Windows 











U. S. Pat. 3-4-24—Other Pts, Pend. 


Vento Saves Builders Costs and Makes More 
Profit for the Dealer— 


Vento exclusive features — 


Puttyless—glass is held against cushion of cork. Absolutely weather 
and water tight. Needs no glazier to set a pane of glass—anyone can 
glaze in a few minutes. 


Will not sag—warp—or bind. Are vermin proof. 
Made of 12 gauge steel—electrically welded. 


Sash opens in at top—and can be locked w'th safety 
lock at bottom. 


Sash can be opened full wide and fastened to floor 
beam. 


Each frame is drilled and tapped to be fitted with a 
steel framed or wooden screen. 


ba on Se —_ only through the Lumber and B. S. dealer. Write for 
catalog rs helps. Hundreds of lumber dealers are now 
selling ,%-, Puttyless Steel windows. 


Manufactured by 


VENTO STEEL SASH COMPANY, Muskegon, Mich. 
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WISCONSIN 
HARDWOODS 


HEMLOCK 
PINE / 


KorrectMake 
MAPLE AND BIRCH 
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Satisfaction Giving 
HARDWOODS 


and Hardwood Flooring. That’s what you get 
when you buy Kneeland-McLurg stock. Qual- 
ity, manufacture and grades right. Values in 
every foot. Note the items below. 


100,000 ft. 1” No. | and Better Kiln Dried Birch 
200,000 ft. 1” No. | Common Air Dried Birch 
100,000 ft. 1” Ne. 2 Birch 

i” No. 3 Birch 

i” No. 3 Common Basswood 

1” No. 3 Common Soft Elm 

1” No. 2 and Better Brown Ash 
“*Korrect-Make”’ Maple Fleoring 
13/16x2%" Second Grade 
13/16xi2” First Grade 
13/16x1Ye"” Second Grade 
‘Korrect-Make’’ Birch Flooring 
13/16x2%4” First Grade 
13/16x2%4" Second Grade 
13/16x2%4" Third Grade 
13/16xt¥2” First Grade 
13/16x1¥2” Second Grade 

4’ fie. | Basswood my 

ood Lath 


KNEELAND- McLURG 
LUMBER Co. 


SALES OFFICE: 
Mills at Phillips, Wisconsin and Morse, Wisconsin. 


sss seen 
2223 
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PHILLIPS, WISCONSIN 


bo 


“MASTER 
WOODWORKER’ 


Lumber Dealers 
Find the “Master” 
Indispensable. 

Get Further Details 
Now! 

Make window frames, 


cabinet drawers, bridg- 
ing, etc., do cut - off 


work, ripping, dress “12 
ing. Make salable Machines 
articles from odds and In One. 









ends. Let your cus- 
tomers use it. 


6-inch cutting capac- 
ity. Powerful, speedy, 
accurate, reliable. 12 
years the leader. 


(Established 1917) 


616 Brush St., Detroit, Michigan 
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the yearly rate if paid in advance. Remittance 
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A Novelty in “Own Your Home” Shows 


IKE THE little boy who enjoyed being in the open air so 
S much that he resolved that, when a man, he would build 
his house out-of-doors, the management of the Chicago Own 
Your Home Exposition this week announces that next spring’s 
show will be an open air affair, instead of being housed in the 
Coliseum as it has been for the last eight years. By arrangement 
with the City of Chicago a convenient and otherwise desirable site 
has been secured, on which will be erected twenty-five full-sized 
homes of various types and designs, together with the other struc- 
tures required for such an exposition. Details will be found in an 
illustrated news story elsewhere in this issue. 
‘This is an innovation indeed, as never before, in this country, 
has such an exposition been staged out-of-doors. It is, however, a 
logical and a desirable change. There always has been something 
incongruous in exhibiting a group of model houses enclosed by 
«the walls and roof of a big building. Not even bits of sodded lawn 
and flower beds could quite supply the illusion of real homes and 
gardens. 

On the new site the homes will be shown in a proper setting, 
with opportunity for landscaping and all the other beautifications 
of the well appointed home. Manufacturers of garden furniture 
and accessories such as pergolas, trellises, garden seats and swings, 
ornamental fences etc. should see to it that their wares have a 
place in the general scheme. 

Of course it must not be supposed that the group, or terrace, 
of full-sized model houses will comprise the entire show. Just as 
in past years, there will be comprehensive exhibits of home-build- 
ing materials, equipment and furnishings of every sort, all housed 
in suitable buildings to be constructed especially for that purpose, 
except where out-of-door display will be more effective. In short, 
next year’s show is to be both “open air” and “indoor,” with every 
facility provided for exhibits, exhibitors and visitors. , 

The novelty of the new setting and the attractive displays 
which it will make possible should prove a strong drawing card, 
and thereby increase the effectiveness of the big home-promoting 
enterprise, for the more people that can be brought under the edu- 
cational influence of the exposition, the better will be the results 
in the way of increased home building. 





Steel as a Business Barometer 


SSUMING, as do many economic writers, that current con- 
A ditions and prospects are fairly reflected in the orders in 

hand and the volume of steel production, there is an in- 
terest in recent statistical data on the steel industry. At the pres- 
ent time operations in the major steel plants are slightly above 
those of the corresponding period of 1927, and during the entire 
summer output has been maintained at a level above the customary 
one for the season. This would be significant, from whatsoever 
source the demand for steel might come. It is especially signifi- 
cant owing to the fact that the aggregate of orders has been made 
up of requisitions from numerous consuming sources. Not only 
have the large converting users, such as the automotive industry, 
the manufacturers of farm implements and the construction in- 
terests, remained in the market, but the steel industry, like many 
others, has owed its ability to sustain a large volume in part to 
the so-called hand-to-mouth purchases of a multitude of small 
buyers. 

It is reported that the major steel interest at the end of August 
had on its books unfilled orders amounting to 53,116 tons more 
than the volume on hand at the end of July. Compared with the 
end of August, 1927, the aggregate of unfilled orders at the end of 
last month showed an increase of 428,006 tons. This is said to be 
the largest volume of unfilled orders in hand since 1923, and this 
notwithstanding the fact that heavy requisitions lately have been 
made against expiring contracts. There is in this last fact an in- 
timation that advances in price are feared by large users. Inci- 
dentally, it may be noted that there have been recent increases in 
the output of pig iron, the production of which for some months 
has appeared to be out of line with the industry as a whole. 
Commenting on the current steel situation, the Chicago Journal 





of Commerce says in part: “The steel corporation’s unfilled orders 
may not signify as much as formerly. But steel is still the coun. 
try’s fundamental manufacturing industry. People who are buying 
steel noW will soon be buying bricks, lumber, concrete, furniture 
and other commodities. Business at present is in fair condition 
and probably will continue so.” While there has been considerable 
unevenness in the volume of business, some industries operating 
near to capacity while others have reported slackening demand, 
yet as a whole business in recent months has been shown to be 
better than the amount of complaint made would have indicated, 
In other words, such decline as has taken place has occasioned a 
volume of complaint disproportionate to the volume of the decline. 





Price as a Merchandising Factor 


NE OF THE commonest charges brought against lumber sales- 
(5) men, and the lumber industry generally, is that they sub- 
ordinate all other sales arguments to price. If this charge 
has a basis in fact it is probably because salesmen who sell on 
price only are unaware of any other element in the transaction. 
They still assume that as all lumber is lumber they are offering 
a commodity that differs in price alone from that offered by com- 
petitors. Salesmen who stress quality, uniformity and service, 
while subordinating price, do so because by that policy they not 
only get more orders but more profit on each and at the same 
time they create good will for their companies and add to the 
stability of demand and volume. Price buying inevitably tends 
to be sporadic and spasmodic. It is not always practicable to 
find a cut-price bargain. : 

If it is assumed that price always is the determining factor 
in selling, there is little room left for real salesmanship and no 
room at all for skill in production. There is no inducement to 
the millman to install good machinery, no inspiration to workmen 
to strive for excellence in product and there is no advantage in 
possessing good timber. All this is true with respect to selling 
at wholesale, and it is fully as true of selling at retail. Good 
lumber, uniformly cut and accurately graded, makes easier the 
work of the carpenter or other converter, at the same time that 
it encourages better workmanship on the part of the user. This 
in turn adds to the satisfaction of the ultimate buyer, for the 
final reputation of wood can be sustained only by its conversion 
into articles that give pleasure and satisfaction to the ultimate 
consumer. 

Products of legitimate industry should be sold on their in- 
trinsic merits, and the producers and distributers ought to know 
better than anybody else what these merits are. Knowing them, 
it is not only their duty but their opportunity to make them 
known to others. If the lumberman does not know the qualities 
and values of his own product, if he does not appreciate those 
values and undertake to inculcate in others a knowledge and ap- 
preciation of them, he can hardly complain of lack of sales and 
profits. A fundamental of salesmanship is knowledge of and ap- 
preciation for the commodity merchandised. If the seller of lum- 
ber does not know and is not thoroughly convinced that for many 
purposes it is the best material, he is unlikely to be able to 
convince doubters of its value. 

Lumbermen who are looking into the future have begun to 
realize that the whole industry profits from intelligent salesman- 
ship on the part of the individual concerns that constitute the 
industry. Price selling cheapens a commodity sold on that basis, 
and of course it affects in that manner the interests of all who 
produce, distribute and use the commodity. The price seller 
is no friend of the producer or distributer whose lumber he sells 
and he is conferring no permanent benefit upon the industry as 
a whole. The price seller thinks, of course, that his method 
is the only successful one, but he is mistaken and the interest of 
his employer as well as the interest of the lumber industry lies 
in teaching and persuading him to use better methods. Sales man- 
agers and salesmen sometimes say that pressure to force sales 
by price-cutting comes from higher up. To the extent that that 
is true it may have its origin in conditions that can be met in 
no other way; but until the executives of the lumber industry 
recognize the necessity of better selling methods it is to be feared 
that little progress will be made in the direction of improvement. 
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Ts Acquires West Coast Properties cation, on Nov. 10, of the Lee’s Ferry bridge, golf tournament on the sporty 18-hole Bear 
coun- highest highway bridge in the world, spanning. Creek course that has become the leading 
uying [Special telegram to Amertcan LumBERMAN] the Colorado and connecting ‘Arizona and the attraction of Blaney Park. There will be a 
niteie Tacoma, Wasu., Sept. 10—John Buffelen, Southwest with Utah and the Intermountain number of both cash and merchandise prizes. 
lition ie Coc kas danered OF Ue aad mp ow region by automobile highway. ek — beginning at 8 o'clock, there 
. : a S er part o wuane ' wi a public meeting at Blaney Hall, at 
rable his holdings to a syndicate organized by To Dedi ° ; which there will be addresses by Gov. Green 
‘ating gr mdlge pone bupinaee =a, and will re- 0 Dedicate Air Port at Blaney = noted aviation experts. Dancing will 
nand, we SSN . € nagement of the or- : ollow the speaking. On Saturday, Sept. 22 
to b ganization, it was announced here today. A HERMANSVILLE, Micu., Sept. 10—Blaney there will hog sobieaidel golf sintel toi a 
; ° new company, known as the Lauan Investment Park, the new all-year resort located at- cash prize of $150. This contest will begin 
cated, Corporation, has been organized to take over Blaney, .Mich., owned and operated by the at 9 a. m. and the foursome will be comprised 
led a Mr. Buffelen’s interest. Frank C. Neal, at Wisconsin Land & Lumber Co., of this city, of Jolly, of Menominee, and Denny, of Green 
cline. present secretary of the Buffelen organization, will be the scene on Sept. 21 and 22 of a big Bay, opposing Cook, of Marquette, and Mac- 

is president and treasurer of the new firm. élebration, the occasion being the dedication of Gregor, of Ishpeming. At noon on Saturday 
The other officials and the principal stock-  "¢w airport at that place. Gov. Fred W. there will be a luncheon at Bear Creek lodge 
holders have not yet been announced, Green, of Michigan, will deliver the dedicatory in honor of civilian and army aviators. At 2 
The assets of the Buffelen industries here are @4dress and ten United States army planes i icati f 
: . : : . p. m. on Saturday will occur the dedication o 
ales. estimated at $2,000,000. The present manufac- will take part in the demonstration. On Fri- Blaney Airport, a feature of which will be 
ot + oe en is to be a ie BS day, Sept. 21, there will be a pro-amateur 2:my maneuvers and stunt flying by ee araiy 
impson, now vice president o e bBuftelen aviators. Large posters have been distribute 
large company, as general manager. . all through the upper peninsula and a general 
l on The Buffelen industries include a sawmill, ve invitation is extended to everybody to come 
tion. yao ee ao yen table ~ ——s to Blaney on Sept, 21 and 22. 
aa soItwoo an araqwoo veneer plants an a (eneeeanasaenaaaaaaee 
“ae molding mill. Mr. Buffelen’s interests in aie 
com- Buffelen, Hubbert & Loonan (Inc.), a furni- Government Building Program 
Vice, ture plant, are included in the transaction. . wpe . 
not The company also controls large timber areas The big Government building program in the 
ail in Whatcom and King counties and operates District of Columbia is developing a tangle or 
several logging camps. More than six hun-° two as it progresses. For example, the site 
the dred men are employed at the local mills and for the huge Department of Commerce Build- 
ends three hundred at the camps. Mr. Buffelen ing, which runs between 14th and 15th streets, 
2 to plans to travel for a time, after which he will B Street and Pennsylvania Avenue, is now 
make his home in Tacoma. The deal is one mostly cleared and excavated. One of the 
of the largest ever made here. buildings remaining is the House of Detention. 
ctor EERE OES It was left standing pending decision as to a 
- no new location. The authorities finally decided 
t to ° ° ° fc this question and announced that an apartment 
be Wood Promotion in Arizona house at 908 B Street, S.W., on the other side 
» in ALBUQUERQUE, N. M., Sept. 10.—What “ hes a. would be the’ future: Rome 
ling proved one of the most successful movements Immediately William K. Wimsatt, vice presi- 
ood od deeulle seaeaater de waded oe dent of Johnson & Wimsatt, pioneer whole- 
ex- ; : : 

3 sate lumber concern, went into court, seeking 
the new of — — - the | aeons an injunction to prevent the use of this apart- 
hat th all yo d phe the ied. er industry, was ment house for such a purpose, contending it 
‘his “4 be bmi peti ent conn ga violated the zoning laws, that property owners 
the gee Fe egy rl ne gl oe should have been consulted before the authori- 
aa ~ . “1 mj a \ hem Lan ’ “— the ties determined to locate such an institution on 

C Be — ‘- Cady pee "Cc er & Timber a residential block, and a merry war is now 
ate “7 fall rf ae umber Corporation, is -on. Mr. Wimsatt’s home is at 910 B Street, 
— ly : aren a = = - That home builders have taken to heavily S.W. He has lived there for many years, the 
in- Koch “ p Dat ogee on toners 4 Mr ?- timbered porches seems to be evident from the location being quite convenient to the head- 
7 ee oad Te ell wa bene os idieiaas number being built of that description, The uarters of his company on Water Street a 
am eo, tenes ek lela ‘ab ee ti nt, one illustrated is 16 feet souare and has eight few blocks distant. A 
Mm, : g orgamizauon WAS, uerese posts 8 inch Overh “a Other residents and property owners in the 
- afforded an unusual opportunity to see the ‘Press posts 8 imches square. Overhead five . Sate vicinity plan, to. tat i. int 
beauty of the forest, woods operations, and afl 4" of 8x8 timbers take the place uf rafters, ‘mediate vicinity pian to intervene in the in- 
ies steps leading to the finished product. Mr. and between each pair is a cross beam of the ee ae — m= oes - “ ve who 
ose Koch also spoke at the banquet at the Monte Same size. All of these timbers are dressed and se hei oa y om ip 4 q “ his ho jo 
ap- Vista Hotel in the evening. stained as is the heavy boarding that forms fron ry — Agee sc yn wt sey nie 
nd The visitors met at the Arizona Lumber & _ the balustrade on three sides. The whole forms family po pth Prag Rig srcnone nn poh = thee 
aD Timber Co.’s office at 9:30 in the morning, the front of one of the most substantial mod- and because the effect on residential property 
me and boarded one of the company’s flatcars ern buildings built in a suburb of Chicago. values is certain to be adverse. ‘ 
, which had been “pullmanized” for the occa- 
ny ng Arriving at the woods camp, they were 
to rst shown loading operations, crews felling Shi 7 P Ab C 
the trees and the steam skidder bringing the ipments ercent ove ut 
a _— — as great a distance as 3,000 feet. [Special telegram to Amertcan LumBErMAN] 
as men far Brag: » a — — and = Wasutncton, D. C., Sept. 13—Two hundred and eighty-nine softwood mills of six associa- 
ot ee en served in the camp dining aes with normal ——— of “168,304,000 feet, gave actual production during week ended 
S. : i re Sept. 8 as 84 percent, shipments 82 percent and orders 81 percent of normal production. The 
is, MB gg Pokey, on — came a —? <n — were 107 percent and their orders 101 percent of soled production. 
and planing mills, The week’s figures for normal i i : 
ho where they expressed admiration for the effi. gu oO and maanaae epi a care ung orders follow: 
er ciency everywhere in evidence, and commented Sorrwoops— Mills Output Output Shipments Orders 
1s on the high type of equipment, and the syste- Southern Pine Association...........+.+++++ 150. 79,415,000 68,927,000 © 67,750,000 70,334,000 
ie matic handling of every department from the pok yg' Raney Mfrs. Association...... eeccee 24 21,485,000 20,367,000 20,977,000 23,785,000 
© | head saws fo the shiping sheds Sine paced joes Sues Meas Hates ae 
rd Reduced rates on freight between Arizona North Carolina Pine Association............ 73 15,840,000 9°098'000 7°868°000 3466,000 
of poe to be put into effect next month by the Northern Pine Mfrs. Association........... 8 11,507,000 9,759,000 8,807,000 7,838,000 
2g anta Fe and Southern Pacific railways will 89. > 
». aid the lumber industry in Arizona. Last year West Coast Lumbermen’s Association....... 769 ci a rte 123,567,000 145,285,000 131,476,000 
- Arizona shipped 16,121 carloads of fruits and Northern Hemlock & Hardwood Mfrs, Assn. 46 20,766,000 5,501,000 5,685,000 4,858,000 
‘ vegetables, against 9,783 in 1926, and 8,232 in Totals, softwoods . 504 > 
it 1925, Lettuce comprised nearly half of last pear Sebeesoves Siailertaewen WE Uc cetey hi 269,524,000 288,369,000 272,919,000 
n year’s total, and cantaloupes nearly one-fourth, Northern Hemlock & Hardwood Mfrs. Assn. 73+ 15,409,000 7,399,000 9,430,000 9,382,000 
y eg 23 different commodities were in- Hardwood Manufacturers’ Institute......... 31+ 59,595,000 45,972,000 46,919,000 47,483,000 
cluded ‘anh 
d > - 7 TSE NIE «5 o-n'n c-cnred00sb.0e0ss ++-4047 75,004,000 53,371,000 56,349,000 56,865,000 
One of the objects of the meeting was to onde Co ty mig 
: Mer : : ee TUnits of daily capacity of 35,000 feet. Northern Hemlock & Hard 1 fi F f 
t. arrange to participate appropriately in the dedi- week ended Sept. 1, and production is log converted to lumber scale. 
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Market for American Boxwood 


I am writing to ask if you can put me in 
touch with some firm or some northern people 
who want to buy boxwood. I have some very 
nice boxwood measuring 6 feet high and 7 
inches through that I would like to sell. I 
would appreciate your kindness in helping me 
find a buyer.—INquiry No. 2,206. 


[This inquiry comes from a woman in 
South Carolina. Inasmuch as no true ~ box- 
wood grows in the United States and as in 
some sections the term boxwood is applied to 
dogwood, it is assumed that the inquirer has 
dogwood rather than boxwood to dispose of. 

More dogwood is consumed in this country 
in the manufacture of weavers’ shuttles, prob- 
ably, than for any other purpose though con- 
siderable quantities are used in the manufac- 
ture of golf stick heads and to some extent 
this wood is used in the manufacture of small 
mallets. 

The term “boxwood” is applied to other 
American woods than dogwood. Gyminda 
latifolia sometimés is called “false boxwood,” 
and holly, or Jlex Opaca, is sometimes called 
boxwood. Also Schaefferia frutescens, or yel- 
low wood, is sometimes called “Florida box- 
wood” and “boxwood.” Cornel or Cornus flor- 
ida, the true dogwood, is known by numerous 
other names besides its true name and box- 
wood, such as “Florida dogwood,” “flowering 
dogwood,” “false box-dogwood,” “New Eng- 
land boxwood,” “flowering cornel,” “false box- 
wood,” “white cornel,” “arrow wood,” and “In- 
dian arrow wood.” The wood is heavy, hard, 
strong, close grained, brown, sometimes chang- 
ing to shades of green and red, with lighter 
colored sapwood of thirty to forty layers of 
annual growth. 

It is understood that the greater part of the 
total supply of dogwood now is obtained from 
farmers and other wood-lot owners in the 
southern States. The dogwood tree does not 
reach a large size and it grows principally in 
the shade of other larger trees. The name 
of the inquirer will be supplied on request.— 
Epitor. ] 


Pricing Lumber by Hundred Feet 


The question has come up at some of our 
meetings about the pricing of lumber to the 
retail trade. 

Which do you think is the best and most 
practical way to price lumber, by the thou- 
sand feet or by the hundred feet? As a sub- 
scriber to your paper, we would like to have 
a letter from you giving your views on the 
matter, in order that we may read it at our 
next meeting.—INQurirRY No. 2,205. 


[This inquiry comes from an Ohio lumber 
and building company. At times the matter of 
pricing lumber at retail by the hundred instead 
of by the thousand has been discussed. The 
main argument in favor of selling by the hun- 
dred is that of psychology, it is believed. The 
theory is that to the ordinary customer a price 
of $60 a thousand, for example, will appear 
much higher than one of $6 a hundred. There 
may be some cases in which the price per hun- 
dred is simpler or handier, but that is hardly 
likely where the decimal system of notation is 
used. 

Another aspect of pricing that has received 
considerable attention from lumbermen is that 
of pricing by the lot or job instead of by the 
number of feet. For examp!e, if a purchaser 
wants enough flooring to eover a room he 
may ask the price per thousand and it may 
seem high to him even if priced by the hun- 
dred. It will seem still higher if he is told 
that he must add 33% percent to the super- 
ficial area in square feet of the floor in order 
to have enough material to cover the floor. 
If, however, he is asked the area of his floor 


and instead of being given the price of flooring 
by the thousand feet is given the actual cost 
of enough flooring for the job, he is not deeply 
impressed with the price or cost of the lumber 
by the thousand. 

What is true of flooring is true also of other 
matched stock, of shiplap and even of lumber 
generally, because the number of board feet 
does not in any case coincide with the super- 
ficial area in square feet of the surface to be 
covered. 

In this connection it may be well to men- 
tion the practice of pricing lumber at retail by 


* the piece instead of by either the hundred or 


the thousand feet. For example, “Hiatt’s Ex- 
pert Lumber Pricer” gives on each page the 
price per piece of the common dimensions at 
an indicated price per thousand. In this book, 
on the page for $75 a thousand, the price of a 
1x8 or a 2x4 would be 5 cents a lineal foot, 20 
cents for a piece 4 feet long, 30 cents for a 
piece 6 feet long, 40 cents for one 8 feet long 
etc. 

Lumbermen who have considered the matter 
of pricing in its different aspects or who have 
used various methods of pricing are invited 
to respond to this inquiry in order that their 


LL 





views and experience may be made available 
to this inquirer and to other readers.—Eprtor,] 


Knowledge of Inspection Rules 


CHICAGO, ILL. 

EpItoR AMERICAN LUMBERMAN: Having read 
with much interest the article in a late edition 
of the AMERICAN LUMBERMAN entitled “Placing 
Lumber Inspection on Professional Plane,” 
by T. D. Bayne, I wish to say that I most 
heartily approve of his views. 

In my twenty odd years’ experience (four- 
teen of which were with the National Hard- 
wood Lumber Association and three as assist- 
ant chief) I have made a very close study of 
inspection and the men who apply the rules, 
and it is astonishing how many I find who 
have very little knowledge of a strict appli- 
cation of rules. Many are pretty good in- 
spectors but can not figure cuttings. They 
simply inspect on appearance or at sight. 

Also I find many men who are anything 
but a credit to the occupation, old timers who 
used to get by with almost anything and will 
never get out of such practices. 

I shall be glad to read other articles on 
this important phase of the lumber business 
and hope that something definite will result 
for the good of all concerned.—ARCH BINNING. 
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The Messrs. Spear, of Door 
County, Wis., are now engaged 
in building a tramway from 
their logging camp back of the 
Hibbard place, near the mouth 
of the bay, to Little Lake, 
where their mill is located. The 
track is composed of long 
poles notched and pinned to- 
gether at the ends’ which 
answer in place of rails. These 
poles are not squared, but are 
round, and require no ties; they 
are simply laid on the ground, 
and the wheels, which are 
double flanged and oval shaped, 
run on these timbers. 


* 2 8 


A Pennsylvanian who has for 
six months been a foreman 
in a sash and blind factory in 
Walla Walla, Washington Ter- 
ritory, gives the following in- 
formation regarding that re- 
gion: “Articles of living are 
dear, except wheat and meat. 
Wages are nearly the same 
along the coast, mechanics hav- 
ing the advantage of common 
laborers. Lumber sawyers can 
do the best; my wages were 
$3.50 per day. The hands hired 
are as good mechanics as are 
found here. Seasoned lumber 
is difficult to procure. About 
the Sound, the timber is large. 
Redwood, when standing, re- 
sembles our hemlock, and is so 
large that for economy in fell- 
ing it holes, are bored through 
the trunks, with an upward 
slant, forming flues, in which 
fires are kindled and kept 


burning until the tree falls. On 
account of the toughness and 
gnarliness of the butts when 





chopped off, the work is done 
from staging ten or more feet 
high. Cedar, fir and tamarack 
are the principal other varieties 
found growing here. Only a 
few shrubs of deciduous varie- 
ties are found in the territory.” 
* * *. 

There are 36 sawmills be- 
tween Stevens Point and Phil- 
lips, Wis., on the Wisconsin 
Central Railroad. 

** * 

During July last there were 
burned in the United States 
and Canada one barrel factory, 
six lumber yards, one molding 
mill, eleven planing mills, three 
sash and blind factories, twenty- 
one sawmills, two shingle mills 
and one stave factory. 

** © 

The freight rates on lumber 
from Humboldt, Washington 
Territory, to Melbourne, Aus- 
tralia, are £4 per 1,000 feet, 
from Burrard Inlet to Shang- 
hai, China, $20, and from 
Puget Sound to Callao, South 
America, $13 per 1,000 feet. 

‘ x* * * 

Ahnapee, Wis., has shipped 
300,000 railroad ties to market 
this season. The exports of 
lumber from Ottawa, Ont., this 
season up to Aug. 1 were 50,- 
000,000 feet. 

** 8 

The Wisconsin River is very 
low at present. The dam near 
Wausau has been closed down 
tight with the hope of saving 
water enough to float the logs 
to the mills. In the meantime 
the usual Monday washing is 











omitted, and the boys don’t 
put any water in theirs. 
* * 8 

The general depression in the 
shipbuilding industry all over 
the world, particularly in those 
countries which have depended 
upon American timber supply, 
has correspondingly affected 
the trade in timber. The busi- 
ness of getting out and ship- 
ping oak timbers for the Que- 
bec and New York markets, a 
few years since, afforded re- 
munerative employment to 4 
large number of sturdy work- 
men, and was a source of no 
little revenue to those engaged 
in handling them, as well as to 
those fortunate enough to pos- 
sess land producing oak timber. 
But with the lumber trade as 
with other branches of busi- 
ness, “times have changed 
mightily.” 

* 

Speaking of the vast—and to 
a great extent avoidable—de- 
struction of property by fire in 
this country, the Fireman says 
that fires are increasing both in 
numbers and destructiveness, 
more rapidly than the increase 
of wealth and production. It 
is computed that from an an- 
nual loss by fire in 1868 of 
$35,000,000, the annual loss ex- 
clusive of exceptional fires such 
as Boston and Chicago—if they 
may be called exceptional— 
has increased to $100,000,000. 
Assuming the labor that pro- 
duced this value to be worth 
$3 per day, this loss represents 
more than the combined labor 
of 100,000 men for one entire 
year. 
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Southern Pine Stocks Low; Unfilled Orders Increase 


While average orders for southern pine tapered off a 
little over the Labor Day holiday, they were well above 
roduction, and nearly four percent above shipments, so 
that files of unfilled orders showed an increase of about one 
percent for the week. Production was maintained at above 
the recent average, despite the holiday, probably because 
many mills are finding that their stocks are running incon- 
veniently low. The retail yards in the Southwest and 
South continue good buyers, but the recent decline in grain 
prices has made country dealers cautious. City trade in 
these territories and in the North has been improving, how- 
ever, as building is quite active. In the East, trade con- 
tinues slow, though a larger volume of buying for fall 
needs is expected. Some nice orders for timbers have been 
booked recently, and there has been a pick-up in demand 
for No. 1 longleaf dimension. Boards and shiplap have 
been moving readily. There has continued ar active call 
for such items as flooring and ceiling. Industrial consumers 
seem to be entering the market on a larger scale. Prices 
as a whole are very firmly held. 


Inland Empire Stocks Low; Scarcity of Dry Probable 


To date this year, shipments from the Inland Empire 
have exceeded production by 11 percent, whereas ship- 
ments for the first 35 weeks of last year were only 2 percent 
larger than the production. Stocks, therefore, are low and 
broken, and some items are reported to be hard to obtain, 
so that prospects are that the mills will be able to advance 
prices to a more satisfactory level. They have built up 
good order files, the unfilled on Sept. 1 amounting to 
almost three weeks’ production at present rate. Normally 
output tapers off toward the end of the summer. Dry 
material has been none too plentiful, and will be more diffi- 
cut to obtain as fall rains set in. Eastern and middle- 
western markets report good demand, with consumers 
willingly paying higher prices than prevailed recently. 


California Pines Getting Into Stronger Position 


California pines are now in very strong position. The 
Aug. 1 inventories of 21 operations representing 68 percent 
of the pine industry were 2.9 percent lower than those of 
the same date last year, while unfilled orders were 5.2 
percent larger. But in No. 3 shop and better, inventories 
were 17,2 percent lower, while unfilled orders were 28 per- 
cent larger. There is a good movement to the middle 
West and East, and the Orient is buying also, while sales 
within California are reported normal. The outlook is for 
very heavy purchases of box shook for the Pacific coast 
fruit crops this year. The mills find the market stronger, 
but are not inclined to push production, there being a 
slight general curtailment reported. — 


Coast Production Curtailed; Rail Business Good 


Production on the West Coast was quite low following 
Labor Day, as some of the mills remained down for a week. 
There are indications that curtailment will be continued 
throughout September, so that the strength of the market 
will probably be maintained. The week’s shipments were 
21.3 percent over and orders 8.7 percent_over the cut. As 
shipments so far this year have exceeded the cut by 7 per- 
cent, stocks are low, shortage of many items being espe- 
cially felt in the rail trade. Country yards in the middle 
West have been buying rather briskly, and larger business 
is expected during the fall. The east coast was recently 
receiving too many consignment shipments, and bookings 
fell off considerably during the week. But Atlantic coast 





Lumber Statistics Appear on Pages 50, 51 and 62; 


prices do not appear to have suffered much, and with busi- 
ness improving and shipments curtailed they are likely to 
remain firm. In the California trade, a good many ships 
are tied up, but receipts have recently increased. Stocks 
are being well absorbed, however, and there is little in- 
crease in unsold. Export trade has continued active. 


Arkansas Soft Pine Mills Find That Business Is Good 


Arkansas soft pine mills are enjoying a very good de- 
mand for practically all items on the list. There are fewer 
small mills operating in the territory than were active last 
year, and the larger mills find this class of competition 
less severe. Many items have been advanced $1 or $2 
within the last couple of weeks. There is a shortage of 
dry boards and dimension, and there is a possibility of 
further advances in these items. Edge grain flooring has 
shown a good deal more strength, but moldings and finish 
have slipped a little. 


Eastern Spruce Prices Softer But Recovering Strength 


Eastern spruce mills have been finding competition 
keener in the New England market, because of rather large 
receipts of West Coast stock. Dimension has been selling 
often at $40 base, though some firms still quote $42. While 
the mills do not have much cutting ahead of them, demand 
has shown an encouraging pick-up since Labor Day. 
Random length dimension from Canada has kept firm be- 
cause receipts are small, but concessions have recently 
been reported. Supplies of dry spruce boards continue 
light, so that prices remain firm. It is indicated that the 
marketing of western woods is being put under better con- 
trol again, and therefore the outlook for spruce is improved. 


Northern Hardwood Cut Lower; Demand Is Improving 


Average orders for northern hardwoods showed a steady 
increase during each of the three weeks ended Sept. 1, 
while production was at a low point and declining. The 
market therefore looks stronger, the mills foreseeing a 
more active fall trade, at better prices. While recently 
there was a slight lull in buying by automotive factories, 
they are again in the market for good amounts, but find 
that northern mills have only small quantities of thick 
stock available. There has been continued, gradual im- 
provement in the furniture industry, and many of the fac- 
tories are now ordering forward supplies. Millwork plants 
have “been finding business rather good, and are buying 
rough stock. Northern flooring factories have been keep- 
ing their stocks low, but because of improving demand 
have been seeking rough maple, which is scarce at the 
mills, so that prices of both rough and flooring are stronger. 


Southern Hardwood Market Continues to Gain Strength 


Interest in the southern hardwood market is reported to 
be more general now among all classes of * consumers, 
though there has not recently been any decided change in 
the nature of the orders. Automotive plants continue to 
be the leading purchasers. Building trades consumption 
is now more active as structures near completion, and both 
the flooring and millwork plants have been seeking more 
rough stock. Furniture buying has improved further, but 
could not be called active. Overseas inquiry is said to be 
more promising than in a good while, with transactions 
going through at higher prices than were obtainable a short 
time ago. Mill output during the week ended Sept. 8 was 
23 percent below normal. Shipments exceeded actual cut 
by 2 percent and orders exceeded it by 3 percent, so that 
stocks have declined while unfilled orders have increased. 


Market Prices and Reports on Pages 75 to 79 
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Comparing the Proposed New Rules for Grading 
Hardwood With the Present National Rules 


[By O. M. Krebs, chairman Rules Committee, National Hardwood Lumber Association] 


The National Hardwood Lumber Association 
convention will be held in Memphis, Tenn., on 
Sept 27 and 28. The second day of the con- 
vention will be practically given over to the 
consideration of the proposed new rules and 
a vote will be taken on them. 

This matter of inspection rules is very im- 
portant and should be of interest to every mem- 
ber of the association. A great many of those 
who will cast a vote either for or against the 
proposed new rules are executives or Owners 
of sawmills or lumber companies and it is 
fair to assume that a goodly percentage of 
them have not had the opportunity to give this 
subject the time which a detailed study would 
require. 

Either the proposed new rules have sufficient 
merit over the rules now in use to justify their 
adoption, or else they have not. That is the 
question which every member of the association 
should want to decide definitely in his own 
mind before voting. In the hopes of supply- 


ing some facts which may assist in making this 
decision I refer you to the accompanying 
charts, which charts speak for themselves. 

VALUES AND GrapING Ru tes: In talking this 
rules proposition over with a number of men 
during the last four years it has been under 
study, I have reached the conclusion that about 
the first step toward considering a change in 
rules is to fix definitely in mind that values 
can not be legislated into lumber rules. The 
present National rules have been in use for 
a number of years and during that time prices 
have been several hundred percent higher than 
they are today and they also have been ma- 
terially lower. The inspection rules themselves 
had nothing whatsoever to do with the rise and 
fall in lumber values, they being caused by well 
defined and recognized laws or principles which 
have always been in existence and which will 
continue to exist regardless of what inspection 
rules may be in use. 


SIMPLIFIED INSPECTION: The present Na- 


Comparzsonx of Cultings in No. 1.Common 
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tional rules employ a very complex system for 
determining the different grades. The FAS 
grade is determined according to standard de- 
fects and equivalent defects, irrespective of 
their location in the board, the number of such 
defects being determined according to the sur- 
face measure of the board. The No. 2 common 
grade is determined according to the cutting 
system, the number of cuttings being deter- 
mined by several arbitrary groupings of lengths 
and widths. The No. 1 common grade is deter- 
mined principally according to the cutting sys- 
tem based on several arbitrary groupings of 
lengths and widths and the remainder of the 
boards in this grade is determined on the de- 
fect system. The selects grade is determined 
by meeting the defect system on its best face 
and meeting the cutting system on the reverse 
face. Use of a defect system based on sur- 
face measure for FAS, a cutting system based 
on arbitrary groupings for lengths and widths 
for No. 2 common; a mixture of both of these 
systems for No. 1 common and also for the 
selects grade, result in numerous inconsistencies 
in yield value within each of the grades. 

In the proposed new rules all grades are 
based on the cutting system and the number of 
cuttings permitted is based on the surface 
measure of the board. This produces a far 
more uniform yield in the different boards 
within any given grade and absolutely eliminates 
the numerous inconsistencies caused by the 


-present complex system of inspection. 


The new rules retain the best two features 
of the present rutes; that is, the cutting system 
now used for the common grades and the sur- 
face measure system now used for FAS, the 
number of cuttings to be determined according 
to the surface measure of the board. 

APPLICATION OF THE Proposep NEw RULES: 
Some have expressed the fear that much trouble 
would be encountered should the rules be 
changed. The reverse is actually the case and 
all men who are inspectors today will be equally 
as good inspectors under the new rules within 
less than a week’s time; in fact, they will be 
able to grade more uniformly and with greater 
decision. 

Manner of Determining Cuttings Simplified 


I call your attention to the following facts: 
The general instructions are practically word 
for word the same as in the present rules. The 
sizes of the cuttings in the cutting grades are 
exactly the same as now and the percentages 
the boards are to cut have been left the same. 
The manner of determining the number of cut- 
tings a board is permitted has been greatly 
simplified. Instead of an inspector ‘having 
a different mass of arbitrary groupings of 
lengths and widths to determine the number 


of cuttings for each different grade, he sub- 


stitutes the following: 

FIRSTS—Minimum size cuttings, 4”x4’ and 
3”x5’, 4° surface measure, must cut 11/12 clear 
face in one cut. To determine the number of 
cuttings allowed on 5’ and over surface meas- 
ure, simply divide the surface measure by 5, 
dropping fractions. 

SECONDS—Minimum size cuttings, 4”x4’ 
and 3”x5’; 4 and 5’ surface measure cuts 10/ 
12 in one cutting. To determine number of 
cuts allowed on 6’ and over surface measure, 
simply divide by 4, dropping fractions. One 
additional cutting is allowed if necessary if 
the board will cut 11/12ths. 


SELECTS—Must grade seconds or better on 
best face with reverse face No. 1 common, or 
with reverse side of cuttings sound; 2. and 3’ 
surface measure 11/12 in one cutting: 
4’ and over surface measure same as seconds 
or better on best face. 

No. 1 COMMON—Minimum size cuttings 4”x 











SEPTE 








2’ and 
clear; 
clear | 
one Cl 
mine 
over, | 
face | 
dropp 
No. 
3”"x2'; 
one © 
or 66 
numb 
and < 
tions. 
Th 
or pr 
full 1 
or gi 
mum 
the | 
grad 
lapp! 
yield 
“un-! 
and. 
grad 
incol 
com! 
this 
char 
stan 
mus 
lum 
sucl 





the 
and 
nun 
uni! 
one 
sur’ 
goe 
20 
Wi 
apr 
per 
per 


», 1928 


1g 


m for 
FAS 
rd de- 
ve of 
F such 
e sur- 
mmon 
utting 
deter- 
ngths 
deter- 
3 Sys- 
gs of 
f the 
ie de- 
mined 
face 
Verse 
sur- 
based 
ridths 
these 
r the 
ncies 


3 are 
er of 
rface 
1 far 
ards 
nates 

the 


tures 
‘stem 
sur- 
, the 
‘ding 


LES : 
yuble 
; be 

and 
tally 
ithin 
ll be 
sater 


ified 


icts : 
vord 
The 
are 
ages 
ume. 
cut- 
atly 
ying 
of 
iber 
sub- * 


and 
lear 
, af 
»aS- 


y 5, 


x4’ 
10/ 
of 
ire, 
Ine 
if 


on 
or 


ng; 
1ds 


i” x 


SepTEMBER 15, 1928 


AMERICAN LUMBERMAN . 37 








9’ and 3”x3’; 1’ surface measure must cut 
clear; 2’ surface measure must cut 75 percent 
clear in one cutting; 3’ and 4’, 663% percent in 
one cut, or 75 percent in two cuts. To deter- 
mine the number of cuttings allowed in 5’ and 
over, surface measure, simply add 1 to the sur- 
face measure of the board and divide by 3, 
dropping fractions. 

No. 2 COMMON—Minimum size cuttings 
3”x2'; 1’ surface measure 66% percent clear in 
one cutting; 2’ and 3’, 50 percent clear in one, 
or 66%, percent in two cuts. To determine the 
number of cuts allowed on 4’ surface measure 
and over, simply divide by 2, dropping frac- 
tions. 

The desired result in grading any commodity 
or product—including lumber—is to divide the 
full run of the product into different groupings 
or grades of certain yield values with a mini- 
mum of difference in the yield value between 
the best and poorest unit in each respective 
grade. There should be .a minimum of over- 
lapping of yield values. Any overlapping of 
yield values between the different grades simply 
“un-grades” the product which is being graded 
and, to that extent, defeats the very purpose of 
grading it. The two charts pointing out the 
inconsistencies in the present FAS and No. 1 
common grades now in use very clearly show 
this overlapping in yield value. While these 
charts show only a few boards and a few in- 
stances where inconsistencies exist, it of course 
must be admitted by all who are familiar with 
lumber grading that practically innumerable 
such inconsistencies exist in the present rules. 

Note the chart showing cuttings permitted in 
the No. 1 common grade by both sets of rules 
and observe the even and systematic increase in 
number of cuttings in the new rules, which 
uniform increase is brought about by allowing 
one extra cutting for each increase of 3 feet in 
surface measure. 

Fully 80 to 85 percent of the mill run product 
goes into the common grades; this leaves 15 to 
20.percent which goes into the FAS grade. 
What the proposed new rules do is simply to 
apply the same cutting system to this 15 to 20 
percent as is now being used on the 80 to 85 
percent of the mill run product. Inspectors 


Inconsistencies in Present National FAS Grade 


Inconsistencies in Present National No. 1 Common Grade 
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NOTE.—The present National rules for No. 1 common and No. 2 common deal with the board 
on the cutting basis. This feature is entirely correct and is retained in the proposed new 
rules. The National rules, however, base th3 number of cuttings allowed by making several 
arbitrary groupings by lengths or widths, which produce very spasmodic and frequently very 
inconsistent yield values; as are shown above. The proposed new rules base the number of cut- 
tings allowed on the surface measure of the board. 


of course are familiar with the cutting basis, 
/2 as 80 to 85 percent of what they have inspected 
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i the past has been on that basis. 
The use of the new rules will greatly re- 
duce the differences of opinion which arise in 
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grading under the present system where the 
defect system is used. 
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B s ° . which gives a more even yield value to the 
~~: pate ° ’ lumber in the respective grades will be to the 
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advantage of all. 

Following what was known as the Kirby 
peace meeting nearly four years ago, the Na- 
tional Hardwood Lumber Association went on 
record with a written pledge. of its president 
and executive committee to co-operate with the 
- various Government agencies in this standard- 
ization. At the annual meeting that year this 
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fact was reported to the membership who 
voted unanimously to co-operate in this stand- 
ardization .movement and the rules committee 








Defect:- One Knot 272 x 27g" 
National Palen See lave ge.e6 tn 2 cuts. 
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- Second. 


was requested and instructed to use its best 
efforts to bring about a revision of rules that 
would be approved and adopted by the industry. 

Acting on the request of the National Hard- 
wood Lumber Association, as expressed in its 
/2' vote, the rules committee immediately got under 
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way in formulating such rules and testing them 
out on mill run lumber. This study has gone 








on for four years during which time much 





energy has been expended and the association 


hon “ ry Aa - 
Defect: Bern er long ™ 1% de Kal ons7 hes Cut has had no little expense in financing the 
Grades: Natvonal Rules - */Gom. 94-799 » B» numerous tests which have been made through- 
Proposed 7) - Second out the several producing fields of the country 
—North, South, East, and Southwest. The in- 


NOTE.—The prggent National rules for FAS deal with the board on the basis of its surface 

measure. This feature is entirely correct and is retained in the proposed new rules. 
COMMON HORSE SENSE REASONING 

Location of defects in a board has everything to do with its yield value. Present National 
FAS grade permits standard defects and equivalent defects irrespective to location in a board, 
this ignoring how little or how much they affect the utility value of the board. Lumber is 
bought—not for its defects—but for its yield value; therefore a grading system which ignores 
yield value is not the correct system. 


spection committee unanimously endorses the 
proposed new rules and is firmly of the opinion 
that these new rules which will be submitted to 
the membership at the coming convention mark 
a very great stride forward in the inspection 
of hardwood lumber. 








AMERICAN LUMBERMAN 





SEPTEMBER 15, 1928 





























un fa 


bbw 


f 





Left—Home of Peyton Randolph, famous as first president of the Continental Congress, and also speaker of the Virginia House of Bur- 


gesses. Right—Bassett Hall, once the home of President Tyler. 


George Washington and Lafayette were often entertained in this house 


Historic Colonial Town Is to Be Restored 


(Continued from Front Page) 
restoration. In the case of the wood houses, 
however, it will be necessary only to make re- 
pairs. It is conceded-that the work of bring- 
ing the houses of wood back to their old-time 
appearance will be much simpler and less ex- 
pensive than to carry out similar operations on 
the brick houses. Williamsburg is interesting 
architecturally as well as historically, many of 
these old houses exemplifying the best type 
of Colonial architecture. Notable also are the 
original buildings of the William and Mary 
College, and Bruton Church, said to have been 
designed by Sir Christopher Wren, famous as 
the designer of St. Paul’s Cathedral. 

This really tremendous enterprise of restoring 
a whole town, eliminating all modern features 
thereof and bringing back the appearance, in 
every detail, that the town presented more than 
200 years ago has been made possible by the 
public spirit and financial support of John D. 
Rockefeller, jr. It is estimated that the work 
will entail expenditure of around $5,000,000. 

Modern ingenuity will combine with the ex- 
quisite taste of the builders of a bygone era to 
make Williamsburg the most typically American 
city on the continent, for the old structures wil! 
be restored as far as possible to the same ap- 
pearance they presented in the days of the 
Revolution and even before then, when the 
culture of America centered in Jamestown and 
other historical centers. 





staircase, 














The hall of the Wirt house, showing original 
floor, paneling and other woodwork 











-— Seon 











Left—This house is celebrated as the home of Lafayette while he was in Virginia during the Revolutionary War. 
one of the most beautiful homes in Williamsburg, built more than 200 years ago. Note dining room and hall of this house in other cuts 
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Some of the houses have been destroyed by 
fire in the elapsed two centuries, but those 
now standing are in excellent state of preserva- 
tion and will afford modern carpenters and 
architects excellent material with which to 
work. In fact, the “rebuilding” of the city 
may be considered a gigantic task of remodel~ 
ing, to which the house of wood is peculiarly 
adapted. 

It is said that there is no place except Wil- 
liamsburg in which such a plan of restoration 
could be carried out. The historic spots of 
New York and Boston have long since been 
preempted by man in the mad rush of modern 
progress. In Williamsburg, the scheme of 
restoration probably will be fully realized 
within five years. 

New streets and sidewalks will be torn up 
and replaced with dirt streets and brick and 
stone flagging, with grass peeping through the 
cracks. Modern buildings standing on historic 
sites will be razed. Telephone, telegraph and 
electric light wires will be put under ground, 
to make it appear as if there were none of the 
modern. features in Williamsburg. The old 
fireplaces that still are being used in many of 
the wooden houses will all be retained. The 
idea is to restore the city to the same appear- 
ance that it presented when Washington, 
Lafayette and Rochambeau used it as their 
headquarters when-they planned the last cam- 
paign against Cornwallis, which culminated in 











Right—The Wirt house, 
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the latter’s surrender at Yorktown, not far 
away, on October 19, 1781. 

Once the “remodeling” has been done, the 
original characters alone will be missing and 
these may then be impersonated in their quaint 
Colonial dress and Williamsburg will be 
enabled to give the nation a worthwhile show. 

One may well ask how this colossal plan of 
resurrection came about. It was all due to the 
yision of one man—Dr, W. A. R. Goodwin, 
rector of Bruton Parish Church in Williams- 
burg, the oldest church still standing in Amer- 
ica m continuous use, who is the leading spirit 
of Colonial Williamsburg (Inc.). 

Dr. Goodwin went to Williamsburg in 1902, 
and at once began to dream of a restored 
Colonial village which should be a perpetual 
monument to the founders of our government. 
His vision quickly took form. Then came to 
town John D. Rockefeller, jr., and in two 
days’ time Dr. Goodwin had “sold” him the 
idea. Mr. Rockefeller agreed to furnish the 
funds, and his agents went to work quietly and 
purchased property. Then curiosity was aroused 
and the secret leaked out. “Rockefeller wants 
to buy the town,” it was said, and immediately 
property values soared. But Mr. Rockefeller, 
was undaunted even though forced in some in- 


Illinois Retailers’ Fall Meetings 


The Illinois Lumber & Material Dealers’ 
Association-announces that plans are well un- 
der way for its regular autumn district meet- 
ings. Dates have been set for ten of these 
meetings, to be held during the remainder of 
September and early in October. Other meet- 
ings will follow, but locations have not yet 
been decided. The following is the schedule 
so far established : 


Sept. 11, Third District, Hotel La Moine, 
Macomb; Sept. 18, Second District, Freeport, 
hotel to be announced; Sept. 19, First District, 
New Baker Hotel, St. Charles; Sept. 20, First 
District, Chamber of Commerce Building, Joliet; 
Sept. 25, Seventh District, Broadview Hotel, 
East St. Louis; Sept. 26, Ninth District, place 
not yet decided; Sept. 27, Eighth District, Mat- 
toon, at new hotel recently opened; Oct. 3, 
Fourth District, Peoria, hotel to be announced; 
Oct. 4, Sixth District, St. Nicholas Hotel, Spring- 
field; Oct. 5, Fifth District, Illinois Hotel, 
Bloomington. 


Secretary J. F. Bryan announces that ex- 
cellent programs are being arranged and a 








Hancock, W. M. LeRoy, Taber Lumber Co., 
Hamilton; McDonough, Charles Hanan, Ma- 
comb; Pike and Calhoun, H. S. Hunter, Hun- 
ter Lumber Co., Griggsville; Knox, J. Ross 
McClure, Simpson-McClure Lumber Co., Gales- 
burg. 


Fourth District—La Salle County, J. F. 
Seitz, Peru Lumber & Coal Co., Peru; Liv- 
ingston, Lyndon Smith, F. N. Smith & Son, 
Pontiac; Marshall and Putnam, L. R. Hunt, 
Hunter ‘Lumber Co., Henry; Peoria, David 
P,. Lee, J. C. Proctor Lumber Co., Peoria; 
Woodford, J. M. Allen, Eureka. 

Fifth District—De Witt County, E. Kent, E. 
Kent & Co., Clinton; Douglas, Walter Bosley, 
Fred A. Smith Lumber Co., Tuscola; Ford, 
George Preston, Preston-Miller Lumber Co., 
Elliott; Iroquois, J. T. McBroom, Watseka; 
Kankakee, H. J. Troup, H. H. Troup & Co., 
Kankakee; McLean, George Parker, Parker 


Bros., Bloomington; Moultrie, John J. Gauger, 
O. J. Gauger & Co., Sullivan; Vermilion, M. R. 























Left—The oldest house in Williamsburg; once the home of Judge John Blair, who was appointed to the Supreme Court bench by Presi- 


dent George Washington. 


stances to pay as much as $15,000 for houses 
that could have been purchased shortly before 
for less than a third of that figure. 

However, the village fathers recently held 
a meeting and decided to turn over to Colonial 
Williamsburg (Inc.) all the property in old 
Williamsburg. Everyone in the town is now 
happy and satisfied, with visions of an unend- 
ing succession of tourists. 

It was in Williamsburg that the Bill of 
Rights was written, that was later incorporated 
in the Constitution; here the Deciaration of 
Independence received its inception in a resolu- 
tion adopted by the House of Burgesses; here 
Patrick Henry made many of his memorable 
orations; here at William and Mary College 
four early presidents were educated, Washing- 
ton, Monroe, Jefferson and Tyler. 

Many lineal descendants of the early patriots 
and pioneers still live in these ancient homes, 
and will continue to do so. The gigantic pro- 
gram of restoration seems like a dream to the 
residents of this quaint old town, and they are 
naturally tremendously excited about the pros- 
pects. It looks as though it will be necessary 
to build a new town adjacent to old Williams- 
burg, and a building boom has already started. 

The old town was laid out in 1632, as the 
“Midd'e Plantations,” and later was renamed 
Williamsburg, in honor of King William III, 
then monarch of England. It was the capital 
of Virginia from 1699 to 1780. 


general discussion of important subjects by 
the dealers themselves will feature each meet- 
ing. 

The association further announces that upon 
the recommendation of the various district 
chairmen, President Ray H. Durham, of Har- 
risburg, has appointed a chairman for prac- 
tically all counties in Illinois. The following 
are the chairmen who have so far accepted 
the appointment : 


First District—Boone County, John Ralston, 
Ralston Bros., Caledonia; Cook, Harry Sig- 
walt, Sigwalt Lumber & Coal Co., DesPlaines ; 
De Kalb, E. E. Embree, De Kalb; Lake, Leo 
Sackman, Sackman Lumber Co., Waukegan; 
McHenry, Floyd E. Covalt, McHenry Lum- 
ber. Co., McHenry. 


Second District — Bureau County, W. L. 
Howard, Wood-Howard Co., Sheffield; 
Carroll, W. B. Haas, Hunter Associates 
(Inc.), Savanna; Henry, T. H. Johnston, 


Johnston Lumber Co., Kewanee; Lee, 
LeRoy Glessner, Glessner Bros., Eldena; 
Ogle, H. R. Humm, Barker Lumber 


Co., Byron; Rock Island, Rodney Ainsworth, 
Dimock, Gould & Co., Moline; Whiteside, 
A. L. Powelson, Sterling; Winnebago, T. A. 
Jewett, J. H, Patterson Co., Rockford. 


Vhird District—Brown and Schuyler Coun- 
ties, J. H. McCune, Rushville; Fulton, C. L. 
Morgan, Alexander Lumber Co., Canton; 


Right—Dining room of the Wirt house, showing the original pine paneling, finished in white 


Danville Lime 


Walker, Jr., 
Danville. 


Sixth District—Logan County, Julius Laube, 
Alexander Lumber Co., Lincoln; Macoupin, 
John Galloway, Gillespie Lumber Co., Gilles- 
pie; Mason, W. A. Grandy, Mason City; 
Menard, H. B. Apken, Apken Lumber Co., 
Petersburg; Morgan, Leo R. Eads, LaCrosse 
Lumber Co., Jacksonville; Sangamon, John M. 
Bryden, Springfield Lumber Co.,. Springfield; 
Scott, H. H. Allen, Allen Lumber Co., Win- 
chester. 

Seventh District—Bond County, Chas. E. 
Davidson, Greenville Lumber Co., Greenville ; 
Madison, Joseph J. Springman, Springman 
Lumber Co., Alton; Monroe and Randolph, 
William Grosse, Waterloo; St. Clair, Charles 
A. Ewing, East St. Louis. 

Eighth District—Marion County, Charles A. 
Porter, Salem; Crawford and Lawrence, 
George Brubaker, Robinson; Richland and 
Clay, L. R. Forsyth, Forsyth Lumber Co.. 
Olney; Effingham, Harry Bellchamber, Wenthe 
Bros., Effingham; Wabash and Edwards, An- 
drew Pope, W. M. Simpson Lumber Co., Al- 
lendale. 


& Cement Co., 


Don’t FoRGET that a coat of white paint, or 
even of whitewash, will brighten up some of 
the dark places around the shed, kill the germs 
and fungus, and add to the spick-and-span ap- 
pearance that bespeaks a good lumber yard. 
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The Realm Finds Ohio Sales and Weather Hot 


Farm Trade Is an Important Factor in the Buckeye Lumber Business—A 








W arehouse Built to “Look Like a Lumber Yard” 


As this is being written—several weeks 
before it will be printed—nobody hereabouts 
is attempting to say that the Buckeye State 
is “not so hot.” 

The Realm has experienced torrid weather 
before; in the deserts and the short-grass 
country, in northern hay fields and “Way 
Down Souf”; but those earlier experiences 
don’t seem to have toughened us up to 
Ohio heat. When the State weather man 
warns tourists to look out for exploding 
pavements we get.a little anxious. How do 
you tell when a pavement is going to ex- 
plode, anyway? We've read of a few that 
did let go, but whether a tourist teased 
them or not the papers didn’t say. 

But this over-expansive grin of Old Sol 
is doing wonders for the crops. Corn is 
“swellin’ wisibly,” and garden sass is 
smiling on the vine. No doubt the tem- 
perature will back off in a few days; but 
during this afternoon your correspondent 
is in retreat in a comfortable hotel, dressed 
as a man who anticipates privacy. We're 
slinging our bit of copy and allowing the 
pavements to bust, if they have to do it, 
without involving the flivver and us in the 
event as Exhibits B and C. 


This Van Wert Yard Was Started Eighty 
Years Ago 


In the Slagle Lumber Co.’s yard in Van 
Wert, we met G. L. Carper, whose grand- 
father started the yard some 80 years ago. 
Naturally there was a sawmill in the proj- 
ect, and doubtless the sawmill was the chief 
cog in the wheel. 

“Farms in those days had few buildings,” 
Mr. Carper said. “That was past the earli- 
est pioneer period, but markets were few, 
and money was scarce. Men who had to 
find their own building materials and do 
their own carpenter work in addition to 
running their farms with crude tools got 
along with few buildings. They used to 
bring their own logs to the mill and have 
them made into lumber, and that method 
continued in use a long time. In my own 
boyhood I can remember that it was a 
common thing to see eight or ten farm 
teams in the yard, waiting for the mill to 
cut the lumber that later went into farm 
buildings. This explains, of course, why 
so many old farm buildings in this State are 
of native hardwood. 


The Period of Rapid Farm Building 


“There was a period between those early 
days and the present when the farm trade 
consumed much more lumber than it does 
now. That was the period when the farm- 
steads were being housed according to pres- 
ent standards. Farms are pretty well 


equipped now, and most of this business is © 


at present just repairs and replacements. 


It’s pretty good business as a general thing, 
though repairs have fallen a little behind 
these last few years. 

“This is a good agricultural State, and 
farmers can make money if they go at it in 
the right way. Many are doing it. There’s 
always a difference between men who know 
how and those who don’t, anywhere you 
find them. But sometimes I think that dif- 
ference is wider among folk in the country 
than between townsfolk. 

“You can find at least two types of 
farmer in these parts who are making 
money. One is the man who works hard, 
spends little, gets along with the minimum 
of equipment and relies on hand labor 
rather than on power machines. He’s 
usually of foreign blood. Then there’s the 








The collector of S. S. 
Ohio, makes his rounds in a machine of this 
kind 


Coon & Co., Lima, 


man who makes a business of farming, 
knows his costs and equips himself with 
the machinery his cost-figures show to be 
profitable. He usually lives on a generous 
scale but knows he can afford it. But the 
poor chap who tries to live well without 
knowing costs and without regulating ex- 
penditures and production by sound knowl- 
edge isn’t doing so well. I believe the num- 
ber of business farmers is_ increasing, 
though there’s room in the ranks for a 
good many more. 

“Wheat looked like a failure last spring, 
and some farmers made the mistake of 
plowing up their fields. Those who did 
not are getting a pretty good crop. Trade 
was good in the spring, and while not so 
much is in sight for fall I’ve aoticed that 
there’s always a fair fall business that 
comes in without much advance notice.” 

L. W. Lorber, of the Lorber Lumber Co., 
Van Wert, mentioned a few large jobs in 
prospect. Summer is always a slack season 
in a farming community, for farmers are 
too busy in the fields to think of building 
and repairs. Mr. Lorber. became reminis- 
cent of earlier days in the lumber business 
and recalled trips to Chicago to the Edward 
Hines yard. He remembers how courteous 


the Hines office force was to him and has 
a kindly feeling toward that great company. 

In Lima we called first at the yard of 
S. S. Coon & Co., where we found Sam 
Woodward in charge of the office. Lima, as 
you doubtless remember, is one of Ohio’s 
many industrial cities. Among other things, 
they make locomotives. Home building, 
Mr. Woodward says, has lagged a little the 
last couple of years. Lima kept going with 
a brisk building program longer than some 
sister cities, but of late there has been a 
feeling of uncertainty about employment in 
the big industries, and in such a situation 
a workman isn’t so eager to undertake the 
long obligations of paying out on a house. 
This, however, is likely soon to be remedied, 
for some rather remarkablé dévelopments 
are in prospect. The local lumber business 
is now largely remodeling and repair; a 
good line of trade, but one calling for some 
special knowledge and experience. 


Making Boats as a Sideline 


This company has a sideline that is op- 
erated under the separate firm name of the 
Indian Lake~ Boat Co. Mr. Coon began 
building small boats for a rather local 
trade. They proved ready sellers, and so 
the company has expanded. As we under- 
stand it many of these boats are designed 
for use with outboard motors. 

At the plant of the George T. Kocher 
Lumber Co. we found a most attractive and 
well designed retail yard. Mr. Kocher tells 
us it is about three years old; and in pre- 
paring the plans he set himself the problem 
of designing a yard that is modern, attrac- 
tive and efficient and that also would “look 
like a lumber yard.” One happy detail is 
side walls covered with shingles. A _ per- 
son seldom sees this material so used in a 
lumber yard, and when we saw how at- 
tractive the effect was here we wondered 
why more. dealers have not adopted the 
idea for their plants. 


“Silent Salesmanship” in Action 


The principle of “silent salesmanship” is 
applied generally. In the big, attractive 
office are to be seen lock sets and paint 
brushes, ‘indicating that the yard handles 
paints and building hardware. The storage 
room for the stock is back of the office, and 
Mr. Kocher said he had made at least one 
error by failing to make this a display room 
and a part of the office. “People buy what 
they see,” he remarked; “and while we sell 
quite an amount of this stock I’m certain 
we miss some sales because it isn’t in plain 
sight and displayed as it would be in a 
first class hardware store.” 

Out in the warehouse, doors and screens 
and roofing and the like are displayed by 
sample where the customer who enters the 
shed must see them. The building is well 
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lighted, and the alleys are so arranged that 
a truck can be backed up to practically any 
pin. The yard carries a large stock of sash 
and doors and has-established a rather wide 
reputation as headquarters for these things. 
I believe Mr. Kocher bought out a couple 
of stocks some time ago; stocks belonging 
to concerns that carried them as sidelines 
and did not push them with sufficent energy 
or skill to make them profitable. The reg- 
ular door stock is carried flat with dust 
covers over it. Some of the extra stock 
is carried temporarily in the lumber ware- 
house, stored on end. 

“The lumber business is so highly com- 
petitive,” Mr. Kocher said, “that a dealer 
who is to keep ahead of too narrow mar- 
gins has to specialize in service or ideas 
or unusually desirable stock or perhaps in 
all of them. We began here quite a while 
ago quoting prices on complete houses. 
That’s rather generally done now; but it 
helped and still helps us get a fair price 
for our material. We've specialized in sash 
and doors, and that has brought us sales we 
otherwise would have missed. 


What Constitutes an Adequate Margin? 


“Some dealers complain of margins of 
profits, and I admit they’re too narrow, but 
that’s a matter that calls for understanding. 
We're getting just as wide a margin as we 
ever did; but that margin doesn’t yield us 
the old net profit, for we have to do much 
more for the customer in connection with 
the sale than we used to do. There was 
a time in nearly every lumber yard when 
customers would drive in, buy their stuff 
and load it themselves. The manager would 
say to a man, ‘Load up 50 pieces from this 
pile” ‘While he was doing it the manager 
would be telling some other customer 
where to find his stock. Naturally that oc- 
curred in country yards. But you don’t 


find those yards anywhere now, country Or 


city. The buyer telephones in or asks to 
have a salesman sent out. You figure his 
bill, fix up his plans, help him get a loan, 
load his stuff on your trucks and haul it 
out. And so it goes. Same margin, -but 
you do a lot more work to get it. 

“Prices are hard things to manage. I 
never wanted a price agreement and 
wouldn’t enter into one if it were legal. 
How do you know? Sometimes a hard and 
fast price is too high. Conditions may 
shape themselves so that it comes right 
to sell for less. But quite as often, and 
rather more often I’d guess, it comes right 
to sell for more. Many dealers think of a 
fixed price as a minimum; as a barrier to 
keep some fellow from cutting under. I 
get laughed at for my notion sometimes, 
but I’d object to a fixed price because it 
was a maximum that I couldn’t go above. 
I’ve had many an experience of selling a 
bill in competition when mine was the 
highest price quoted. See what a fixed 
price would have done to me in those cases. 
I don’t undertake to explain why I’ve been 
able to sell at the highest offered price, 
with the customer knowing all about those 
lower bids. We try to give prompt and 
exact service of a kind that suits the needs 
of our buyers. We have some people who 
are accustomed to buying here and seem 
to like it. Of course I can’t always sell 
under those circumstances, and I’m sure 
that other dealers in town have sold- to 
their customers at a price higher than my 
bid on the same job. It just works that 
way; 


personal preference, a service par- 


ticularly well fitted to the needs or some- 
thing of the sort. But I still insist that 
this matter of lumber prices isn’t all a 
game of seeing who can pare the rind the 
thinnest.’ 


Sticking to the Bid 


“We have a habit here of making our 
bids and sticking to them. A customer 
comes in and tells us honestly that he has 
a lower bid somewhere else. I am perfectly 
frank and open with him. ‘Well,’ I say, ‘of 
course I can’t ask you to give me $25. If 
you think you ought to buy at this other 
place, that’s quite right; you are doing the 
buying and must decide. We know our 
goods are right, and this price is the best 
we can do,’ and so on, rather keeping the 
conversational ball in the air while the cus- 
tomer is thinking. Two things we don’t 
do. We don’t suggest that the other bid 
is crooked or the goods inferior, and we 
never mention that word ‘profit.’ People 
dislike the word. ‘Price’ is what we al- 
ways talk about when the amount of money 
asked for lumber has to be mentioned. It 
might surprise you how often the customer, 
after we’ve made it clear that .no cut will 
be made in our quotation, says, ‘Oh, well—’ 
and the sale is ours. 

“I know that many dealers get completely 
convinced that sales are always made on 
low price; and these fellows are completely 
flabbergasted when they find they’ve failed 


' considerations. 





off. We'll do what we can legitimately to 
stimulate sales, and we have plenty of 
confidence that an interesting and profitable 
period is ahead.” 


When Is a Margin of Vacant Houses 
Not a Margin? 


H. S. Moulton took pains to correct an 
impression the Realm had gotten somewhere 
that there were many vacant houses to be 
found in Lima. 

“Figured in one way,” Mr. Moulton said, 
“it is true that there are vacant houses in 
the city. There’s an agency here that 
keeps figures on these things. It has listed 
450 vacant houses. That seems like a good 
many. But I know its principals well, and 
they tell me they have made a check of 
these unoccupied properties and that not 
more than twenty-five are houses that could 
be rented. The others are just shacks. 
Naturally if there were a pressure for liv- 
ing quarters, some of them would be used; 
but no one would take them on any other 
Twenty-five vacant houses 
of a desirable type are not many for a city 
of this size. 

“There’s one factor we feel here when 
business is not at its best, and that is the 
draining away of money by the chain store. 
A town doesn’t feel this in flush times. In 
the first place the chain store is so man- 
aged that it gets along with a minimum 

payroll. Its clerks are 








fewer in number, and 
their wages are not 
excessive. But that’s 
the least important 
factor. All the net 
profits of these institu- 
tions are immediately 
drained out of the 
town, and that town 
sees no more of them. 
If a local store makes 
a thousand dollars, in 
ninety-eight cases out 





This photograph fails to do justice to the new plant of the George T. of a hundred the 


Kocher Lumber Co., Lima, Ohio 


to make a sale though their-bid was lower. 
I’m not saying low price doesn’t make sales. 
It makes a good many; but some of the 
really valuable jobs, the kind where service 
and the dealer’s codperation and knowledge 
are especially useful, are decided on these 
other matters. 

“Trade hasn’t been quite so good in the 
city of late, and that’s always a hard period 
for sound business policies. Most of us 
have grown up on the idea that profit re- 
sides in volume. In the old days that may 
have been true. Margins were pretty well 
fixed, service was at a minimum, overhead 
was comparatively small and wasn’t much 
increased if the sales mounted. Maybe it 
wasn’t all as simple as that in the old days, 
but it was less complicated than now. As 
a general thing if a man could sell 50 per- 
cent more lumber he made 50 percent more 
profit. But with service increased and mar- 
gins subject to bargain on every job, with 
overhead ready to pile up and new invest- 


‘ ments required for equipment to handle any 


increased movement it takes cost knowl- 
edge to deal with the temptation to increase 
the sales by any available method. I’m 
not complaining at all. Lima is a good 
city and has some good lumbermen. It'll be 
a better and bigger city. It just keeps a 
man thinking to maintain a business on 
the right basis when sales begin slackening 


"many years. 


money is invested 
locally; in improve- 
ments or expansions, a home or something 
else that sets local commerce and labor to 
work. When these profits are withdrawn en- 
tirely from the town, the withdrawal is felt.” 

Mr. Moulton tells us there is every pros- 
pect that Henry Ford has extensive plans 
pretty well matured for Lima. If this is 
true, the city is due for a great business 
expansion. 

We were unlucky in failing to see some 
of the other Lima lumbermen. Two calls 
at the head office of the Slagle Lumber Co., 
for instance, did not find Mr. Slagle. The 
Realm has been acquainted with him for 
This is a line-yard company 
with a good many Ohio branch yards. 


A YARD MANAGER put two pieces of garden 
furniture, consisting of an arched arbor and 
a nice sample of trellis, out in front of the 
office. Rather to his surprise, within a few 
days this impromptu display sold two pieces of 
each sample. That started him thinking a lit- 
tle more along the same line and he also put 
out on display a clothes pole set, and he is 
confident that he is going to move a few of 
these as a result of what he calls his “open 
air display.” This incident simply shows that 
nowadays visual merchandising is the thing, 
and that in order to sell your goods you must 
show them. 
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Retailers’ Idea Exchange 
Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 














Texas Chain Elects Officers 


McKinney, Tex., Sept. 10.—The stockhold- 
ers of the Wilcox Lumber Co. recently met 
and decided by a unanimous vote to continue 
the business of the company. 

Judge F. E. Wilcox was elected president ; 
S. W. King, of Dallas, vice president; Mrs. 
Maude Wilcox, wife of George Wilcox. de- 
ceased, treasurer, and J. H. Wilcox, secretary. 

The recent and untimely death of George 
Wilcox created a vacancy and Judge F. E. 
Wilcox, his brother, was elected president as 
above stated. 

This business was established by J. M. Wil- 
cox at Plano, Tex., in 1873 and in 1881 the 
business was moved to McKinney, where J. 
M. Wilcox and George Wilcox conducted it 
under the firm name of J. M. Wilcox & Son 
until the death of J. M. Wilcox in 1912 when 
the heirs and children of J. M. Wilcox incor- 
porated the business under the name Wilcox 
Lumber Co., with George Wilcox as president 
and general manager. Under his management 
the business continued to prosper and grow. 


W. B. Anthony, assistant manager, was 
made manager of the company and Frank 
Cook was retained in his present position, he 
being one of the old and trusted employees of 
the company. 

All of the other employees of the company 


were retained and the business will continue 
to run in the future as in the past at all five 
of the lumber yards—McKinney, Melissa, 
Anna, Princeton and Allen. 

Judge Wilcox stated that he did not expect 
to participate actively in the details of the 

















American Lumberman camera snaps McClure & Struckman Co.’s yard at Elgin, Ill. 
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This Week’s 


Convenient Way to Display Shingles 


Herewith is shown an extremely practical and convenient ar- 
rangement for displaying various types of shingles, in use by the 
Elgin Lumber Co., Elgin, Ill., recently observed and photographed 








same pitch. 





sufficient to bring the panel out where it can be inspected. When 
drawn fully out, it can be swung up at any angle, thus getting the 
proper effect just as though the shingles were on a roof of the 


Timely Tip 


by an American Lumberman 
staff representative. The 
overhead steel tracks, on 
which the big panels of shin- 
gles are hung, are placed 
over one of the bin spaces 
of the big lumber shed, 
right up next to the door 
where the light is good. The 
arrangement consists of a 
series of 18 overhead tracks, 
from each of which are sus- 
pended, on barn-door rollers, 
big panels laid with shingles. 
Any one or all of the 
panels may easily be drawn 
out, so that the customer 
may see just how the 
shingles he is interested in 
would look on his roof, and 
can also observe the effect 
of the color blends so popu- 
lar today. A slight pull is 








business, but that his position as president 
would be supervisory and advisory. 


Huge Roof Sign to Guide Aviators 


Forpyce, Ark., Sept. 10—As a guidepost 
for aviators the name of this town has been 
painted in huge letters on the roof of the 
Fordyce Lumber ‘Co.’s flooring mill. The roof 
is 24x200 feet and the letters are each 18x10 
feet. An arrow has also been painted point- 
ing in the direction of the Carroll Cone air- 
port. The cost of painting the sign was 
financed by the city. This immense sign is the 
largest marker for airplanes in the state, 


“Diamond Match” Buys Yard Chain 


San Francisco, CAuir., Sept. 8.—Purchase 
by the Diamond Match Co., of Chico and San 
Francisco, of seven yards of the Tilden Lum- 
ber Co. was announced this week. The an- 
notincement was made at Chico by W. B. Dean, 
general manager of the lumber operations in 
California of the Match company, and con- 
firmed by Tilden officials in Oakland, head- 
quarters for the chain of Tilden retail yards. 

The seven yards of the large Tilden chain 
involved in the purchase are those at Sacra- 
mento, Stockton, Galt, Oakdale, Concord, Mar- 
tinez and Suisun. All are large yards and re- 
ported to be doing a thriving business. 

Negotiations for the yards have been going 
on for some time, since the announcement by 
the Diamond Match company earlier in the 
year that the retail department of the lumber 
company would probably be expanded during 
the season. Final agreement was signed this 
week and the yards will be taken over by the 
Diamond Match Co. as soon as inventories at 
the yards can be completed, probably during 
the coming week. 

The Diamond Match Co. has for some years 
been a leader in California lumber produc- 
tions, being among the first to adopt modern 
methods of logging, installing a complete fleet 
of Caterpillar tractors for level land yarding; 
Diesel driven shovels for railroad work, and 
finally a comprehensive schedule of reforesta- 
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tion until the logging operations’ are said to 
now be on a “perpetual supply basis”; that is, 
the company is growing timber at a footage rate 
equaling the annual cut. 

The Diamond yards through California fol- 
low a consistent policy of modern merchandis- 
ing of lumber and wood products for the 
home. Each yard has a display room where 
cabinet work, built-in fixtures and other spe- 
cialties are shown. 

Advertising of these built-in fixtures has not 
only increased sales, according to Mr. Dean, but 
has secured the good-will of the public because 
of service rendered by the lumber yard man- 
agers in assisting with laying out modern 
kitchens, garages etc. 


Dealers Recommend This Line 


Areal money-maker for retail lumber deal- 
ers is the Vento puttyless steel basement 
window, made by the Vento Steel Sash Co., 
Muskegon Heights, Mich. The AMERICAN 
LUMBERMAN makes this statement advisedly 








The Vento Standard basement window 





because it has communicated, either personally 
or by letter, with a large number of dealers 
who are stocking this article, and their unani- 
mous statement is that it is among the best 
selling and most profitable items of their en- 
tire stock. 

With this basis of endorsement and recom- 
mendation from numerous representative deal- 
ers, the AMERICAN LUMBERMAN suggests that 
dealers not already carrying this article com- 
municate at once with the company making 
same, secure illustrated descriptive literature, 
terms to dealers, etc., and decide for them- 
selves whether they can afford to pass up an 
opportunity to increase their volume and 
profits—without risk of being caught with 
something not readily salable—because the 
consensus of dealers stocking the Vento win- 
dow is that it is a quick seller and gives abso- 
lute satisfaction. 

The Vento window frames are easy to in- 
stall whether in brick, wood, concrete or ce- 
ment block construction. A unique feature, and 
one of the points that make it so readily sal- 
able, is that these windows are puttyless. This 
exclusive feature saves the cost of glazing in. 
The glass is held by patented clips against an 
airtight and watertight cushion of cork. Any- 
one can insert a new pane of glass in less 
than a minute’s time, a valuable feature in the 
case of accidental breakage, practically elimi- 
nating all bother and expense from that 
source. 

The windows can be fitted with small Vento 
screens, in place of glass, made in standard 
sizes. Perfect ventilation is afforded by the 
freely opening feature. The Vento windows, 
opening at the top and lockirig at the bottom, 
afford safety against intrusion. They are abso- 
lutely waterproof, air and watertight, with 
water-shed outside. 

It is impossible to enumerate in the limited 
space at disposal all of the selling points of the 
Vento products, but the experience of dealers 
handling them, as told directly to the AMeErI- 
CAN LUMBERMAN, warrants the statement that 
dealer, contractor, and house owner all find 
satisfaction in selling and using Vento base- 
ment windows and other products of the same 
company, which manufactures a full line of 








This Week’s AD-IDEA 








WHY THIS IS A GOOD AD 


The accompanying advertisement of the 
Endner Lumber Co., Gunnison, Colo., is se- 
lected for reproduction and comment this week 
for several reasons. 

In the first place, the advertisement, which 
in the original occupied space of two columns 
wide by six inches deep, affords a striking 
example of the typographical strength im- 
parted by the use of a single face of heavy 
Gothic, This of course does not mean that 
Gothic type is superior to all others for ad- 
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vertising, although for a comparatively small 
advertisement such as this, conveying a brief 
message that the advertiser desires to put 
over with a punch, there is nothing better. 
In this particular instance the advertisement 
here reproduced stood out from all others on 
the page “like a sore thumb.” 

But the text of the ad is even more impor- 
tant than the display. The strength of this 
advertisement lies not so much in the few 
sales that may directly result therefrom for 
material for repairs to haying equipment, 
which naturally would call for only very 
small quantities, but rather in the fact that 
it shows that the lumber dealer is “in tune,” 
with what is going on on the farms in his 
territory and in touch with the farmer’s prob- 
lems. ) 

Just at the time this advertisement appeared 
the farmers were immersed in haying opera- 
tions, and whether or not they happened to 
need any repairs they nevertheless appreciated 
the fact that the lumber company knew what 
they were doing just at that time, and “talked 
their language” Moreover, farm readers nat- 
urally would receive the impression that in- 
asmuch as the lumber company is right on the 
job with just the kind of material needed for 
special work such as repairs to haying equip- 
ment, it is reasonable to suppose that it is 
equally well equipped with whatever might be 
required for any other needs on the farm, 
whether in the way of new building or repair 
work, 

To sum up, this is a good advertisement from 
the standpoint of typography and display; it 
conveys a clear-cut, timely sales appeal; it 
meets the farmer on his own ground—the hay- 
field in this case; and, finally, it conveys a 
secondary impression of service and_ stocks 
sufficient to take care of other needs just as 
capably as those specifically dealt with in the 
advertisement. 





industrial windows, as well as windows for 
garages, oil stations and other special uses, 
screens for same, etc. 

The Vento Steel Sash Co.’s dealer policy is 
liberal and satisfactory in every respect. The 
company rigidly follows the policy of selling 
‘to dealers only, and furthermore recognizes 
the fact that attractive margins of profit and 
ample sales promotion help to facilitate and 
maintain pleasant and profitable relations be- 
tween the company and its retail representa- 
tives. 


a local affair, large numbers of relatives and 
friends gathering to assist in a proper observ- 
ance of the occasion. 


Old Hewn Log Church Still Used 


J. Herschel Moore, secretary-treasurer of 
the Moore-Tresslar Lumber Co., Bedford, Ind., 
sends in an interesting picture—-which, un- 
fortunately, does not permit reproduction— 
showing an old church, which was built in 








Is Nimety-Seven 


SPANISH _ Fork, 
UraH, Sept. 10.— 
William Jex, founder 
of the Jex Lumber 
Co., celebrated his 
97th birthday on 
Sept. 6, in the pres- 
ence of about 100 
relatives. Mr. Jex 
was born in England, 
coming to this coun- 
try as a youth. He 
began as a_ laborer 
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and small contractor, 
before getting started 
in business for him- 
self, and may fairly 
be said to be a self- 
made man. He still 
gets around, although 
naturally is rather 
feeble now. The 
yearly observance of 
his birthday anniver- 
sary has become quite 


Looking down the main business street of Green Bay, Wis., one can 
net fail to see looming up at its end this sign representing a modern, 
cozy home. The sign being in outline and painted in natural colors, 
it is easily identified with a home, and being built at an elevation 
above the street, from a distance it gives the impression of a minia- 
ture castle in the air. 


The sign is attached to a bridge across the 


street connecting the two buildings of the Green Bay Lumber Co., the 
name of the company painted thereon in large letters also being read- 
able at a considerable distance 
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1851 of square-hewn poplar logs. This sturdy 
old structure, which is situated in the adjoin- 
ing county of Greene, is known as the Clifty 
Church, 

The building, dimensions of which are 24x42 
feet, is still in use and in fairly good condi- 
tion after 77 years of service. The hewn logs 
on each side of the building, where not cut by 
the windows, are 42 feet long and 36 inches 
wide, of yellow poplar. As Mr. Moore re- 
marks: “It sure took some tree to make a 
log big enough to cut boards of that length 
and width.” 

Mr. Moore, who recently visited this spot, 
explains that the church is situated in a plot 
of about one acre, on which is a small but 
very valuable clump of timber, consisting of 
six very large walnut trees and two wild 
cherry trees. These trees have been carefully 
protected all these years. The largest of 
the walnut trees is 36 inches in diameter ten 
feet from the ground, and measures about 60 
feet to the first limb. That tree has a timber 
value of about $500. Mr. Moore says that 
while trees of this sort formerly were plentiful 
in Greene and Lawrence counties, they are 
now very rare. This little clump of trees 
would scale timber to the value of probably 
around $2,500, but as Mr. Moore says: “The 
trees could not be had at any figure.” 
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WATCH FOR WAYS to cut handling costs. Per- 
haps a few sections of good gravity rollers 
would pay a man’s wages. 


Yard Rates High in Convenience 


LoutsvitLe, Ky., Sept. 11.—The plant of the 
City Mill & Lumber Co., at Floyd and Eastern 
Parkway, is an excellent retail lumber and 
millwork establishment, comprising a very at- 


oe a ve 2 == p a t. ms 
Be Sw AE Rei ee ae 


Principles of Sound Retailing 


MiLwavuKeE, Wis., Sept. 11.—‘“The. retail 
business is an investment enterprise, just~ as 
banking is,” said Harold L. Post, of Ed. 
Schuster & Co., this city, speaking before a 
conference of retail merchants held heré dur- 
ing recent Midwest Market Week. 


“A bank takes its dollars and loans them 
out with security, insuring the return of the 
money with interest,” he continued. “A retail 
store must turn its dollars into merchandise 
first, and then run the risk of getting the 
money back through sales, with interest, or in 
other words, with profits.” 

While Mr. Post was not speaking to lumber 
merchants in particular, his remarks in the 
main were as applicable to the management of 
a lumber store as of any other retail estab- 
lishment. 

“If through a poor purchase or an overpur- 
chase, a store gets its money tied up in non- 
moving merchandise which stays on the coun- 
ters or in the stock rooms,” continued Mr. 
Post, “that part of the store’s money which 
should be earning interest (profits) is dormant 
and uses up part of the interest (profits) 
made on the investments (purchases) that do 
bring in a return.” 

The speaker emphasized turnover as the 
very essence of successful merchandising. He 
defined turnover as “the science of keeping 
the store’s investment active and producing a 
profit.” 


way, while at the rear is the Louisville 
& Nashville railroad. A switch track into the 
property runs across the back, which makes 
it possible to spot car doors at any of the 





Speaking. of changed conditions in the re- 
tailing of merchandise the speaker said that 
not many years ago the average retail store 
could be run on a cost of about 15 to 20 per- 
cent of sales. Goods were purchased and 
marked up about 35 percent on the wholesale 
price, and the difference between the expense 
and the mark-up, after allowing for any de- 
ductions that might be made, left a satisfactory 
profit. Today, however, retailing entails 
greatly increased costs, the expense of operat- 
ing the average retail store now being around 
30 percent of sales, and it takes skill to achieve 
a gross profit in excess of the cost of doing 
business. “The old methods of retailing are 
passing,” concluded Mr. Post. “New scien- 
tific methods. are taking their place. Old 
methods can not compete with the new any 
more than the old-time doctor with his limited 
knowledge can compete with the present-day 
scientifically educated physician. To get profits 
the buyer today must have complete knowledge 
of the mechanics of stock operation, turnover, 
gross profit, and planned purchasing as the 
result of stock movement. There are definite 
laws that govern stock control. Study and 
know them thoroughly, for the better you un- 
derstand the mechanics of merchandising, the 
more efficient you become. In the future battle 
for business only the efficient will succeed. 
Remember that the retailing of merchandise is 
an investment business, and that only by turn- 
over can the investment be kept active and 
made to bring in profit.” 


and Appearance 


dener, and is ornamented with hardy shrubs. 

Back of the office building is the planing 
mill and millwork plant, located at the rear 
of the property so that lumber to be dressed 
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Showing the attractive office building and conveniently placed sheds of the City Mill & Lumber Co., Louisville, Ky. 


tractive office, planing mill and millwork plant, 
plus covered storage yards. 

This company was established in May, 1913, 
as a subsidiary of the Consolidated Realty Coy 
General Construction Co., Hieatt Bros. and 
several affiliated companies which are active 
in real estate, building, contracting etc., and 
later developed into a considerable retail lum- 
ber organization, which sells lumber and mill- 
work in large quantities, besides supplying ma« 
terial to the affiliated companies. 

The original establishment was on Baxter 
Avenue at Hamilton. This plant was de- 
stroyed by fire in November, 1918. At that 
time the company purchased the yards and 
buildings of the Mehler & Eckstenkemper 
Lumber Co., at Campbell and Fehr Avenue, 
and operated there until May, 1925, when it 
moved to a new plant established at the present 
location. 

The present yard extends 280 feet along 
Eastern Parkway, and faces 580 feet on Floyd 
Street. Shipp Street parallels Eastern Park- 


alleyways. The entire yard, except for alley- 
ways and a narrow space along the switch, is 
covered, so that all lumber is housed. 

As lumber comes from the cars it is either 
loaded on trucks for immediate delivery or 
rolled down portable roller conveyors and 
placed in the various bins in the four sheds 
along the alleyways. There are sheds on each 
side of each alleyway. The alleyways are 
paved in.concrete, and the roofs extend over 
far enough so that there is very little diffi- 
culty in covering over the open space be- 
tween the shed roofs, when unloading lumber 
from cars in rainy or snowy weather, with 
the result that all lumber unloaded in this 
plant goes from car door to stack virtually 
under shelter at all times. 

The office building is a very attractive clap- 
boarded bungalow, forty feet wide and thirty- 
five feet deep, which houses office, sales room, 
drafting department etc. The upstairs is used 
for storage of plans, records etc. The small 
lawn in front shows the work of a good gar- 


can be unloaded direct from car to planer. 

William H. Bauer, secretary, remarked that 
the company carries a very complete stock of 
building lumber, all under roof, assuring clean, 
straight material. At present the company is 
supplying millwork for a number of commer- 
cial and industrial jobs in the city, and has 
also been enjoying a good business in garden 
furniture. It produces pergolas, trellises and 
garden furniture of various types, and carries 
such merchandise in stock in various patterns. 
Some of this kind of merchandise is noticeable 
in the photograph just outside of its office 
building. 

In addition to being secretary of the com- 
pany, Mr. Bauer is general manager. The 
other officers are G. Y. Hieatt, president, and 
C. C. Hieatt, treasurer. 


Cee eee2eeaaaae 
FRIENDLINESS with competitors and real serv- 


ice to customers form a combination that is 
hard to beat. 
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Use This Idea When Building Bins of Cement 


A valuable idea to keep in mind for use 
when building bins of cement for storing sand, 














j 





Showing failure of cement shoulder intended 
to hold ends of planks in place 


gravel, coal or any other commodity, is embod- 
ied in the two photographs reproduced here- 
with, recently taken by an AMERICAN LUMBER- 


MAN photographer at the yard of the Tibbits- 
Cameron Lumber Co., Palatine, Ill. By prof- 
iting by the experience of this concern, others 
who may be building cement bins for any pur- 
pose where there is considerable outward pres- 
sure will possibly save themselves a good deal 
of trouble, as well as some expense for repairs. 

The smaller of the two pictures shows fail- 
ure of the partition between cement bins used 
for storing sand and 


ment was poured. This beam provided a chan- 
nel, or shoulder, on either side for the ends 
of the plank to rest against, securely holding 
them in place regardless of any outward pres- 
sure, the I-beam being too firmly embedded in 
the cement to afford any possibility of giving 
way, while at the same time permitting the 
plank: to be easily slipped in or out of place, 
according to the amount of material in the bins. 





gravel in the Tibbits- 
Cameron yard. It will 
be observed that the 
grooves holding the 
ends of the heavy plank 
used at the front of the 
bins—these ends _ being 
cast right into the ce- 
ment—proved ‘unequal 
to the strain. When the 
bin was filled to ca- 
pacity’ the outward pres- 
sure against the planks 
was so great that -the ce- 
ment broke away, as 
shown in the cut, per- 
mitting the ends of the 
plank to push outward, 
followed, of course, by 
the contents of the bin. 

The larger cut shows 
how this defect in con- 














struction was remedied, 
and future security as- 
sured, by setting @ 
heavy steel I-beam in 
the forms when the ce- 


Showing how defect was remedied by imbedding steel I-beams, in 

upright position, in the partitions between the bins. These beams hold 

the planks firmly in position, yet permit them to be easily removed or 
replaced according to varying contents of the bins 


Chicago to Stage Big Open Air ‘Home’ Show 


A decided innovation, as well as a marked 
advance step in “Own Your Home” expositions, 
was announced this week with regard to the 
Chicago Own Your Home show to be held 
next spring, opening April 27 and continuing 
until May 11. This innovation is nothing less 
than staging the big annual home-promoting 
show “out of doors” instead of under the roof 
of the Coliseum, where it. has been housed 
each year for the last eight years. 


Arrangements have just been concluded with 
the city of Chicago whereby the “Own Your 
Home Building and Equipment Exposition” 
will have the free use for sixty days of the 
vacant tract bounded on the east by the 122d 
Field Artillery armory, on the south by Chi- 
cago avenue, on the north by Pearson street, 


and on the west by the city fire station adjoin- 
ing the pumping station, 

On this tract a group of buildings, compris- 
ing twenty-five full-sized, actual homes and 
various other structures to house the exhibits 
heretofore shown at the Coliseum, are to be 
erected. The buildings are to be grouped 
around a central plaza and garden court. 

This will be the first open air home. show 
to be staged in America, according to Robert 
H. Sexton, who has put on the home exposi- 
tions in Chicago and New York for several 
years. He states that he got the idea from 
similar affairs in Europe. He expects to 
change the New York home show into an 
open air exhibition in 1930. 

Architects Pierre Blouke, Philip Maher and 
Ralph E. Stoetzel have designed the building 


for the big indoor-outdoor home show and also 
planned the grounds. Visitors will enter 
through large arched entrances on Chicago 
avenue and Pearson street onto a block long 
north and south plaza. On the west side of 
the plaza will be a garden court, with a pool 
and fountain, with houses on the north, west 
and south sides. Back of these homes and 
opening from them will be a large “U” shaped 
building to house the building material, equip- 
ment and appliance exhibits. 

On the east side of the plaza will be a 
“grand stairway” leading to a terrace, nine 
feet above the rest of the grounds. This ter- 
race will be 200 feet long, extending from 
Pearson to Chicago avenue, and east to the 
armory grounds. 

There will be a row of six houses along the 
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Elevation of the Grand Terrace and some of the full-sized homes to be constructed for Chicago’s “Open Air and Indoor” Own Your 


Home Show to be held April 27 to May 11, 1929. 
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terrace, overlooking the garden court. Back 
of them will be a large tent restaurant and 
two buildings devoted to house furnishings. 

“The city of Chicago, mindful of the im- 
portance of good housing for its enormous 
population, has cooperated with us in making 
available this advantageous site on Chicago 
avenue,” said George I’. Nixon, president of 
the Chicago Real Estate Board, under whose 
auspices the annual home show is given. 

“On this near North Side land the exposition 
will be held annually -for a two-weeks period 
every spring leading up to the 1933 World’s 
Fair, in which the real estate board and expo- 
sition management hope to take part. 

“Working with the exposition management 
the Chicago Real Estate Board plans to widen 
the scope of exhibits by interesting savings 
banks, building and loan associations, mort- 
gage loan organizations and insurance com- 
panies that aid in financing the building of 
homes, in order that specific information may 
be given to prospective home owners on the 
important question of finance. 

“The board also is planning to get the co- 
operation of utility service companies operat- 
ing in suburban territories. Exhibits by these 
interests will be in addition to the usual dis- 
plays of construction processes, building mate- 
rials, equipment, appliances, interior decora- 
tions, and the myriad products and items that 
enter into the building and furnishing of the 
modern home.” 


Acquires Timber; to Operate Mill 


JacksonviLe, Fua.,. Sept. 10.—Although 
there has. been no announcement made, it is 
understood that the J. Ray Arnold Lumber 
Co., which now operates at Groveland one of 
the largest pine mills in Florida, has bought 
out the larger portion of the timber interests 
of the Goethe Lumber Co., which tract of tim- 
ber was acquired a few years ago by the latter 


firm from the estate of Austin B. Fletcher. 
The J. Ray Arnold Lumber Co. is to take 
over all of the timber in the tract located 


north of the Georgia Southern & Florida Rail- 
road. which line runs from Valdosta, Ga., to 
Palatka, Fla., and will also operate the mill 
recently completed by the Goethe Lumber Co. 
at Olustee, Fla. This mill has a capacity of 
about thirty thousand feet a day and has all 
of the usual planing mill and dry kiln equip- 
ment. The recent acquisition will be under the 
management of C. W. Lyman, who will take 
charge at once. Mr. Lyman has for years 
been active in Florida lumber circles, hav- 
ing been with the Dowling interests at Dowl- 
ing Park and more recently at Green Cove 
Springs. He is considered a most excellent 
manager, from both a manufacturing and sales 
standpoint. 


Oppose Grading Changes 


PHILADELPHIA, Pa., Sept. 11.—At a meeting 
held by the Retail Lumbermen’s Association of 
Philadelphia at the Bellevue-Stratford Hotel on 
Aug. 28, the following preamble and resolu- 
tion were unanimously adopted : 

The National Hardwood Lumber Association 
has prepared and will submit to its annual 
convention Sept. 27-28 a set of new rules 
for the grading of hardwood lumber, which 
rules are, in our opinion, so drastic in their 
provisions, in that they change practically 
the entire system and effect of grading hard- 
wood lumber, that we believe this change will 
tend to create doubt and breed suspicion in 
the trade (especially among the consumers) 
and will harm the distributers of established 
and proved grades, which will, in our opinion, 
be thé cause of a necessity for more special 
grades and selected qualities than have ever 
been known in the industry. 

We feel thoroughly convinced that these 
proposed changes will bring no beneficial re- 
sult to any branch of the industry, nor do 
we believe that the producer of hardwoods 
will receive any advance in his net return. 

We. do not believe. the wholesaler will find 
the trade ready to purchase with confidence 
as under the present rules. 


We know the retailers will be under the 
necessity of laying out from the various 
grades, especially the firsts and seconds, lum- 
ber that has no place with their trade as firsts 
and seconds. 

We further believe that the National Hard- 
wood Lumber Association will suffer, not only 
in the loss of membership, but further from 
the establishing of regional grading rules, 
which will bring the national organization 
to its point of beginning. 

Further, we do not believe if a canvass of 
the industry (producing, distributing and 
consuming) were made, that the majority of 
the representative concerns in all branches 
would be found favoring the changes. 

We are emphatically for simplification of all 
the problems of the lumberman; we are also 
emphatically against the complication of any 
of the problems of the lumberman, grades in- 
cluded; therefore be it 

Resolved, that the Retail Lumbermen’s As- 
sociation of Philadelphia is opposed to the 
adoption of the proposed new rules of the 
National Hardwood Lumber Association at 
its convention in Memphis, Sept. 27 and 28, 
1928. 





Cotton Sections Active Buyers 


Warren, ArkK., Sept. 10.—There is more 
optimism among hardwood operators than for 
some time, due to the continued improvement 
of the market which shows advances on many 
items. Sound wormy oak is one of the leaders 
in the present advance—now selling for an 
average of $5 more than several weeks ago. 
This item is in somewhat limited supply in 
good dry stock. The demand for oak flooring 
continues strong. 

The Arkansas soft pine mills are enjoying a 
good business in this district. The demand is 
well scattered—coming from all sections of the 
country, though more stock is being sold south 
of the Mason and Dixon line than ever before. 
The cotton crop, though short in some sections, 
bids fair to bring a good return and cotton 
producing sections are active buyers with pros- 
pects for late fall business good. All bundled 
stock is in better demand along with finish and 
interior trim. These items have registered 
slight price advances along with common 
hoards and dimension which are now up $3 
over the June average. Yel!ow pine lath con- 


tinue in good demand and are exceedingly 
scarce. Few mills can promise as much as a 
carload for shipment under fifteen days o, 
longer. All in all, the millmen are encouraged 
over the present outlook and feel confident 
that demand will more than absorb production 
during the remainder of this year. 


Completes Index of Buyers’ Claims 


BALtiMorE, Mp., Sept. 10.—Harvey M. Dick. 
son, secretary of the National Lumber Ex. 
porters’ Association, has just completed an 
index of the claims of foreign buyers upon 
shippers of hardwoods for allowances on the 
ground of damage or improper grading, and 
the manner of settlement of these claims, 
which constitutes a valuable reference for ex- 
porters in that it enables them to see at a 
glance what foreign buyers are especially given 
to the filing of claims and to what degree 
such claims were justified. The index covers 
seven full typewritten pages and gives the 
names of the foreign brokers and buyers, to- 
gether with the number of the claim, the date 
of filing and the reference to the place in the 
association bulletins where the record of set- 
tlement and the history of the claim can be 
found. The time covered by the index js 
from Jan. 21, 1927, up to the present, and the 
list will be lengthened by the addition of other 
cases. 

An exporter, for instance, who wants to 
know how he is likely to fare at the hands of 
a particular foreign buyer has only to look up 
the index and refer to the places in the bulle- 
tins designated to get a complete summary of 
this particular buyer’s action in relation to 
shipments at different times. If a buyer's 
name appears four or five times or even more, 
as is the case in various instances, it may be 
taken as proof that the individual firm or 
corporation is disposed to be contentious, and 


_the record of each case will furnish further 


light on the subject. The information given 
is, Of course, confidential. The bulletins are 
sent out to members of the association every 
month and constitute a valuable reference 
which may enable shippers to avoid serious 
losses. 


Program for Hoo-Hoo Annual 


St. Louis, Mo.,. Sept. 10—An unusually 
large attendance is expected at the thirty-sev- 
enth Hoo-Hoo Annual, which will be held at 
Statler Hotel, Boston, Mass., Sept. 26, 27 and 
28, the program for which was made public at 
Hoo-Hoo international headquarters in St. 
Louis today. This will be the first Hoo-Hoo 
Annual to be held in the East in many years. 

The miniature model homes which won 
prizes in a contest recently conducted by the 
Bend (Ore.) Hoo-Hoo Club will be on exhibit 
during the meeting. 

The entertainment program assures three 
days of enjoyment, Ulmont M. Carlton, of 
North Cambridge, Mass., general chairman of 
the convention committee, reports. For the 
ladies there will be a musicale and tea, sight- 
seeing tours, and theater party, and the usual 
functions in which the men also will take part, 
such as the Osirian Cloister banquet, a boat 
trip on Boston Harbor and dinner at the 
Bostoh' Yacht Club. 

As a special feature on Tuesday evening, 
Sept. 25, a demonstration will be given for 
the benefit of visiting Hoo-Hoo of a school 
of instruction in lumber grades and _ uses, 
which is a regular activity of the Harry L. 
Folsom Hoo-Hoo Club of Boston, with G. L. 
Hume, of the North Carolina Pine Association 
as instructor. 

The first business session of the Annual 
will be opened at 9:09 Wednesday morning, 
with an invocation by Rev. P. A. Simpkin, fol- 
lowed by an address of welcome by U. M. 
Carlton, of North Cambridge, Mass. Gaines 
D. Whitsitt of Amarillo, Tex., will make the 


response. James M. Brown, Snark of the Uni- 
verse, will then follow with his annual report, 
after which reports of Secretary-Treasurer 
H. R. Isherwood, Chaplain P. A, Simpkin and 
members of the Supreme Nine will be heard. 
In the afternoon the annual initiation of the 
Osirian Cloister will be held, followed in the 
evening by a banquet, entertainment and danc- 
ing. The speaker of the evening will be Dr. 
Henry Crane. 

On Thursday morning there will be a round- 
table breakfast, followed by the business ses- 
sion which will open with a general discussion 
on the activities of Vicegerent Snarks and on 
Hoo-Hoo activities throughout the country. 
A wood promotion luncheon will be given 
under the auspices of the Harry L. Folsom 
Club at noon, followed by short talks by repre- 
sentative members of each branch of the lum- 
ber industry, on “How Hoo-Hoo Can Help 
Our Industry Through Wood Promotion Ac- 
tivities.” Wilson Compton, secretary-manager 
of the National Lumber Manufacturers’ Asso- 
ciation, will then award the Hoo-Hoo Club 
cup to that club which has done the most 
effective work during 1927-28. A dinner will 
be held in the evening, followed by the annual 
concatenation at 8:39, with H. E. Lewis, 
Vicegerent Snark of Boston, presiding. 

The closing business session will be held 
Friday morning with the reports of the com- 
mittees, election of officers and embalming of 
the retiring Snark of the Universe. In the 
afternoon there will be a sail over Boston 
Harbor, with a shore dinner at the Boston 
Yacht Club. 
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. Ohio Lumber Shows Very Successful 


SPRINGFIELD, Ounio, Sept. 10.—From Aug. 
98 to Sept. 1 inclusive, a lumber show was 
held in Springfield that has proved to. be highly 
successful not only from the viewpoint of: the 
manufacturers represented but also from that 
of the local dealers. Dealers participating in 
the show at Springfield were: Springfield 
Planing Mill & Lumber Co.; Clark County 
Lumber Co.; Springfield Builders Supply & 
Lumber Co.; the McKenzie Lumber & Coai 
Co.; Irvin James Lumber Co., and Brain Lum- 
ber Co. 

This show was one of a series sponsored 
by the Ohio Association of Retail Lumber 
Dealers, the Marietta Paint & Color Co., of 
Marietta, Ohio, the Southern Pine Association, 
California Redwood Association, Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation and the Maple Flooring Manufacturers’ 
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better class of citizens and considered potential 
lumber consumers. Many prominent officials 
visited the show and it was made the subject 
of several important addresses during the 
week, 

These shows endeavor to promote home build- 
ing, good construction, the proper use of the 
right wood for the right place in any building; 
and the Marietta paint people, through the me- 
dium of these shows, are endeavoring to in- 
form the public on how to bring out the beauty 
of wood through the use of color. Mrs. Ma- 
rion Teal, of the Marietta paint organization, 
is working with the lumbermen in all of the 
towns where the shows are held, and while in- 
teresting people in the use of the proper colors 
in the treatment of lumber, also points out 
the desirability of good wood construction. 

Dealers in the towns where these shows have 
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Left to Right—Marian Teal, Judge Hornbeck; Myers Y. 
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for things they want 
things they merely need, 

It was distinctly a lumber show, not a paint 
show, and as such we recommend it most 
highly to any in the same line of business as 
ourselves, 


and grudgingly for 


New Brunswick Situation Better 


Frevericton, N. B., Sept. 11.—The quantity 
of lumber of rough classification on hand, 
which has been turned out in the sawmills of 
New Brunswick during the present season, has 
been greatly reduced by a strong demand from 
Montreal where building has been exceedingly 
active. It is stated that lumber of this classi- 
fication has been pretty well cleaned up by 
Montreal buyers, who also have purchased in 


‘other parts of eastern Canada, 


The demand from Montreal, however, has 














Cooper, 


Rea; made 


who 


been held have expressed complete satisfaction 
with the results, this feeling of the dealers 


Republican nominee for Governor, and Senator 

addresses at Lumber Show 
Association. These shows come to the various 
communities upon invitation of the local 
dealers. 


The Springfield show was held in a downtown 
storeroom on one of the busiest corners, and 
it is estimated that about 4,000 people visited 
the exhibit. Among those who were especially 
interested were a number of school teachers 
who came in to view the exhibits and ask for 
information and literature to be used in con- 
nection with their school work. Among other 
visitors were industrial lumber buyers, real 
estate men, builders, contractors and architects. 
The Southern Pine Association house, with its 
fifteen points of good construction, was a cen- 
ter of interest, and through its fine array of 
attractive literature the association placed the 
story of southern pine in the hands of many 
potential users of wood. Several Springfield 
people sent to the show carpenters, contractors 
and painters to get points on and to copy some 
of the features that were displayed. 

This show followed one held at London, 
Ohio, in connection with the Madison County 
Fair, which ran from Aug. 21 to Aug. 24 in- 
clusive. Local lumber companies at London 
who participated in and made this lumber show 
possible were these: Beach-Chandler Lumber 
Co., Plain City; Mechanicsburg Lumber Co., 
Mechanicsburg; Sark & Plum, Lilly Chapel; 
Sedalia Grain & Lumber Co., Sedalia; London 
Lumber & Coal Co., London; John Murray & 
Son. West Jefferson; South Charleston Lum- 
ber Co., South Charleston, and Tanner-Robin- 
son Lumber Co., London. 

It was estimated that about 7,500 people 
visited the lumber exhibit, which was set up 
in a tent on the fair grounds. A surprising 
feature noted by representatives of the lumber 
industry who were in attendance was that at 
least 90 percent of the people who visited the 
show were keenly interested and were of the 





being typified in a letter written by S. E. 
Robinson, of the Tanner-Robinson Lumber Co., 
of London, who said: 


The eight yards which co-operated in spon- 
soring the lumber show that your associates 
presented at the Madison County Fair have 
asked me to express to you and those whom 
you represent, their thanks and appreciation, 

Many very clever merchandising schemes 
have been brought to our attention by the 
promoters of various building materials or by 
those whose primary object was the’ selling 
of advertising, but we feel that the lumber 
show was the first plan to attack our prob- 
lems from the angle of modern merchandising. 

Throughout the week that the display was 
here the writer watched closely the reactions 
of those viewing the exhibits and it was un- 
mistakable that great interest and admiration 
was aroused by the beauties of the various 
species of wood, while the question of finish- 
ing methods was entirely subordinated. 

Lumber as a building product has for many 
years been the object of so much misrepre- 
sentation and disparagement by all other fac- 
tors in the building industry that we believe 
your plan marks a new era. We know that 
loeally the effect on people has been far greater 
than could be expected from our own small 
advertising appropriation for the show and 
believe that the logical outcome of your plan 
will be beneficial both to the dealer and con- 
sumer in a material way as well as a source 
of real inspiration to any dealer taking part 
in the show. 

We congratulate you on the complete suc- 
cess of the show here and thank you sincerely 
for your efforts in our behalf. The displays 
took lumber out of the class of things which 
people buy only when they need.them, and 
made them actually want the floors and mill- 
work which they saw. We measure that re- 
sult by the belief that people pay willingly 


Typical crowd visiting the 


that 
visitors generally were well-to-do, evidently possessing the means to 
purchase homes 


Lumber Show; observers stated 


not included the higher classifications of the 
output of the mills, building operations ew- 
dently being carried on so that a minimum is 
used. For the rough classifications it is said 
that good prices have been paid. 

Another change in the supply of manufac- 
tured lumber in this Province has been the 
steady diminution of the stocks of lath. Last 
winter very little lath were turned out in New 
Brunswick owing to the depressed condition of 
the market and the accumulation of heavy 
stocks from the former season. Lath are re- 
ported to be pretty well cleared off the yards. 
An improved price is expected, although at 
present the market remains unchanged. 

Lumbermen are looking toward Ontario for 
a market for various lines. Toronto during 
the present summer absorbed considerable 
quantities, and the Province is considered. to 
offer possibilities for expansion of sales in 
the future. 


SPARS AAaAS: 


Three Companies Install Dry Kilns 


New Or eans, La., Sept. 11.—On the recom- 
mendation of O. D. Dey, superintendent of 
production for the Lousiana Long Leaf Lum- 
ber Co., at Fisher, a new Universal vacuum 
dry kiln unit manufactured by the Universal 
Vacuum Dry Kiln Co., of Kansas City, Mo., 
was installed at the company’s plant to dry 
southern pine. The new unit is already in op- 
eration and Mr. Dey reports having had very 
great success in drying all types of southern 
pine. 

Two box shook manufacturers—the Kansas 
City Shook & Manufacturing Co., of Wilson, 
Ark., and the McComb Box Co., of McComb, 
Miss.—have chosen Universal kiln equipment 
for drying their entire output. In both in- 
stances Universal equipment was installed to 
replace other types of drying equipment. 
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+: TX Ad Campaign to Start 


Will Center on Special Services to Be Offered Public 


American Standard Lumber 


Wasuincton, D. C., Sept. 10.—George J. 
Madlinger, wood technologist of the E. L. 
Bruce Co., Memphis, Tenn., who has just 
completed a study of wood species menttoned 
in the Bible, finds that when our biblical an- 
cestors desired to erect a particularly impor- 
tant structure or one which was expected to 
reflect the best taste of the age they departed 
radically from their usual building materials 
of stone, mud and clay and put into the struc- 
ture as much wood as possible. The chief 
artisans of the Book of Books, Mr. Madlinger 
adds, were woodworkers. He calls attention 
to the carpenters mentioned in Exodus 
XXXV, 30, the cabinet makers and the wheel- 
wrights, and adds that their tools were the 
ax, hatchet, saw, plane and auger. 

The study disclosed the fact that in Pales- 
tine and Jerusalem house beams were of syca- 
more and oak because of their great dura- 
bility (Isaiah IX, 10), with acacia, oak and 
palm for columns and traverse beams and 
cypress for floors. Fir, olive and cedar were 
also highly prized building woods among the 
Hebrew race. Wood was used for doors, gates, 
lattice, flat roofs and wainscoting. Beams 
were inlaid in the walls, to which the wainscot- 
ing was fastened with nails. (Ezra VI, 4). 

Mr. Madinger points out that there is an ever 
recurrent question as to the mentioning of 
oak in the Bible. Of the five old Hebrew 
terms meaning tree, three are indisputably 
oak, even when considered from the vernacu- 
lar (quercus), which is now our recognized 
generic term for oak in botanical circles. 
“Eylon” in common terms means “arbor,” but 
in Daniel IV the tree which Nebuchadnezzar 
saw in his dream, “strong tree,” usually meant 
oak, and here, according to Mr. Madlinger, 
we have our best claim that oak appears in 
the Bible. 

Various species of oaks may well be de- 
serving of appellation as mighty trees, as 
mighty oaks still remain to be seen in Pales- 
tine and on Mount Lebanon. In Syria three 
oaks are left to us from Biblical times—the 
prickly evergreen, which is the same as Abra- 
ham’s oak, the Valonia oak of Bashan and 
Gilead with a stout gnarled trunk 2 to 4 yards 
in circumference and from 20 to 30 feet high, 
and the Oriental gall oak, a small tree of 
Galilee and Samaria, or the Kermes oak of 
the ancient Jews from which a red dye was 
obtained. 

Of the oaks beyond the Jordan, the Tyrians 
made oars and the idolaters their images. 
Under oaks the dead were buried. Single 
oaks of great height served also as landmarks. 

Mount Lebanon was the source of wood 
supp!y throughout the Biblical age and even 
to this day contains numerous species on its 
slopes including the famous “Cedars of Leb- 
anon,” pine, oak, mulberry, sycamore, walnut, 
poplar and willow. The cedars were the 
loftiest and the easiest cut and therefore they 
found their way into the Temple of Solomon 
at Jerusalem. 

Little is known as to the quantity and kind 
of wood entering the Ark, yet certain is the 
fact that oak, cedar, sycamore, and poplar 
played important roles. Of Solomon’s Tem- 
ple we know a little more. Despite all the 
luxurious glory of that great man he lived to 
improve his mind and he was able to concen- 
trate on the materials which went into his 
structures. He laid down definite specifica- 
tions as to the wood to be used and the stone 
to be quarried. 

Solomon employed the skilled. Tyrians to 
hew and shape the mighty oaks and cedars of 
Lebanon from the Tyrian side, the Tyrians 


—Technologist Studies Woods Mentioned in Bible 


being the artisans with Hebrew bondsmen as 
laborers. So successful were his plans and 
specifications carried out that the 15,000 slaves 
supervised by nearly 3,000 overseers, trans- 
ported the materials, cut to measure, and 
placed them in his great Temple in such a 
way that no alterations were necessary. 
* * * 


Device for Measuring Moisture Content. 


Frank P. Cartwright, chief engineer of the 
National Lumber Manufacturers’ Association, 
is making a careful investigation of some pro- 
posed devices for the quick and accurate de- 
termination of the moisture content of wood. 
At the recent Tacoma meeting the trade exten- 
sion committee authorized the expenditure of 
$3,000 for the development of apparatus for 
instantaneous determination of moisture con- 
tent. The reason for this appropriation is 
found in the fact that at present there is 
available no adequate device for the instan- 
taneous and accurate measurement of mois- 
ture content. The need for the prompt devel- 
opment of such an apparatus is found in the 
fact that the Central Committee on Lumber 
Standards has announced that on Nov. 1 defi- 
nite moisture content classifications for Ameri- 
can standard lumber will be adopted. 

* * * 


Treated Car Decking Gives Long Life. 


The National Lumber Manufacturers’ Asso- 
ciation has received a report from an inspec- 
tion of five freight cars of the Chicago, Bur- 
lington & Quincy Railroad which speaks well 
for the durability of decking which has been 
properly treated with preservatives. The in- 
spection was made by a party composed of rep- 
resentatives of the railroad, the American 
Wood-Preservers’ Association, the National 
Lumber Manufacturers’ Association, and the 
editor of “The Railway Age.” The cars in- 
spected had been in service for seventeen 
years. The report reads: 

It is very remarkable, indeed, that in case 
of all five cars practically the entire deck 
was still intact, very few pieces having been 
replaced, and such pieces as had been re- 
placed had been removed for the reason that 
the hoofs of the cattle had worn them so 
thin that they were no longer safe. The 
decking was examined carefully and found 
to be absolutely sound, and in most cases 
good for at least five or ten years additional 
life. 

When it is realized that untreated stock 
ear decking is giving but four or five years, 
life, the profitableness of treatment is very 
apparent. 

* * * 

Advertising Campaign to Begin Oct. 6. 

The National association’s advertising cam- 
paign will be inaugurated in the Oct. 6 issue 
of the Saturday Evening Post with a full page 
display. This advertising will also appear in 
The Literary Digest, Time, Nation’s Business 
and National Geographic magazines. This 
“copy” will be run from October until Jan. 19 
next. Full pages will be taken in each case. 
The schedule is so arranged that the adver- 
tisements will appear at intervals of not more 
than one week. This campaign will center on 
the special services which the corps of experts 
of the national and regional associations are 
prepared to render the public. 

This advertising matter, plus certain desul- 
tory copy that will appear in a very limited 
number of publications, is in addition to the 
regular campaign on behalf of the rural lum- 
ber market in 27 agricultural publications and 
advertising designed for specifying buyers in 
25 technical publications. 

The entire advertising campaign to the pub- 
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* 
American Standard Lumber tee 
Shore 
lic in general will itself be advertised in the mette 
lumber trade press by double page spreads in perfe 
two colors, thus keeping the lumber industry train 
fully advised concerning “copy” that is being It 3s 
run in other publications. whicl 
* * * e 35,00 
Demand More Wooden Boxes as Containers, _ 
R. H. Morehouse, of the wooden box bu- ae 
reau, reports that a large company in San : tirr 
Francisco which packs coffee, tea and rice ewe 
finds an increased demand for wooden ship- 9 
ping containers. Most of the rice shipped by , vx 
the company is now shipped in wooden boxes, har: 
while coffee and tea are packed in both sible 
wooden and solid fiber containers. The San - z 
Francisco company, desiring to please its cus- x 
tomers, is always glad to ship its goods in the Pt 
kind of containers requested. = 
A San Francisco wholesale grocery company a 
also has informed Mr. Morehouse that virtu- id ) 
ally 100 percent of its canned goods is ordered en 
packed in wooden containers. Wooden cases, : a 
officers of the company say, make a more satis- oe 
factory package for shipping purposes and are ee 
more acceptable to the retail grocery trade, — 
x * x ing 
Commends Action Against Misuse of Ir 
“Lumber” an | 
The recent action of the Federal Trade Com- & : 
mission in branding as “false and misleading” of 
the misuse of the trade term “lumber” in the Co. 
opinion of Wilson Compton, secretary-manager Eve 
of the National Lumber Manufacturers’ Asso- a 
ciation, constitutes one of the most helpful nat 
steps taken by that agency in the interest of hov 
the lumber industry. The significance of this fer 
action is discussed by Mr. Compton in a letter the 
to directors, officers and subscribers of the Na- tur. 
tional association. He points out, among other age 
things, that it gives an additional impetus and alo 
justification to the phrase “lumber built” or rea 
“lumber construction” as distinguishing the use wh 
of lumber products’ from those of other indus- - 


tries in building. 
lows in part: 
May I call your attention to the significance r 


Mr. Compton’s letter fol- 


of this stipulation, in effect an injunction, 
namely, that the Federal Trade Commission 
has recognized the word “lumber” as meaning | 
“a material sawed or cut from trees or logs 
of wood into boards, planks, timbers or other 

shapes generally understood and recognized by 

the purchasing public as and to be lumber.” 

About two years ago, after futile efforts by 
negotiation to secure their abandonment, we 
filed with the Federal Trade Commission a 
series of complaints which recited the misuse 
iby competing materials in advertising and 
publicity of the word “lumber.” The above 
mentioned stipulation is one of the results. 
Others will follow. As publicly stated at that 
time, the lumber industry is of the opinion 
that competing materials seeking public favor 
should not attempt to secure it by attaching 
themselves to the lumber kite, but should fly 
a kite of their own. 

In filing these complaints we proposed to 
secure, if possible, an adjudication of the ques- 
tion as to whether the lumber industry had in 
the word “lumber” a trade name capable of 
protection against encroachment by other ma- 
terials seeking to appropriate a portion of 
the “good will” standing of the lumber indus- 
try and its products. 

Some lumbermen have from time to time 
proposed that we discard the word “lumber” 
and use only the word “wood.” I have not 
shared that opinion. Assuming that this in- 
junction establishes a precedent which will be 
proclaimed against similar misuse of the word 








“lumber” may I point to the advantage of the . 
lumber industry adhering consistently to the 

trade name “lumber” and, with the aid of the . 
public authority, of protecting it against fur- ] 


ther encroachment. 
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Wood Plays Important Part in Track Elevation 


Few of the many thousands of North Shore 
of Chicago residents who daily pass over the 
elevated railroad tracks of the Chicago, North 
Shore Railroad Co. between Evanston and Wil- 
mette realize that while they are riding in 
perfect safety the structure supporting their 
trains is still in the process of construction. 
It is indeed a remarkable engineering feat 
which has enabled two hundred trains carrying 
35,000 passengers back and forth daily to run 
over these tracks during construction. So 
far, over 2,100,000 passengers have been so 
carried, without a single accident, and it is 
estimated that before the project has been 
completed, 5,250,000 passengers will have been 
conveyed over it. 

Such a record, declare the engineers in 
charge of the project, would have been impos- 
sible except for the use of wood, which has 
played a very important part in the work. 
Speedy progress is essential in an undertaking 
of this kind, and this, together with maximum 
strength and safety, was obtained only through 
the use of wood. Economy was another con- 
sideration realized in full. By the use of any 
other material than wood there would have 
been delays that would have proved very 
costly, while at the same time the first costs 
would have been considerably heavier, accord- 
ing to the engineers. 

In 1915 the city council of Evanston issued 
an order to the Chicago, Milwaukee, St. Paul 
& Pacific Railroad, which controls the right 
of way of the Chicago, North Shore Railroad 
Co., to elevate its tracks from Church Street, 
Evanston, to Isabella Street, Wilmette, a dis- 
tance of a mile and a half, in order to elimi- 
nate eleven dangerous crossings. This order, 
however, was amended from time to time, de- 
ferring construction until June, 1928, when 
the railroad began to assemble piling and struc- 
tural timbers for the job, putting in large stor- 
age yards for this material at strategic points 
along the line. Considerable progress has _al- 
ready been achieved in the heavy undertaking, 
which is expected.to be completed by Dec. 1, 
1929, at a cost of something over $2,500,000. 

The plan for carrying on traffic uninter- 


ruptedly while construction was still under 
way provided for the elevation of the north- 
bound main line while trains were running on 
their original tracks on the ground. Upon 
completion of the north-bound trestle, trains 
were run over it while the south-bound con- 
tinued on the ground and the south-bound ele- 
vation was started. The latter being finished, the 














Typical bents in Chicago, North Shore Rail- 
road Co.’s elevated structure running from 
Church Street, Evanston, Ill., to Isabella Street, 
Wilmette, a distance of one and one-half miles. 


trains in both directions will be run over the 
trestles until the permanent concrete retaining 
walls have been completed. 

The construction of these trestles of course 
necessitates the use of great quantities of 
forest products. The specifications call for 
112,000 lineal feet of 12-inch piling, each pile 
approximately 28 feet long; 800 pieces of 
12 x 14-inch x 12-foot caps; 4,800 pieces of 
10 x 18-inch x 16-foot stringers; 1,600 pieces 
3 x 12-inch x 14-foot sway braces; 31,280 lineal 








feet of 6 x 8-inch guard rails, and 15,640 
8 x 8-inch x 10-foot cross ties, the total being 
2,312,000 feet board measure. 
_ There will be three frame station plat- 
forms, one measuring 12 by 350 feet, the sec- 
ond 10 by 351 feet, and the third 8 by 350 feet. 
The power line 4s composed of fifty 34-foot 
piles. 
_In addition, there will be the immense quan- 
tity of form lumber required for eleven sub- 
ways and the two retaining walls, each one 
and one-half miles long. 


Upon completion of the job, all the trestle 
materials will be salvaged, with the exception 
of the piling, which will be left in the fill be- 
tween the retaining walls. 

All of the forest products used on this job 
come from the West Coast mills along the line 
of = Chicago, Milwaukee & St. Paul Rail- 
road, 


Facts on Real Forest Conservation 


St. Louis, Mo., Sept. 10—The St. Louis 
Globe-Democrat yesterday printed a two- 
column article giving in substance a letter 
written to that paper by Henry R. Isherwood, 
secretary-treasurer of the Concatenated Order 
of Hoo-Hoo, as published in the AMERICAN 
LUMBERMAN of last Saturday. The St. Louis 
newspaper had published an editorial in which 
greater use of substitutes was advocated as a 
means of conserving the forests, and Mr. 
Isherwood had taken the paper to task for its 
statements. 

The St. Louis Hoo-Hoo Club also had pro- 
tested, and the National Lumber Manufactur- 
ers’ Association, when informed by Mr. Isher- 
wood of the editorial, also complained to the 
Globe-Democrat in a letter signed by Theodore 
M. Knappen, director of publicity and adver- 
tising. 

Mr. Isherwood has received a number of 
letters commending him for the prompt and 
effective protest of the editorial, including one 
from E, L. Carpenter, president of the Na- 
tional Lumber Manufacturers’ Association. 











| 
| 





Views of elevated structure of the Chicago, North Shore Railroad Co., now under construction: A—Start of elevation at Church Street, 
Evanston, Ill. B—Workmen sawing off tops of piling during construction work. C—Curve of elevated structure at Foster Street, Evans- 


ton. D—Details of construction, showing station platform partially completed 
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National Production, Shipments and Orders 


WasuincTon, D. C., Sept 11.—The following statistics were compiled by the National Lumber Manufacturers’ Association : 


BSoftwoods: 














No Mill on ts Orders 

Week ended: 1928, Sept. 8; 1927, Sept. 10— 1928 1927 1928 1927 1928 1927 1928 1927 
Southern Pine Association............ cccccce San 106 72,045,000 65,310,000 85,608,000 64,268,000 82,645,000 62,555,000 
West Coast Lumbermen’s Association........ 162 113 150,944,000 118,710,000 183,009,000 106,821,000 155,285,000 96,859,000 
Western Pine Manufacturers’ Association.... 23 35 21,689,000 30,725,000 23,289,000 29,391,000 22'743,000 27,519 000 
California White & Sugar Pine Mfrs.’ Assn... 17 13 25,008,000 17,617,000 24,783,000 13,777,000 19,564,000 10,301000 
California Redwood Association..... ceecccccs 15 15 6,771,000 7,768,000 7,122, 6,625,000 7,923,000 5.887.000 
North Carolina Pine Association........ coeeee §=58 34 9,394,000 8,209,000 8,927,000 7,817,000 8,617,000 6.134'000 
Northern Pine Manufacturers’ Association.... 8 7 12,371,000 10,105,000 10,356,000 $156,000 8,964,000 Netty 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 48 10 7,613,000 1,841,000 6,265,000 2,290,000 5,824,000 1,655,000 

Total softwood, thirty-five weeks......... 483 333 305,835,000 260,285,000 349,359,000 239,145,000 311,585,000 216,642,000 
nim te uaa 4332 2,401,279,000 2,319,006 000 000 

outhern PP Ms od cdvclevccsscée oe X ,319,006,000 2,591,784, 2,274,455,000 2,604,587, 2, 

West Coast Lumbermen’s Association....... . 4113 4,169,110,000 2,906,262,000 4,454,885,000 2'974,098,000 4,506,617,000 3'003;615;000 
Western Pine Manufacturers’ Association.... 1113 as 537,000 983,275,000 1,097,337,000 1,000,372,000 1,137, 1,010,080'000 
California White & Sugar Pine Mfrs.’ Assn... 834 eee 867,622,000 787,889,000 927,349,000 838,872,000 ~ 918,482,000 819,595,000 
California Redwood Association..... cecccccce 544 eee 284,870,000 257,800,000 - 271,531,000 294,446,000 276,098,000 310,216,000 
North Carolina Pine Association....... eeseees 1710 shee :998,000 ~ 254,983,000 296,409,000 257,057,000 276,925,000 216,872,000 
Northern Pine Manufacturers Association. «se 295 one 305,564,000 304,584,000 300,538,000 284'436,000 295,454,000 279'119,009 
Northern Hemlock & Hardwood Mfrs.’ Assn.¢. 1305 oes 176,155,000 117,228,000 147,900,000 133,440,000 145,836,000 121,810,000 

Total softwood, thirty-five weeks....... 14246 9,474,135,000 7,931,027,000 10,087,733,000 8,057,176,000 10,161,691,000 8,062,097,000 
Hardwoods: 
ere Hemlock & Hardwood Mfrs.’ Assn.?. on 

NE WECK ..-eeseeeeeevcereees se eeeeeeeee t 10 9,288,000 1,811,000 11,317,000 2,990,000 8,944,000 1,736,00 

TRItG-AVO WOONS......:ccccccccccccesces 1305 pe 322\246,000 185,152,000 264,254,000 155,912'000 261,048,000 1511627000 

marquees ~ ~epeamteetad Institute— oes 98+ — - 
BO WOOK cccccccccccccccccccccce eoeecees 000 449,000 49,284,000 13,031,000 51,089,000 17,026 
Thirty-five weeks... .. P-yitiseeisknesnnel 10728 1,401,370,000 $13,938,000 1,533,311,000 —907.625/000 1,876/686,000 _919'991'y00 


tNorthern Hemlock & Hardwood Manufacturers’ Association 1928 totals are for week previous to indicated date and for 34 weeks. 


TUnits of 35,000 feet daily capacity. 


Northern Hemlock & Hardwood production footage is log converted to lumber scale. 





National Analysis 


Wasuincton, D. C., Sept. 11—The National | 
Lumber Manufacturers’ Association issued the | 
following analysis for the periods ended .Sept. 
1—orders and shipments being shown as per- 
centages of production: 

One Week 35} Weeks 
_ ‘4 


~ ‘ 
No.of Ship- Or- Ship- Or- 





Association— mills ments ders- ments ders 
Southern Pine....152 119 115 108 108 
West Coast ..... 162 121 103 107 108 
Western Pine .... 23 107 105 111 115 


California Pines.. 17 99 78 107 106 
California Redwd.. 15 105 117 95 97 
N. Carolina Pine.. 5 9: g 

Northern Pine.... 8 84 73 98 97 
N. Hem. & Hdw.. 48 82 77 85 83 





All softwoods.. .483 114 102 106 107 
N. Hem. & Hdw.. 81¢ 122 96 82 81 
Hdw. Mfrs. Inst...342+ 105 109 109 113 

All hardwoods..423+ 108 107 104 107 

All woods...... aa 113 103 106 107 


Actual production reported made the follow- 
ing percentages of normal in the periods in- 


dicated : 


1928 1927* 


—o 2 35t No. 1 35 
Mills Wk. Wks. Mills Wk. Wks. 


Sorrwoops— 
South. Pine...A 152 86 92 106 109 89 
West Coast....A ... ate eo tae 2a8. Bae 
Western Pine..A 23 94 94 35 94 81 
Calif. Pines...A 17 85 101 wd as Tr 
Calif. Redwd..A 15 75 91 15 91 85 
N. Car. Pine...C 58 73 73 34 88 72 
North. Pine...A 8 93 91 -F — 

All softwoods. 273f 85 94 303§ 104 

HARDWoOODs— 
N. Hem.&Hdw.C 81f 54 77 
Hdw. Mfrs. 

Be ceevenss 342+ 76 65 987 100 76 


All hardwoods 423¢ 72 67 

ie WEEE cin 60 81 89 i nt eo 

*Normal production had been established by 
only six associations for 1927. {Six groups. 
§Five groups. 

A—Normal based on actual output for pe- 
riods of two to five years. 

C—Normal based on estimated mill capacity. 

Units of production, having daily produc- 
tive capacity of 35,000 feet. 

tNorthern Hemlock & Hardwood Manufac- 
turers’ Association percentages are for only 
34 weeks. 





PLanes of the Ontario Government Air 
Service in 1927 flew 4,861 hours, as compared 





with 3,539 hours in 1926. They were used 
2,170 hours in fire detection, for 948 hours in 
suppressing fires, for 523 hours in sketching op- 
erations, and for 426 hours in administrative 
service. 


North Carolina Pine 


NorFo_k, VA., Sept. 11—The North Caro- 
lina Pine Association makes the following 
analysis of figures from fifty-eight mills for 


the week ended Sept. 1: 
Per- 
Percent Percent cent 
Normal Actual Ship- 


Production— Feet output output ments 

WMGrmAaR® occcce 12,840,000 — 

Actual -. 9,394,000 73 xe 
Shipments ...... 8,927,000 70 96 iiah 
ee 8,617.000 67 92 97 
Unfilled orders... 54,265,000 bimed wae ane 


tAs compared with preceding week, there is 
a decrease in orders of 19 percent, but that 
week sixty mills reported. 


*“Normal” is based on the amount of lum- 
ber oe mills would produce in a normal work- 
ng day. 





Western Pine Summary 


PorTLanp, Ore., Sept. 11—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Sept. 1, from 
23 member mills: 


Per- 
cent 
Percent Ship- 





Production— Carst Feet of cut ments 
EE niko baba oc 20,725,000 sabe baw 
: wicoskaents 21,689,000 .... hee 

Shipments (car)..861 22,386,000 .... cae 
Local deliveries.... 903,000 .... le 
Total shipments... 23,289,000 107.40 

Orders— 

Cancelled .... 6 156,000 
Booked (Car). 840 21,840,000 
EE. n6c¥bcec dees 903,000 
Total orders...... 22,743,000 104.86 97.65 

On hand end 

We a bseeuns 2,252 58,552,000 


Bookings for the week by twenty-three iden- 
tical mills were 132.08 percent of those for the 
previous week, showing an increase of 5,304,- 
000 feet. 


tCars basis is 26,000 feet. 


*Normal takes into consideration mill capac- 
ity. number of months usually operated and 
usual number of shifts—reduced to a weekly 
basis which is constant throughout the year. 


During the week production was 106 percent 
of normal, shipments, 112 percent of normal, 
and orders 110 percent of normal. Average for 
the corresponding week of the preceding four 
years was as follows: Production 103 per- 


cent; shipments, 94 percent, and orders, 94 
percent of normal. 
Production is so seasonable that during 


winter months actual proSuction amounts to 
less than 50 percent of normal, while during 
peak summer months the production increases 
to well over 100 percent of normal. 


Lumber Exports Increase 


Wasuincton, D. C., Sept. 10.—Exports of 
lumber and forest products from the United 
States during the first seven months of 1928 
had an aggregate value of $96,930,527, com- 
pared with $94,675,804 during the same period 
last year, an increase of $2,254,723. The prin- 
cipal items are shown in the following table: 


Principal Unit of 1927 1928 
Items Quantity Quantity Quantity 
Logs: 
Set GS. ccawes M ft. 94,524 (a) 176,417 
Other softwood.M ft. 61,134 85,416 
Hardwood ...... M ft. 14,125 10,502 
Sawed timber: i 
Douglas fir..... M ft. 296,541 342,256 
i reaneee oh M ft. 137,096 130,779 
Lumber: ! 
Douglas fir..... M ft. 377,847 458,698 
Southern Pine..M ft. 450,458 425,135 
Blemilock ......> M ft. 117,192 157,448 
Other softwoods.M ft. 99,862 86,181 
Seer rs M ft. 125,643 141,605 
Other hdwds....M ft. 114,754 143,724 
Railroad ties....... No. 2,447,158 2,369,893 
. SeKees vos Lin. ft 2,801,973 3,696,324 
Box shooks...... Bad, ft. 60,115,598 65,519,075 
ME” 6. cease ne Sq.ft. 39,527,446 47,936,178 
PiywWood ...cccee Sq. ft. 10,398,535 14,537,689 
eae No. 1,289,971 871,028 
Handles, all kinds. Doz. 1,114,415 1,143,722 
Pencil slats..... Pounds 9,202,904 8,381,736 
Cooperage ....... Value $6,332,907 $5,380,671 
Unspecified wood 
manufactures ..Value $4,799,935 $4,456,599 
Summary Value Value 


Unmanufactured wood..$ 7,447,912 $ 9,480,168 
Sawmill products ...... 64,619,498 65,473,407 
Manufactures of wood.. 22,608,394 21,976,952 


BOAR cccccsvcessoses $94,675,804 $96,930,527 


Note: (a) An error in the report of June 
exports of cedar logs to Japan reduced the 
total for the first six months shown in the 
June monthly summary by 90,000 M feet, mak- 
ing the total for that period 148,108 M feet. 
July exports were 28,309 M feet. 








Hemlock and Hardwood 


OsukosH, Wis., Sept. 11—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 
week ended Sept. 1: 


woods Hemlock 
Units of 35,000 feet daily 


wade a's ach oe 6 73 94 
Productive capacity - 15,409,000 20,766,000 
Actual production ..... 6,166,000 5,501,000 

Percent of capacity.. 40 26 
I iat oie eto 9,430,000 5,685,000 

Percent of actual cut 12 101 
Orders received ....... 9,382,000 4,858,000 

Percent actual cut... 12 97 


Orders on hand end week 49,825,000 17,195,000 


Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 

Production is based on mill log scale. 
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Census Bureau Delivered Prices 


Wasuincton, D. C., Sept. 10—The Department of Commerce has secured through the bu- 
reau of the census the following prices, per thousand for lumber items and per hundred square 
feet for shingles as the average paid Aug. 1, by contractors for material delivered on the job, 


these being selected from the complete list : 


1 Dimension, 
S181E, 2x4—1¢ 
Southern Dougias 
pine fir 

Mew TO, GM. cc c0 cc cued es Siew 46.00 
New Bedford, Mass......:...... och 45.00 
Fall River, ST Sos tee dix vac ones 50.00 
Springfield, Mass.............++¢. Take 45.00 
Poughkeepsie, N. Y............- ea 44.00 
a i rrr reer 38.00 42.00 
i CE dove aeke awe nee 41.00 55.00 
EE Oa a aig 5.5 alk bie 6 ae Ok Oe 47.50 47.50 
RTs, Mi bs bine yo ba lee ands 45.00 42.50 
lS Sr ee 38.00 46.25 
re eee 40.00 55.00 
Baltimore, Md........ dia a aera ait 37.50 45.00 
SE, Cn 0 6 vo nce ec sececes 45.00 50.00 
Sh” eee 45.00 45.00 
PS, MEE s cc crdccosenes 40.00 43.00 
is ME ME oad. o 60s 6e0s e oemt 42.50 48.50 
ee Se a ove 0a vee ecee's 42.50 aaa 
CP, BON: Ble Boe cicces ceccccs 40.00 40.00 
SN SG habia ka «4 6466 04 ob ee ey 41.00 
ee eee eae 39.00 
Gam. PIGMCISOG, CRI... -.cecccces dara 29.00 
IS eg no be Sale amar 20.00 
Seattle, Ss 5k oc sk bce ces 7 22.00 


Cc 
Boards Southern wongns 


Flooring, 1x4” Shingles, Extra 
ommon 0 to 16 Clear, 16”, 5/2 
1x6” pin 
No.1 “Ce. 


No. 2v.g. cedar Cypress 

38.00 P Pot 6.50 amo 

40.00 75.00 80.00 6.10 a ee 

45.00 80.00 6'sa0> 7.50 12.00 

40.00 85.00 75.00 6.50 eens 
38.00 85.00 80.00 6.50 
35.00 85.00 75.00 5.50 
39.00 85.00 80.00 5.50 

41.00 80.00 80.00 

42.50 80.00 75.00 6.00 

43.50 82.00 80.00 6.85 8.00 
40.00 aa 85.00 oe 

55.00 70.00 72.50 4.00 11.00 

Sine nia’ 6.00 8.00 

75.00 75.00 6.00 6.00 

48.00 80.00 a 5.00 coe 
46.50 57.50 64.00 4.48 
46.50 64.00 sian 5.50 
35.00 75.00 75.00 5.50 
40.00 ie 85.00 5.50 
38.00 68.00 5.00 
29.00 55.00 4.00 
18.00 48.00 2.25 
20.00 48.00 3.00 


California Redwood 


SAN Francisco, CAuir., Sept. 8.—The fol- 
lowing information is summarized’ from the 
report of the California Redwood Association 
for the week ended Sept. 1: 


Redwood White- 


No. of Percent of wood 

Mills Feet production Feet 

Production - 15 6,771,000 100.0 1,508,000 

Shipments ..... 15 7,122,000 105.5 1,128,000 
Orders— 

Received ..... 15 17,923,000 117.0 803,000 

On hand: .i.... 13 28,108,000 .... 4,649,000 


Detailed Distribution of Redwood 
Shipments Orders 





Northern California* 3,023,000 2,979,000 
Southern California* ..... 429,000 2,443,000 
WEEE, Sab 00 a0 do's cess ST:008 ‘sarees 
PINE bok do '0.9'6 00.5504 1,535,000 1,345,000 
EE. Binet edd ees 643 ea 2,088,000 1,156,000 

ERS Sik cve ds beaded 7,122,000 7,923,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


+tWashington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 


(Continued on page 62) 





Elder Berry on the Younger Generation 


- Admits College Graduates Carry Out Own Ideas with Success 


“I hear you’re sending the boy to college,” 
said the postmaster to the preacher as they 
appropriated a couple of chairs in the: Elder’s 
office. 

“Yes,” said the preacher. “He’s going to my 
old university, and I’m as excited as a kid, my- 
self.” 

“Well,” said the postmaster, 
be all right. Of course I don’t know anything 
about yours. But from what I hear, it don’t 
seem to me that the younger generation needs 
that kind of encouragement to raise merry 
aitch. Now when I was eighteen—” 

“There he goes,” groaned the Elder. “Of 
course he’d grab the first chance to trot out that 
old hobby horse. Trust a man without children 
to know all about the younger generation. 
Don’t pay any attention to him, Parson, but 
talk real loud and fast. Pretty soon he’ll think 
of something pleasant and exciting like the 
tariff on doughnut holes or the ins and outs of 
office. The only institution our little friend 
Politicus thinks worthy of collegiate name 
and fame is the Electoral College. He aims to 
go there some time. Think of making the team 
and playing in the big game that comes once in 
four years! It’s enough to inflame the imagi- 
nation to the busting point. Can’t you just hear 
the thunder of the old battle cheer from the 
packed and frenzied bleachers: ‘Count um, 
count um, raw raw raw!’” 

The postmaster grinned in tolerant amuse- 
ment. 

“All the same,” he said, “I stick to my point 
that the younger generation is a fresh lot. 
You just ought to hear some of the language 
they use in talking about their elders.” 

“Yeah,” said the Elder. “I’ve heard it, and 
I reckon it proves your point; at least accord- 
ing to your lights, which ain’t so dazzling as to 
be illegal on the streets after dark. I mind 
hearing a collegian singin’ something like this: 
‘I wanna drink, jus’ like the drink that spiffled 
dear old dad. Twas a heady brew and not the 


“colleges may 


only stew that daddy ever had.’” 

“That’s just the kind of talk I had in mind,” 
said the postmaster. 

“Well, the trouble with this incident as a 


moral pointer,” said the Elder, “is the fact that 
the young fellow didn’t drink. At least he’s 
so distressin’ honest at his own expense that I 
credit his statement. Some way, I’d rather a 
youngster razzed his elders. in this impudent 
fashion and kept sober than to to be silent and 
drunk. As for the boy’s father—well, we'll not 
bring that up. To be honest, it was my boy 
who did the singin’. 

“T’ll bet that as an upright postmaster, 
draped in chilly morality, you do-a lot of 
things in these days that thirty years ago would 
have convinced even yourself that you had 
rigor mortis of the conscience. Didn’t you used 
to think it was a sin to whistle on Sunday? 
And as for riding in an automobile on the 
Lord’s day, supposing there had been such an 
evil machine, the indecent speed of the thing 
would have been a sure sign of moral depravity. 
Of course the Creator set the world to spin- 
ning on its orbit at a pretty hefty gait, and He 
fixed up light that ain’t any slouch at the 
business of getting where it’s going; but we 
used to thiyk that any human who moved more 
than six miles an hour, especially on the Sab- 
bath, was just asking for a bid to the bottom- 
less pit. 

“We've got over some of these ideas, and if 
we live another thirty years we’re apt to shed 
a few more. I hate to suggest it, but maybe the 
younger gefieration ain’t respectful toward a 
lot of our prejudices for the painful reason that 
some of the doggoned things ain’t respectable. 

“I’ve watched a lot of these so-called flighty 
youngsters take over heavy responsibilities and 
get away with them in a steady way that takes 
a lot of the horsepower out of our worries 
about them. Naturally they don’t see things as 
we.do. When my young chip finished at the 
university and had taken a post-graduate course 
out in the yard I gave him a job as branch 
manager. With great difficulty I held back the 
flood waters of advice that trembled on my 
tongue and let him have his head. He had 
pretty good luck selling to the young people 
who were just getting well started on their own. 
There’s one thing he knew by instinct that us 
old fellows have to learn with pain. The people 





on the sunny side of 
middle age have gotten 
so used to standardized 
services and materials 
that they take them for 
granted. Whatthey want 
is some help in rounding 
up and sharpening their ({&- 
dreams. A color scheme becomes a heap more 
important than the grade names of lumber; 
and so: the boy and his freshly shingled cus- 
tomers and their husbands would sit at a table 
with photographs and drawings and color plates 
and samples of finishes. Did they want to look 
at lumber? They did not. Lumber was an 
important detail; but a house is more than 
lumber and a home than grade names. 

“The boy had one customer he didn’t do 
well with. Old John owns half a dozen farms, 
and when he buys he aims to see what he’s buy- 
ing. To sit at a refectory table in a studio 
sales room was not for him. Pictures and a 
few marks on a sales slip ain’t his idea of lum- 
ber and mean about as much as kissing a 
pretty girl half way across the country by 
means of a telegram. Personal contact is his 
motto. I took him out into the yard while the 
boy watched. We pulled boards off piles, sat 
on a 6 by 6, figured on a shingle and talked the 
language of splinters. That’s the sort of thing 
needed to fire old John’s imagination. He left 
a hefty order, and the boy was kind enough to 
say he learned something about fitting methods 
to customers. But I’m free to add that the boy 
has taught me a heap about understanding the 
slants of the youngsters who ain’t over the hill 
of middle age. There’s a lot of these young- 
sters and more coming on; so from a selfish 
standpoint I aim to understand them and not 
to cuss them out because they don’t wear chin 
whiskers or vote for Horace Greeley.” 

“To understand all,” said the preacher, “is 
to forgive all.” 

“Hush!” said the Elder in alarm. “Don't 
let the postmaster hear you. If anything like 
that was to happen to a politician, this coming 
presidential election would be practically ruined 
for him.” 
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News Notes From the Southland 


Orange Is Pine Decor Shipping Point 


ORANGE, Tex., Sept. 10.—For many years, 
largely through the export operations of the 
Lutcher & Moore Lumber Co., Orange has 
been an important shipping point for cargoes 
of lumber destined for overseas ports, but re- 
cently it has become important as the shipping 
point for white pine doors. It is estimated 
that more than 100,000 white pine doors have 
been loaded at the municipal docks at this city 
since the first of the year, all destined for 
London and all coming from the plant of the 
Weed Lumber Co., at Weed, Calif., a Long- 
Bell operation. The latest shipment of this 
character comprised 11,000 doors which were 
loaded here last week on the steamship West 
Harshaw, a United States Shipping Board 
vessel. 

Another vessel recently taking on an export 
cargo of lumber at this point was the British 
steamer Streonshall, which was loaded here for 
account of the Standard Export Co. 

esa aaaaaenaane 

Golfers to Compete for Automobile 

MEMPHIS, TENN., Sept. 10.—A Chrysler- 
Plymouth coupe will be the ofitstanding 
trophy at the tenth annual tournament of the 
Lumbermen’s Golf Association of Memphis, 
which is to be held over the course of the 
Colonial Country Club of Memphis on Sept. 
25 and 26, according to. the- announcement 
made yesterday by W. M. Solomon, chairman 
of the trophy committee. This special prize 
can be won by any association member who 
is in good Standing and will not be a bar to 
the winning of any of the other thirty prizes 
that are to be offered. This prize is by far 
the biggest ever given at a commercial tour- 
nament in the United States and no doubt 
will result in many new entries into the golf 
association tournament, which is held on the 
two days prior to the opening of the National 
Hardwood convention. Invitation has been 
sent to every member of the National to join 
the golf association and compete for the vari- 
ous prizes. 

The automobile will be played for in open 
competition of all members and will not be 
subject to the rule of the association that a 
player can not win two prizes. The board of 
directors in special session Saturday decided 
that any player whose net score is 160 strokes 
or less, for thirty-six holes, all played in one 
day with full handicap to apply, will be de- 
clared eligible for the automobile or grand 
prize. Participants may play either Monday 
or Tuesday, but will not be permitted to play 
both days. Eech player qualifying for the 
prize will be given a ticket bearing a number, 
a duplicate of which will be retained by the 
golf. association committee. At the annual 
banquet of the National Hardwood Lumber 
Association, on Thursday evening, the tickets 
will all be placed in a box. The first ticket 
drawn will be the lucky one, provided the win- 
ner is present in the banquet ha!l at the time. 
If he is not present, a second ticket will be 
drawn, 

The automobile will be on exhibit at the 
Colonial Country Club on the days of the 
tournament, and in the lobby of the Hotel 
Peabody on the days of the National conven- 
tion. It is estimated by the committee in 
charge that approximately one-third of the 
golfers will qualify for the grand prize. 

Frank R. Gadd, secretary of the association, 
announces that more than 200 cards have al- 
ready been received from intending partici- 
pants. giving their handicaps-and arranging to 
play in the tournament. Many of these come 
from varioue. parts of the United States, ex- 
tending from California to Massachusetts. 

Allen Taylor, chairman of the entertain- 
ment committee, announces that plans have 


beeen completed for the annual banquet to be 
held on the night of Sept. 26 at the clut 
house and that covers will be laid for approx- 
imately 400. An attractive cabaret program 
will be carried out during the course of the 
dinner, following which the tournament prizes, 
other than the automobile, will be awarded 
and officers for the new year elected. 

W. N. Coulson, chairman of the handicap 
committee, is finding it a problem to fix hand. 
icaps for so many players, but he is solving 
it. Frank T. Dooley, president of the asso- 
ciation, is general chairman of all events, and 
has about quit selling hardwoods in order to 
prepare for the annual tournament. 


Record Shipments of Finish 


Evectric Mitts, Miss., Sept. 10.—What is 
believed to be a record for one day’s ship- 
ments of high grade finish destined for New 
England territory was set up last week by the 
Sumter Lumber Co. (Inc.), of this place, man- 
ufacturer of “Near White” soft-textured short- 
leaf pine. On Tuesday, Sept. 4, this company 
shipped five solid cars of various items of 
“A” grade and B&better “Near White” finish 
bound for various destinations in New Eng- 
land States. These five cars contained prac- 
tically the whole range of items produced at 


~ 
| 





Car ready to leave Sumter Lumber Co.'s plant 
with doors battened with waterproof paper 


the Sumter plant—molding, “A” grade cut-to- 
length casings, 7- and 8-inch B&better base, 
with a considerable quantity of Sumter’s 5/4 
and 6/4 rabbeted, dadoed and sanded jambs 
cut-to-length and ready for erection on the job 
without any additional cutting, planing or 
other hand work. 

On the following day another car of the 
same class of material wag dispatched from 
the Sumter plant to New York State and still 
another car to Ohio; indicating -that Sumter’s 
“Near White” is favorably received in all ter- 
ritories. Commenting on the fact that the 
demand for Sumter Lumber Co. products in 
New England territory has increased mate- 
rially during the last year, E. H. McGill, sales 
manager, said: 

When I came to Electric Mills a little over 
a year ago, I saw the texture of the short- 
leaf in Sumter Lumber Co.’s cuttings, a hght 
and white fiber that I did not know grew -in 
Mississippi. Being somewhat familiar with 
the demands of the New England trade, I 
felt that Sumter had a product with which we 
could overcome the prejudices and the habits 
of the New England retailer, who had grown 
to feel that there was only one section of 
the country on which he could depend for his 
high grade finish and interior trim. We there- 
fore began to make special efforts to con- 
vince the New England buyer that Sumter 
stock would fill his most exact requirements. 


This five-car shipment into New England in 
one day is the best evidence as to whether or 
not we have been successful. As a matter 
of fact, there has hardly been a time in the 
last six months that we have not carried on 
our books, orders for from six to ten cars of 
finish and trim for New England destination. 

While the Sumter management knew they 
had a superior quality of light and soft-tex- 
tured shortleaf not usually associated in the 
minds of the buyers with Mississippi pine 
they realized that it would be necessary to give 
perfect manufacture and to put the stock in 
the hands of the buyg¢rs in the same condition 
in which it left the mill. 

The policy was adopted of selecting only 
clean cars in which to load high grade finish, 
The car floors are liberally covered with saw- 
dust and the cars are lined, both sides and 
roof, with heavy kraft paper before a single 
piece of finish is put into them. The idea of 
delivering the stock to the buyer in perfect 
condition has been so well impressed upon the 
minds of the loading crews that they no longer 
speak of “loading” this finish; it is “packed.” 
This lumber is handled almost as carefully as 
a shipment of TNT. To one man alone at 
Sumter is delegated the .task of supervising 
the packing of these cars and the different 
patterns are assembled and placed in the car 
so that one will act as a brace for the other 
and in such manner as to prevent damage or 
shifting in transit. All cars are thoroughly 
bulkheaded and the bulkheadings cross-braced, 
and after the car is completely packed all 
doors are battened all around with rattan 
waterproof paper. 

In other words, every possible effort is 
made to keep out all dust and cinders which 
might drift into the car during transportation 
and to have the stock arrive at destination in 
perfect condition, for the Sumter management 
realizes that the condition of the merchandise 
upon its arrival is a potent factor in the build- 
ing up or the destroying of that mill’s reputa- 
tion. The careful manner in which all cars 
are battened is indicated in the accompanying 
illustration, giving visual evidence of the care 
exercised by the Sumter Lumber Co. to put 
its stock into the buyers’ hands in perfect con- 
dition. 


Engages in Wholesale Business 


Montcomery, Ara., Sept. 10—The A. D. 
Harper Lumber Co. has recently engaged in 
the wholesale lumber business in this city and 
wiil specialize in yellow pine railroad and car 
material and material for the industrial trade. 
A. D. Harper, one of the organizers, for the 
last ten years has been a partner in the.R. J. 
McCreary Lumber Co., of Montgomery, and 
prior to that time was southern representative 
for the Herman H. Hettler Lumber Co. and 
the Hilgard Lumber Co., of Chicago, located 
at Hattiesburg, Miss. Associated with Mr. 
Harper. is Charles Harris, who for the last 
twenty years has been southern representative 
of the Chicago Lumber & Coal_Co. at St. 
Louis. He will give particular attention to 
yard and shed stock items. The company ex- 
pects to maintain sales representation in the 
New. York and Chicago territories. 


Georgia Forestry Motorcade 


ATLANTA, GA., Sept. 10.—Arrangements have 
been completed for the extensive forestry edu- 
cational campaign that is to be carried out in 
Georgia under the direction of the Georgia 
Forestry. Association for the. Southern For- 
estry Educational Project, it was stated last 
week by C. B. Harman, secretary-manager o! 
the Southern Sash, Door & Millwork Manu- 
facturers’ Association, and president of the 
forestry association, the campaign to get its 
formal start in Atlanta on Monday, Sept. 17. 
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On this date a motorcade of six trucks fully 
equipped with motion picture outfits and ac- 
companied by forestry experts will leave At- 
lanta for the forestry fair at Waycross, Ga., 
making the trip in two days and stopping 
enroute for a number of meetings at various 
towns and cities. About twenty-five automo- 
biles will also be in the motorcade, carrying 
jumber and naval stores men and others inter- 
ested in forestry work in this State. The cam- 
paign will be entirely of an educational nature 
for the protecting, conserving and utilizing of 
wood. 

Following the fair at Waycross two of the 
trucks will leave for Florida and two more for 
Mississippi to conduct the work there, while 
the remaining two will make a tour through- 
out Georgia. 


Urges Use of Quality Guaranty Label 

Loncview, Tex., Sept. 10—The agricultural 
department of the East Texas Chamber ot 
Commerce, which issues licenses for the use 
of the “Etex” marketing label, which is a 
copyrighted guaranty of high quality of farm 
and factory products, is urging the use of this 
label on lumber products of east Texas, While 
lumbering is one of the important industries of 
east Texas and the large annual production 
of pine and hardwoods is distributed over a 
great area, ordinarily only the lumberman who 
retails this lumber in other States is aware of 
the fact that it was manufactured in east 
Texas from east Texas trees. J. E. Stanford, 
agricultural director of the regional chamber 
of commerce, says that use of the “Etex” 
label, if not on every. board, at least on car- 
lot shipments, would assist the numerous other 
licensed “Etex” labeled products of farm and 
factory in spreading the fame of the quality 
products originating in east Texas. 


Amarillo Wants 1929 Hoo-Hoo Annual 

AMARILLO, Tex., Sept. 10—Having won rec- 
ognition as the Hoo-Hoo capital of the South- 
west, Amarillo will extend an invitation to the 
Concatenated Order of Hoo-Hoo to hold its 
1929 annual in this city. This invitation will 
be presented at the annual to be held in 
Boston, Sept. 28 and 29, by Gaines D. Whit- 
sitt, Arcanoper of the Supreme Nine and a 
well known and poular lumberman of this 
city. Inasmuch as annuals have been held in 
the last four years either on the east or the 
west coasts and in the middle West, Amarillo 
feels that it has a splendid opportunity to 
secure the 1929 annual. In addition to Mr. 
Whitsitt, two other well known citizens of 
Amarillo will attend the annual at Boston and 
present the claims of Amarillo for this further 
recognition of its importance as a center of 
Hoo-Hoo activities. Amarillo is the home of 
the president of the Lumbermen’s Association 
of Texas, J. E. Hill, general manager of the 
Panhandle Lumber Co. 


Building Arkansas Pine Home 


_ CoLumsus, Onto, Sept. 10.—Active building 
is in progress on the exhibition home of the 
Arkansas Soft Pine Bureau. This home, to 
be known as the Arkansas Soft Pine Home, is 
being built in a beautiful Minerva Park setting 
fronting on Maplewood Drive and overlooking 
Sleepy Hollow Park. The home is outstand- 
ingly colonial in architecture. It has been par- 
ticularly designed by the local architects for 
the setting which it occupies, a beautiful knoll 
surrounded by majestic old forest trees, 

From the bolting of the sills to the founda- 
tion and the initial work of framing the 
structure until its completion in October, there 
have been and will be many points of real in- 
tercst for those interested in good building. 
The ten cardinal points of good construction 
as sponsored by the Arkansas Soft Pine Bu- 
reau will all be embodied in the structure and 
many Columbus people are availing themselves 
of this opportunity to observe these cardinal 
features. The proper method of bolting the 
structure to its foundation may be seen. So 
also may be seen the advocated’ methods for 
rat and fire stopping, for sheathing, for min- 
imizing air leakage, etc. All of the ten will 
be visible as building progresses. 

In spite of the fact that the Arkansas Sofi 
Pine Home will be of authenticated architec- 
tural design, will be staunchly built and beau- 
tiful, it will be a home well within the reach 
of the average builder. As a matter of fact, 
the finished structure will fall well within the 
$10,000 building restriction applicable to this 
part of Minerva Park. It will have a large 
living room downstairs with plenty of ligm, 
an attractive fireplace and with French doors 
opening out onto a porch overlooking the 
brook and ravine. The spacious dining room, 
the breakfast room and the kitchen have all 
been well planned and carefully thought out 
by the designing architects. These, as is the 
two-car garage, are all on the first floor, the 
latter being, built into the back of the house. 
Upstairs, the home is planned with four beau- 
tiful bedrooms, each with its individual out- 
look into the natural beauty of Minerva Park. 
There are also two bathrooms on the second 
floor. : 

The Arkansas Soft Pine Home will be of 
Arkansas soft pine throughout. This distinc- 
tive pine grows only in the Ozark Mountains 
of Arkansas. Every piece used in the. build- 
ing will be both trade-marked and grade- 
marked, as is the prevalent practice with the 
product, the thought being that such material 
is thereby certified as to genuineness and 
grade. All Arkansas soft pine for the home 


too, as is the custom, has been thoroughly 
seasoned so that settling, opening of joints in 
the finished woodwork, shrinkages and similar 














Exhibition home of the Arkansas Soft Pine Bureau under construction in the Minerva Park 
section of Columbus, Ohio 





undesirable features are obviated rigut at the 
start. 

Framing items, such as joists, rafters, studs, 
etc, are No. 1 in grade, bright, clean and 
straight. All trim and interior woodwork 
items are of B-better grade, soft textured, 
resin free, clear stock for which the mountain 
grown Arkansas soft pine is famous. Such 








A carpenter engaged in tonstruction points to 
the grade-mark and expresses appreciation of 
the ten points of good construction with good 


lumber, grade-marked and guaranteed. Note 

the diagonal sheathing on the house. This 

method of sheathing is coming into universal 

use throughout the southern and central States 
especially 


interior finish finishes beautifully and it may 
be finished equally well too, in the marble- 
like enamel of the colonial home or in the 
colored opaques and transparencies of the pres- 
ent day. 

The ten cardinal points of good construc- 
tion as they are being built into the Arkansas 
Soft Pine Home do not pretend to be any- 
thing new in the way of building knowledge. 
They are rather but the reiteration of certain 
well known practices which in the hustle and 
bustle of the present day, have been largely 
lost sight of. Among them they cost the 
-builder but a small fraction of one percent 
over what would be his cost for a poorly built 
structure and they make him a stronger, more 
enduring structure. The Arkansas Soft. Pine 
Home as built will not be depreciated soon. 
It will be a tightly built home and because air 
leakage around window and door openings and 
under cornices will be minimized, it will be 
economical to heat. Staunchness and economy 
of heating are the two big things for which 
the ten cardinal principles were designed. 

Benham & Richards are the architects who 
designed the Arkansas Soft Pine Home. 
Kirby Kesler is the builder doing the con- 
struction. 

MisstssipP1 produces wood from more than 
half of the 29 leading kinds of commercial 
woods cut in the United States, in commercial 
quantities, 
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Hardwoods Continue to Strengthen 


Dry Stocks Becoming Depleted 


BrookHAVEN, Miss., Sept. 10.—Shortage of 
dry hardwoods is the greatest handicap today, 
as consumption is greater and inquiry very 
heavy, with shipments just about keeping pace 
with production. When mills have total dry 
stocks less than one month's production, it is a 
hard matter to sell all dry stock of every item, 
and this would have to be done for mills to 
ship production for September. It would not 
be surprising to see shipments of hardwoods 
fall off. New lists of hardwood stocks are 
shorter and contain fewer items of dry hard- 
woods than in a number of months. Rains 
have interfered badly with production, logging 
and shipments. There is no surplus ash and 
stock of beech is very low. There was a good 
market for cypress and surplus stocks were cut 
almost half in the last week. Black and red 
gum stocks are very low, and sales have been 
rather light. Plain sap gum has moved ex- 
tremely well, and there is a heavy inquiry for 
4/4 FAS plain sap and 4/4 and 5/4 No. 1 and 
select plain sap. Quartered sap gum items have 
not moved so well. Hickory stocks are very 
low, with a fair demand. Magnolia is very 
active, especially in 6/4 and thicker, while 4/4 
is in good demand, but prices are a little stiff 
for the consuming trade. Soft maple has been 
rather inactive. There is a great deal of oak 
business being offered, but mills in this section 
are holding firm on price, and with the ex- 
port market in healthy condition the interior 
buyers are going to have to increase offers if 
they want what little oak there is to be had in 
this territory. Poplar has been in excellent 
demand in all grades and thicknesses, heavy 
sales having been made against green stocks, 
and prices are very much firmer. Tupelo is 
coming into active demand, and stocks are be- 
ing reduced right along. A little more hard- 
wood was produced than was shipped during 
August. 

Demand Increasing; Stocks Low 

Wausau, Wis., Sept. 10—A_ noticeable 
stiffening in the price of hardwood flooring 
has been one of the outstanding developments 
in the local lumber trade during the last 
week. The demand for better grades of floor- 
ing has increased, and numerous inquiries 
have been received. The demand for culls has 
been very strong. 

There is considerable less lumber on hand 
than there was a year ago, both in pile and in 
the hands of -distributers. This is true in 
practically all hardwood lines. Manufacturers 
and wholesalers are quite optimistic over the 
prospects for fall business, and predict ad- 
vances will be made in most hardwood lines 
before the season is over. 

Furniture stocks are beginning to move, fol- 
lowing the vacation period during which there 
appears to have been a general let-up in the 
operations of some of the larger factories. A 
number of shipments of furniture stock have 
gone out from local yards the last week, and 
others are being loaded. 

The demand for automobile stocks has also 
shown a decided increase after several weeks 
of inactivity. Supplies of thick hardwoods in 
the Wausau territory, however, are not large, 
and yard managers predict they will be ex- 
hausted within a few weeks. This is the first 
time in several years there has been indica- 
tion of a shortage in these lines. 

Hemlock stocks are low, due partly to the 
fact that the paper mills have taken most of 
the log output the last few seasons. An in- 
creased local demand has been experienced 
following the close of the harvest season, with 
a corresponding increase in retail activities. 
Prices in this line show an upward trend, un- 


der the influence of the western markets, Wis- 
consin hemlocks selling slightly below western 
woods, 

The demand for No. 3 pine has been quite 
strong during most of the summer. This 
grade is used extensively by concrete paving 
contractors, and all retailers have reported a 
steady business in this item, practically all of 
which is shipped in. Formerly 90 percent of 
the output of mills in the Wisconsin Valley 
was pine; now less than 2 percent is pine. 

None of the mills here are in production. 
The Brooks & Ross mill at Schofield finished 
its season’s run a week ago, and is now under- 
going repairs preparatory to winter’s opera- 
tions. 


All Consumers Are Buying 


Louisvitte, Ky., Sept. 10.—Hardwood busi- 
ness continues active, there being good demand 
for automotive woods, fair to good demand 
for cabinet woods, and also a fair movement 
to the flooring: and millwork plants. Sap gum, 
in both common and better grades, has been 
selling well,and there is better demand noted 











“Caterpillar” Sixty hauling portable hoist for 

loading logs on trailer. This equipment is 

utilized in the operations of the New Mexico 
Lumber Co., of McPhee, Colo. 





for red gum, both quartered and plain, in com- 
mon and better grades. Oak demand and in- 
quiry cover common and better in red and 
white, both southern and Appalachian, and in- 
quiry for quartered oak is somewhat better. 
Poplar saps and select and FAS have not been 
selling well, but all common grades are mov- 
ing. Cottonwood is also-active. Thick elm 
and thick hard and soft maple are easy to dis- 
pose of. Magnolia and sap gum are moving 
to the automotive trades, along with elm and 
maple, and some ash and oak. The manufac- 
turers of fine cars continue taking a very good 
amount of ash.- Prices are about as they have 
been, quotations f. o. b. Louisville being: Wal- 
nut FAS, $240; selects, $160; No. 1, $90@93; 
No. 2, $40. Appalachian poplar, FAS, $100; 
saps and selects, $75; and common, $55. South- 
ern poplar, $85, $65 and $48 for FAS, saps and 
selects and No. 1, while No. 2A is $38. Appa- 
lachian red oak is priced at $95 for FAS and 
$56 for common; with southern at $68 and $48. 
Appalachian white oak is $100 and $60; 
southern, $80 and $50. Plain sap gum is $54 
and $39; quartered sap, $60 and $45; plain 
red $95 and $50; quartered red, $100 and $55. 
Cottonwood is $54 and $36. Ash, $80 and $50. 


For Current Market Prices on Hardwoods See Pages 76 and 77 
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Georgia Output Still Low 

ATLANTA, Ga., Sept. 10.—Though hardwood 
sales again showed steady improvement last 
week, bad weather is causing heavy curtail- 
ment in output. Bookings and shipments have 
exceeded output for several weeks, and mills 
have no surplus of leading items, with dry 
lumber very scarce. Consumers, however, are 
also carrying light stocks. Sap gum, white 
ash, oak flooring and dimension are the leading 
items. As a whole prices are steady, holding 
the advances recently reported. 

Oak flooring mills are running less actively 
but booking increased orders from southeast- 
ern and about normal from eastern and mid- 
dlewestern yards. Best call by far is for No. 
1 flooring, %%@x2% inches, which has been ad- 
vancing steadily. Maple flooring is also some- 


what stiffer, though demand is declining. 
There is little demand for other than best 
grades. 


Automobile factories in the middle West are 
placing a number of orders for ash and sap 
gum, and sales to body plants in the Southeast 
and middle West continue unusually good, 
Inquiries have been improving. 

Furniture plants in the Southeast are still 
buying fairly well but less actively than a 
month ago, though their inquiry the last week 
or so has improved. Many large southeastern 
plants are running at capacity and sold ahead 
to the end of the year. Less than normal vol- 
ume is reported outside the Southeast. 

Though building continues active in larger 
southeastern cities it is quiet at other centers, 
and millwork demand has lately been decreas- 
ing, though considerably heavier than at this 
time last year. Box and crate plants are plac- 
ing a number of orders, but are less active than 
they have been. Overseas inquiries are re- 
ported heavy, but export sales are only fair, 


Output Still Below Normal 


Macon, Ga., Sept. 10.—Although there is a 
fair demand for hardwood lumber, with in- 
quiries even better than in previous weeks, 
production is far below normal. For several 
weeks mills have not been able to get a sufh- 
cient supply of logs to operate at anywhere 
near normal capacity. Swamps are still full 
of water as a result of rains that continued up 
to the latter part of last week. Hardwood 
manufacturers are still short of logs. The 
gums continue to hold the lead in sales, with 
prices about the same as previously reported. 
There is a fair demand for other woods, espe- 
cially for flooring and interior finish. Trim 
mills are operating to capacity. 


Greater Trade Activity Predicted 

Burrato, N. Y., Sept. 11.—The hardwood 
trade at a number of the wholesale yards is 
showing improvement and it is generally felt 
that the remainder of the year will be a fairly 
busy period. Trade has not developed as rap- 
idly as some of the dealers feel that it should, 
and a little disappointment is expressed in 
some cases that business has not started off 
with more briskness following the Labor Day 
holiday, yet some of the hardwood men who 
were themselves on vacations last month found 
on their return that a better inquiry and sale 
for various woods were developing. 

Of the principal lines of industry using 
hardwoods, the automotive seems to be placing 
the largest amount of business. Factories 
in this line are busy, and as they have done 
little buying during the summer, the present 
finds them in, need of replenishing their stocks. 
In the furniture line a good deal of experi- 
mentation has been going on relative to the 
styles of furniture likely to suit the public 
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taste, and this naturally causes hesitation about 
buying hardwoods. Improvement in the trade 
is expected in advance of the holding of the 
fall furniture shows. 

The importance of Buffalo as an airplane 
center is increasing and it is claimed that this 
city is to be the leading airplane manufactur- 
ing center in the United States. The Cham- 
ber of Commerce is promoting this industry 
and through its efforts a tract of fifty acres 
has been obtained in Tonawanda, near the 
Buffalo city line, for the erection of an air- 
plane plant for the Curtiss Aeroplane & Motor 
Co. Employment will be afforded in this 
plant to 3,000 men, It is estimated that the 
project will involve the expenditure of more 
than $1,000,000, The larger part of the com- 
pany’s activities will be carried on in the 
new plant. The chamber hopes to attract other 
large aviation interests to this city. 

Secretary-Treasurer Fred M. Sullivan has 
sent out notices advising that Hoo-Hoo Club 
No, 71 of Buffalo will hold a dinner and also 
the annual election of officers at the Lafayette 
Hotel on Sept. 14 at 6:29 p.m. A delegate 
will be appointed at the meeting to attend the 
National convention in Boston on Sept. 26 to 28. 
The Hoo-Hoo and the Buffalo Lumber Deal- 
ers’ Credit Corporation have been invited to 
attend the annual chestnut outing of the 
Buffalo Lumber Exchange early in October, 
the date to be announced later. 

Herbert M. Hill, jr., has been appointed 
general chairman of the outing of the Empire 
State Association of Wholesale Lumber, Sash 
& Door Salesmen to be held at Pleasant 
Beach, Ont., on Sept. 20. He will be assisted 
by Eugene W. Carson and Edward Y. 
Gemmill. 

The Buffalo Lumber Exchange has resumed 
its weekly luncheons arid meetings for the fal! 
season. The first gathering was on Sept. 7 
and was in charge of President Charles N. 
Perrin. 

Ray Clements, sales manager of the Gulf 
Red Cypress Co., Jacksonville, Fla., is spending 
several days with the representative of the 
company here, the Trotter-Kelleran Lumber 
Co. 

E. W. Treen, manager of the hardwood de- 
partment of Taylor & Crate, has returned 
from a vacation in central New York. 

Among the lumbermen recently returning 
from vacation trips to Canada are: R. F. 
Kreinheder, Standard Hardwood Lumber Co.; 
William P. Miller, Miller, Sturm & Miller; 
C. Walter Betts, Betts Lumber Co.; John 
McLeod, R. Laidlaw Lumber Co.; H. A. 
Plumley, Hugh McLean Lumber Co.; B. J. 
Abbott, Atlantic Lumber Co. Some of the 
lumbermen took in the Toronto Exposition 
and others had enjoyable fishing trips. 


Quotations Held Firmly 


Mempuis, TENN., Sept. 10.—While orders 
for southern hardwood have not been as plen- 
tiful as heretofore, quotations have held. This 
clearly indicates that producers are holding 
their hardwoods for reasonable prices. Few 
orders have been accepted at the old figures. 
Prices, as previously reported, are up $1 to 
$2 over previous levels. Demand for hard- 
woods is coming from all groups of buyers. 
The automobile trade continues to lead in pur- 
chases. Flooring plants continue to buy oak. 
They are having a hard time getting it at their 
prices, but considerable flooring oak continues 
to move. The demand for common grades of 
flooring is exceptionally good, and practically 
no common grades are now offered. Building 
Programs are now being completed and there 
is a good demand for interior trim, flooring, 
etc. Trim plants are buying almost daily. 
The furniture demand continues spotted. 
Some factories are buying daily, while others 
are out of the market. The foreign demand 
is showing improvement, a nice business com- 
ing from abroad, while prices, in some in- 
stances, are up as much as $5. 

Weather conditions are ideal for heavy pro- 
duction, but sawmills are not putting on extra 


forces. There is usually a scarcity of labor 
as cotton picking time arrives. 

With the naming of a reception committee 
of ten Memphis lumbermen by S. A. Godman, 
president Lumbermen’s Club of Memphis, 
plans are rapidly being completed for the en- 
tertainment of visiting hardwood men from 
all sections of the United States who will 
gather here Sept. 27 and 28 for the thirty- 
first annual meeting of the National Hard- 
wood Lumber Association. J. H. Townshend, 
executive vice president of the Hardwood Man- 
ufacturers’ Institute, was named chairman of 
the reception committee, and C. W. Parham, 
of the C. W. Parham Lumber Co., was named 
vice chairman. Other members are: W. A. 
Ransom, Gayoso Lumber Co.; Claude Tully, 
Anderson-Tully Co.; Harry Love, Turner- 
Farber-Love Co.; J. E. Shannon, Shannon 
Bros.; E. L. McLallen, Nickey Bros.; K, M. 
Spurrier, Fisher Lumber Corporation; T. E. 
Sledge, May Bros.; Harry Weiss, George C. 
Brown & Co.; A. L. DeMontcourt, E. L. 
Bruce Co. The club will keep open an infor- 
mation desk on the mezzanine floor of the 
Hotel Peabody during the convention, in 
charge of Mrs. Irene Philyaw, assistant secre- 
tary of the club. 

R. L. Jurden and Mrs. Jurden, who have 
been spending the summer in England, sailed 
for the United States last Saturday. Mr. Jur- 
den is president of Penrod-Jurden Co. and 
chairman of the board of the Penrod Walnut 
& Veneer Co. of Kansas City. Mo. 


Prices of Some Items Stiffer 


LaureL, Miss., Sept. 10—The market on 
low grade hardwoods still continues fair, with 
some items very scarce and prices well in line. 
Flooring oak seems to be in better demand, 
with prices stiffening right along. There has 
been very little demand recently from the fur- 
niture manufacturers, although there has been 
a fair movement in sap gum and magnolia to 
the auto body trade, which seems to be absorb- 
ing large quantities of inch wormy oak also, 
an item which is becoming véry scarce. 





Curtailment Stimulates Buying 

Cincinnati, Onto, Sept. 10.—Prevalence of 
floods in the Mississippi Valley hardwood pro- 
ducing area curtailed production. The market 
was steadier this week on all southern items. 
Dry stocks were scarce in several items, 
notably sap gum plain and quartered No. 1 
and better and No. 2, and in soft elm. Mean- 
while there has developed a demand on the 
part of furniture and automotive plants for 
southern hardwoods. As a result there was 
general stiffening of prices all along the line, 
but principally in those of panel and other high 
grades of poplar, sap gum, chestnut and sound 
wormy oak and No. 1 and FAS oak and wal- 
nut. The demand for ash and the lower grades 
of poplar was not so active, as they are used 
most generally by piano factories, which are 
now doing very little. 

Wholesalers here were agreeably surprised 
at the awakening of demand last week. It 
seemed that almost as soon as the news spread 
that there was a curtailment of production, all 
consumers wanted stocks. This was, to a cer- 
tain degree, the experience of handlers of 
Appalachian woods as well. Almost every- 
thing on the list except walnut appeared to be 


in good demand, but the principal call was for , 


the sap gum, oak, chestnut and magnolia. 
There was a spotty sale for poplar and ash, 
but mostly in mixed and single carlots. Some 
of the larger furniture factories were making 
inquiries for large lots of sap gum, even at 
the advanced prices, but in the main the de- 
mand was for immediate requirements. 

Oak flooring was also in good demand at 
firmer prices and was evidently taking prece- 
dence over hard maple in this section. White 
oak was more popular than red oak. 

Wholesalers reported that later news from 
the recent furniture show indicated that re- 
sults had been much more satisfactory than 
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by a responsible operating sawmill 
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logging equipment. 
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Vancouver log market, and that is 
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SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; Hints toLum- 
ber Dealers; Wood 
Measure; Speed of 
Circular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
Growthof Trees; Lan 
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Stave and Heading 
Bolts, etc. 


Standard Book throughout the United States 
and Canada. 
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Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the | 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 
OF NEW YORK 


511 Locust St. 220 So. State St. 537 Mer. Exch. Bldg, 
St. Louis, Mo. Chicago, Ill. San Francisco, Cal. 





























GILBERT NELSON & CO. 
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11 SOUTH LASALLE STREET 
CHICAGO 
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Our facilities 
insure depend- 
able quality, mill- 
ing and service 
year after year. 


R.W. WIER 
Lumber Company 


First National 
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Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 























epeat Orders 


come to dealers who sell the 
grade and quality of lumber 
you find in our 


N.C. PINE Fesrsg. Satins 





We are Car and Cargo Shippers. 


ELLINGTON & GUY, Inc., 





Fayetteville, 
North Carolina 


n Pelahatchie 5 
Lumber Company, Inc. 


SALES OFFICE: JACKSON, MISS. 
Sawmill, Planing Mill, Dry Kilns, Pelahatchie, Miss. 
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Dimension, Joists, Boards, Shiplap, K. D. Rough Finish. 
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White Pine 





1 LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 


Pittsburgh. Pa. New York, N. Y. 











those of the spring displays. Factories had 
a good lot of orders for fall delivery and are 
feeling in the mood to replenish stocks if they 
can get them at the old prices. Both mills 
and wholesalers are disinclined to make con- 
cessions, and believe that the customers will 
toe the price mark after doing some healthy 
bluffing. Just now the principal inquiries are 
for sap gum, poplar and oak, all of which 
items are inclined to be rather scarce since the 
floods. 

Exporting, which has been rather active of 
late, is tapering off for the time but dealers 
hope it will take a new start next month. 
They report fewer inquiries this week and a 
general slackening in demand. 

Southern pine wholesalers are making fair 
sales, though not as good as they had hoped 
for. Retail yards are buying hand-to-mouth. 
Prices are firmer on pine and cypress. Pa- 
cific coast woods are up $3@4 from the low 
marks andvsales of white pine and redwood 
are increasing. The market for Douglas fir 
in this section is lagging, although in north- 





ern Ohio and Indiana some good sales are 
reported. 

E. M. Bonner, president Atlas Lumber Co, 
is back from West Virginia, where he te. 
ported the mill at Long Bottom had beep 
started up after being closed for some weeks, 
A mill of the company at Orangeburg, S. G: 
was closed down on account of high water 
in the logging camps. 


Volume Fair; Outlook Good 

Pine Briurr, Ark., Sept. 10.—There has 
been but little change in the hardwood mar. 
ket during the last week. Volume of business 
has been considered fair, with prices some- 
what better. Nos. 1 and 2 flooring oak was 
sold in this territory at $31@41 and $15 for 
white, and $2 less for red. FAS plain sap 
gum, 4/4, and box boards seem to be scarce. 
The body plants continue to buy heavily of 
gum, elm and other woods. Mills are stif! 
curtailing production. The general opinion in 
this section is that there will be a very good 
fall business. 


Plan Big Hardwood Rally 


Cincinnati, Onto, Sept. 11—Plans to make 
the annual meeting of the Appalachian Hard- 
wood Club a big rally of the hardwood lum- 
ber and mill supply trade were discussed to- 
day at the meeting of the club held in an 
all-day session at the Hotel Sinton. The 
place for the annual was fixed at Charleston, 
W. Va., on Oct. 16, this city being chosen in- 
stead of Cincinnati because it was felt that it 
was necessary to have all of the West Virginia 
sawmill operators and wholesale dealers in 
hardwood present, as well as all of the other 
hardwood operators in the southern Appala- 
chian region. 

Two important matters will be presented at 
this meeting, according to the decision reached 
today. One of these is the question of more 
adequate co-operation of the West Virginia 
sawmill operators in the conservation program 
and the other is that there shall be a state- 
ment presented to every operator present dem- 
onstrating to him the imperative necessity of 
more generous support of the trade extension 
program of the Appalachian Hardwood Club. 

. H. Townshend, vice president of the 
Hardwood Manufacturers’ Institute at Mem- 
phis, outlined a plan whereby it might be pos- 
sible to bring together all of the operators and 
sawmill supply men at the Charleston meeting. 
According to this every member of the club 
is to be given the names of five or ten opera- 
tors and wholesaters in his district whom he 
is to see personally and invite to the annual 
meeting. 

Andrew Gennett, of Asheville, president of 
the Gennett Lumber Co., and a large timber 
owner of North Carolina, volunteered to see 
all the operators of the North Carolina district 
and arrange to have them come to Charleston 
by automobile. A similar arrangement will be 
made with the east Tennessee and the Kentucky 
and Virginia operators by various other mem- 
bers and it is planned to have a regular motor- 
cade centering at Charleston on Oct. 16 of 
the hardwood loggers, sawmill men and supply 
men. 

A two-day session will probably be arranged, 
the first day being a program in charge of the 
Appalachian Supply Men’s Association in which 
the latter will stage a banquet for the sawmill 
operators and wholesalers. The second day 
will be the get-together of the Appalachian 
Hardwood Club and it is planned to have 
some good organizer and speaker who can talk 
advertising in a most convincing fashion. 
Among other things decided at the meeting 
today was that the assessment on the cut of 
the members of the Appalachian Hardwood 
Club is not sufficient to carry on the trade 
extension program which has been outlined. 

Murat H. Davidson, of Cincinnati, president 
of the Davidson Lumber & Coal Co., chairman 


of the trade extension committee of the club, 
made a statement as to the plans for trade 
extension. He said that he had already ar- 
ranged an exhibit of hardwood panels which 
was being sent to all the State fairs of the 
States in the Appalachian region. In _ this 
action he had the co-operation of the retail 
lumbermen wherever the exhibit was made. 

Mr. Davidson said that the exhibit had been 
suggested by G. A. La Vallee, sales promotion 
manager of the Marietta Paint & Color Co., in 
his talk before the meeting of the Appalachian 
Hardwood Club on July 24 and that from his 
suggestions the work had been executed. It 
was suggested by Mr. Davidson that Mr. La 
Vallee be requested to speak at the Charleston 
meeting-where he could explain to the gath- 
ering the value of his trade extension program. 

Briefly stated today the plan was that orna- 
mental panels of Appalachian hardwoods be 
arranged in an exhibit showing the stains and 
varnishes which might be utilized in bringing 
out the natural grain and the beauties of such 
Appalachian woods as oak, walnut, chestnut 
and poplar. The idea is that the colors and 
stains used should not give a flat finish or a 
dull finish to the wood, but should be some- 
thing which would demonstrate its beauty to 
architects for use as interior trim and other 
ornamental purposes. Furthermore, it was in- 
tended that the directions for the mixing of 
the paints to produce the colers be carried on 
the panels so that there would be no chance of 
a mistake by an inexperienced painter which 
would result in a loss of the ornamental effect 
sought. 

By means of this publicity it is sought to 
establish new uses for Appalachian hardwoods, 
particularly oak and chestnut, in interior work 
in the handsomer homes and buildings. 


Mr. Townshend in telling of trade extension 
for oak lumber said that within the last three 
weeks the Hardwood Manufacturers’ Insti- 
tute had received illustrations of about twenty 
new numbers, most of which will be put out 
by furniture manufacturers who had not hith- 
erto manufactured oak lines. He has also 
received requests from ten office furniture 
manufacturers for oak samples representing 
the institute’s interpretation of the rennais- 
sance finish. All of these office furniture pro- 
ducers advise that they have sensed a change 
in the public attitude to the rennaissance finish 
and it is their purpose to put out new lines 
which will harmonize with the period the Oak 
Service Bureau has created. 

Speaking of the conservation work accom- 
plished by the institute Mr. Townshend said 
that a material change for the better had been 
effected in the Memphis territory and that a 
large percentage of the mills are co-operating. 
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Louisianians Discuss Problems 


MansFIELD, La., Sept. 10.—A large attend- 
ance of retail lumber dealers and visitors. fea- 
tured the second quarterly meeting of the 
Louisiana Retail Lumber & Building Material 
Dealers’ Association held on Sept. 8 in the 
auditorium of the Mansfield Female College, 
this city. The visitors were the guests for the 
day of the Mansfield Chamber of Commerce, 
the latter providing an appetizing luncheon in 
the dining room of the college during the noon 
hour. 

Owing to the absence of President W. H. 
Managan, who is on the Pacific coast, First 
Vice President W. A. Robinson presided and 
proved a master chairman. There were two 
business sessions with a luncheon in between. 
The business program was largely one of dis- 
cussion in which the dealers reported on busi- 
ness conditions, stated their local problems and 
gave an outline of crop prospects. 

The morning session was called to order at 
10 a. m. by Vice President Robinson. Mayor 
T. J. Magee delivered the address of welcome 
and Second Vice President Homer H. Harris 
made the response. 

Secretary R. A. McLauchlan reported the 
association membership as being 73 with pros- 
pects good for several additions in the near 
future. He also reported the finances in good 
shape. Talking in a general way he told of 
three two-yard towns in the State in which 
conditions were ideal. All of them were 100 
percent association. One in particular was 
stressed, the dealers there co-operating in every 
way possible in their buying and _ selling 
arrangements and also by making no deliv- 
eries. 


Cement Distribution Through Retailer 


Secretary McLauchlan then took up the ce- 
ment situation. At the recent Alexandria 
meeting a resolution was adopted that the 
association stood for 100 percent dealer sales 
of cement and protesting the sale of cement 
and other products through wholesale grocers, 
hardware stores and, in several instances, drug 
stores. He had been instructed to communi- 
cate with all cement companies selling in Louis- 
iana and furnish them with a copy of the 
resolution. In his report he said there were 
twelve cement companies doing business in the 
State and he had replies from seven, they being 
the Alpha Cement Co., Trinity Portland Ce- 
ment Co., Alabama Portland Cement Co., 
Oklahoma Portland Cement Co., Louisiana 
Portland Cement Co., Atlas Cement Co. and 
the Lehigh Cement Co. He read the replies in 
which all of them stressed the fact they were 


100 percent for the dealer and desired to co- 


operate with the association in every possible 
way. 

There followed an interesting discussion in 
which some of the dealers related their ex- 
perience with ‘cement competition through 
other than legitimate dealer channels of dis- 
tribution. One of the dealers said he had no 
kick except as to a cement sale made to a 
contractor in his town by a member dealer in 
another town. He said the other dealer sold 
the cement on a basis of all off and received 
no profit in any way. As the dealer was not 
present the matter was dropped. 

W. H. Scales, of the Dallas (Tex.), office 
of the National Lumber Manufacturers’ Asso- 
ciation, spoke for an hour during which time 
he outlined every plan of his association 
toward co-operation with the retail lumber 
dealers so far as their wood problems were 
concerned. He made an interesting and en- 
lightening talk. 

J. J. Vetter, of New Orleans, chairman of 
the insurance committee, said that after some 
thought he came to the conclusion. the dealers 
of the State were ‘entitled to lower rates. 
With that thought in view he had. written to 
several reciprocal and mutual concerns and 
they all had sent men to see him. Two of 


the concerns were represented and he thought 
it best they be heard. 

C. A. Shoemaker, of the U. S. Epperson 
Underwriting Co., Kansas City, said he and 
his assistant had made a survey of every 
member yard in the State and had rated them, 
the result being that rates could be materially 
reduced. He was asked numerous questions. 

At the conclusion of his talk adjournment 
was had for luncheon, the latter being featured 
by short talks from several local citizens, and 
R. A. McLauchlan acting as toastmaster. 


Insurance Topic of Afternoon Session 


Insurance was the opening topic at the be- 
ginning of the afternoon session with H. F. 
Fulkerson, of Christie & Hobby (Inc.), of 
Houston, Tex., holding down the floor. He 
explained the operating methods of his com- 
pany and said the firm was new in the retail 
yard insurance field of the State. A. T. Ham- 
ilton, of the U. S. Epperson Underwriting Co., 
followed with the reading of some resolutions 
passed by other trade associations severely 
criticising trade practices of stock insurance 
concerns. He was asked a number of ques- 
tions. 

K. M. Gaiennie, of Shreveport, asked if any 
dealers were insuring their lumber delivered 
on a building job. He said five country yards 
were doing so. The discussion indicated that 
this was a waste of money, as once the lum- 
ber was delivered, title passed from the dealer 
to either the contractor or owner of the build- 
ing being constructed. 

As chairman of the legislative committee, 
W. A. Robinson reported on the activities of 
his committee during the recent legislative ses- 
sion and also explained the reasons why the 
desired lien amendments of the dealers had 
been lost. He paid a high tribute to his fel- 
low members of the committee for their faith- 
ful performance of duty. A resolution was 
passed thanking the committee for its work. 

Business conditions and local problems fea- 
tured a roll call of the dealers present, this 
closing the business program. Business was 
good and prospects bright in every city report- 
ing with the exception of Alexandria, where 
it was off about 60 percent. Crop conditions 
ranged from good to bad. The problems pre- 
sented ran largely to the sale of cement, roof- 
ing, millwork and other products 
wholesale grocers and retail grocery and hard- 
ware stores. This class of distributers cared 
little whom they sold so long as they could 
make sales and they also at no time protected 
prices. It was shown that in every city where 
there were two or more association yards, the 
co-operation betwen dealers was excellent. 

During the discussion the dealer protesting 
a cement sale in his town by a dealer in an- 
other town was asked again to state the case 
since the other dealer was present. He did so. 
The other dealer said he was extremely glad 
it was brought up, as it was one of the things 
he wanted to talk about and as an illustration 
of what co-operation between members means. 

He asked the complaining dealer, who joined 
the association three months ago, if he had a 
complaint to make since becoming an associa- 
tion member. The latter replied that he had 
not, and the speaker then said he never would 
have cause for complaint so long as he was 
an association. member, nor~ would any other 
association member so far as he was con- 
cerned. He was anxious for the association 
to increase its membership to a point where 
it embraced all the legitimate dealers. He did 
not feel that he owed any consideration to 
dealers not association members. 

There followed some discussion of the prob- 
lems brought out after which Lafayette was 
selected as the place for holding the next 
meeting on Dec: 1 and then the meeting ad- 
journed. 
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A Big Seller 
for Many Years 


“Old Reliable” Maple, Birch and 
Beech flooring is just what its 
name implies—the old reliable for 
quality, for accurate milling and 
for sales and customer satisfac- 


ings, homes, schools, and churches 
in the country. 


Maple, Birch and Beech flooring 
than any other manufacturer. In 
fact, we have furnished probably 
20% or better of this flooring sold. 
' This fact is evidence of the su- 
periority of our products and of 
their salability for dealers.. 


Mail Coupon Today 


so that your name will be put on 
our mailing list to receive all 
future stock lists. 
obligate you in any way. 
now ! 


tion. It has been used in some of 
the finest hotels, apartment build- 


This does not 
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We also manufacture hardwood 
and softwood lumber, lath and 
poles. 


We have manufactured more | : 
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Grand Rapids Trust 
Company 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 
Plant: Newberry, Mich. 


Grand Rapids Trust Co. 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 


Gentlemen: — Please send me your , 
latest stock list of *‘ Old Reliable’’ 
Hardwood Flooring. 

I would like to receive future lists as 
they are issued. This will not obligate | 


me in any way. 
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Wholesalers See Tight Situation 


PWILADELPHIA, Pa., Sept. 10.—According to 
information gleaned from a score of authori- 
ties whose information comes directly from the 
manufacturing fields, buyers of lumber will 
experience considerable difficulty in securing 
items this fall, and considerably more difficulty 
next spring. This was learned at a discussion 
on present conditions at a meeting held on 
Monday by the Philadelphia Wholesale Lum- 
ber Dealers’ Association, attended by more than 
a score of members. . 

Some of the largest producers, both in the 
South and West, have tremendous order files 
which they are unable to reduce because rains 
prevent bringing the logs out of the forests. 
In addition to this, white pine men are. faced 
with the threatened close of the drying season, 
which means that little or no air drying will 
be possible until next May. 

On the latter point, Charles F. Kreamer said 
that white pine prices have been mounting 
steadily; curtailment is still being rigidly en- 
forced; shipments are being delayed from sixty 
to ninety days and stocks have dwindled 
alarmingly. Further to aggravate the situation, 
the drying season is now about closed. Spruce, 
he said, is in much the same situation. To 
exemplify the acuteness of the scarcity of the 
latter item, Mr. Kreamer pointed out that the 
inability of Appalachian producers to supply 
spruce has resulted in many orders being placed 
with western mills, despite the fact that west- 
ern prices are higher. 

According to J. M. Coin, longleaf pine is in 
much the same condition. Prices.are up $4 
to $5; it is impossible to get prompt shipment, 
all of which points to further advances, even 
ig the lower grades. 

A. Finley, who has just returned from 
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the South, said that in a tour of 1,700 miles 
within a week, he was unable to find any 
North Carolina dressed pine dimension. John 
I. Coulbourn finds rough North Carolina pine 
just as dfficult to get, and predicted price ad- 
vances shortly, particularly since the curtail- 
ment on the West Coast has placed competing 
woods in about the same position. 

Edward F. Magee, speaking of hardwoods, 
said rains in the mountains have virtually 
stopped production and. reports within the last 
few days indicate no let-up in precipitation. 
Furthermore, he said, curtailment has been con- 
sistently enforced; consequently, this stoppage 
of production coming along with reduced 
stocks at this time of year has created an 


Forest Products 


Tupper Lake, N. Y., Sept. 10.—In his ad- 
dress at the annual meeting of the Empire 
State Forest Products’ Association, held here 
at the Big Wolf Club on Sept. 5, President 
George W. Sisson, jr., of Potsdam, N. Y., de- 
clared that the last year had been uneventful 
and that now the association is entering a 
period of constructive effort wherein great pos- 
sibilities exist. He declared that the organiza- 
tion should give it support to research in for- 
estry and allied lines. 

In his annual report Secretary A. B. Reck- 
nagel, of Albany, N. Y., declared that the busi- 
ness of the association had progressed smoothly 
during the last year and spoke of the assist- 
ance it gave toward the enactment of the Mc- 
Sweeney bill. ‘He mentioned the fact that the 
4H Club forestry project, conducted under the 
auspices of Professor Cope, extension special- 
ist of Cornell University, had worked out well. 
The association had co-operated by offering 
three prizes. 

Chairman George N. Ostrander, of Glens 
Falls, N. Y., reporting for the legislative com- 
mittee, stated that of all the constructive proj- 
ects that of forestry taxation gave greater 
promise of valuable results. He pointed out 
that the ruinous increase in taxation in the 
Adirondack region was a matter for action by 
the association which should present its objec- 
tions to the legislature. 

Mr. Quintan, chairman of the transportation 
committee, referred to the Freiberg bill, intro- 
duced last year, as in violation of correct prin- 
ciples of rate making and the members present 
agreed that this should be opposed as wrong 
in principle. 

Reporting as chairman of the forestry com- 
mittee, Ferris J. Meigs, of New York City, 
pointed out changes in the construction of arti- 
cle 7, section 7, of the State constitution, with 
respect to the use of the forest preserve. Ten- 
dencies, he said, are to liberalize the use 
thereof. He referred to the 150-acre tract near 
Wawbeek which was logged under conservative 
principles with results profitable to the pur- 
chaser and satisfactorv to the State and to the 
owner. This transaction, he felt. exemplifies 
the principle that the State can remove mature 
timber without damage to forest or soil or fish 
or game, and with distinct financial gain. 


W. Clyde Sykes, of Conifer, N. Y., report- 
ing as treasurer and also chairman of the 
finance committee, showed the association to be 
in satisfactory shape. 

The chairman of the special committee on 
fire prevention, Clarence L. Fisher, of Lyons 
Falls, N. Y., declared it to be too early in the 
year to permit a comprehensive review of the 
forest fire season; that the springtime passed 
without wide-spread damage; that the principal 
activity of the committee during the year has 
been in connection with American Forest 
Week, the association having sent out letters 





acute situation. Good items, particularly 
and gums, he said, are advancing at the ai 
end, 
In twenty years of experience with the mills 
Mark H. Finley never before found all mij 
stocks sold. Yet that was what confronted 
him on his recent trip throughout the Sonth 
“The first time in my experience,” Mr, Finley 
said, “that I saw every stick was sold. There 
is not one foot of surplus lumber in the see. 
tions visited. In one place I found two bridges 
were down and for a week before I got there 
they had been trying to get in without success 
—and I understand it is still raining there.” 


S. S. Rutherford, white pine specialist, said 
he has never seen stocks so broken at the end 
of the drying season as at present. Mr. Ruth. 
erford also believes retailers and consumers of 
white pine this spring will face a most trying 
situation, for any large scale production from 
now on is impossible. ~ 


Body in Annual 


and distributed forest fire posters with excel- 
lent effect. Comments were received from 
various executives of fish and game protective 
organizations commending this activity. Chair- 
man Fisher. stated that the committee had aided 
in having the wages of fre wardens increased, 
The committee further noted that there is some 
dissatisfaction with American Forest Week and 
that there is a tendency to abandon this move- 
ment. It was suggested that some other form 
of educational publicity would be more effec- 
tive, but that the work of keeping out fires 
should be continued. 

The special committee on the working and 
application of the Fisher forest tax law re- 
ported progress and President Sisson recom- 
mended that the whole taxation problem be 
digested and presented to the members for 
their seasoned views. 

It -was then moved that the secretary be 
instructed to cast a ballot for the re-election 
of the officers and directors, and this was 
unanimously carried as follows: 


President—George W. Sisson, jr., Potsdam, 
x. F 

Vice president—John N. 
town, N. Y. 

Board of directors—George N. Ostrander, 
chairman, Glens Falls, N. Y.; John N. Carlisle 
(ex officio), Watertown, N. Y.; W. C. Hull, 
Tupper Lake, N. Y.; Clarence L. Fisher, Lyons 
Falls, N. Y.; John H. Hinman, New York City; 
Ernest A. Sterling, New York City; Thos. H. 
Stirling, Mechaniecville, N. Y.; George W. Sis- 
son, jr. (ex officio), Potsdam, N. Y. 


Carlisle, Water- 


There being no new or unfinished business 
the meeting adjourned at 11 p. m. after adopt- 
ing a unanimous motion of appreciation to Mr. 
Meigs as host of the meeting. 

The newly elected directors met immediately 
afterwards and re-elected W. Clyde Sykes, of 
Conifer, N. Y., as treasurer and A. B. Reck- 
nagel, of Albany, N. Y., as forester and secre- 
tary. 

The next morning (Sept. 6) a joint trip was 
made with the members of the New York sec- 
tion, Society of American Foresters, to historic 
Ampersand Lake under the genial guidance of 
its owner, Ferris J. Meigs. A dozen cars 
joined the caravan which left Tupper Lake and 
made its first stop at Cross Clearing, site of 
the first plantings by the former college of for- 
estry at Cornell. Another stop was made to 
visit some interesting hardwood cutting. 
Thence to Axton, where the college had its 
headquarters and where further interesting 
plantations of pine and spruce established 25 
years ago were visited. Lunch was had at 
Foresters Inn and then it was “all aboard” for 
Ampersand, the “heart of hearts” in the depths 
of the mountains. Here the party was enter- 
tained at tea and returned to civilization in the 
glow of a magnificent sunset. 
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A Queer Old World 


“A queer old world,” we like to say, 
A queer old world some queer new way, 
A queer old world—and yet it ran 

Some time without the help of man. 

It had its fall, it had its spring, 

Its rain, its snow, and ev’rything, 

And got along quite well, no doubt, 

This queer old world, with man left out. 


“4 queer old world,” we like to cry, 

When something somehow goes awry, 

A queer old world, yet ten to one 

The thing was something man had done. 
The world had kept its daily round, 

The same old world that Adam found, 
But someone from some height was hurled, 
And blamed it on this queer 6ld world, 


“A queer old world”—and I agree 

A good old world it’s been to me, 
Has fed me hungry, clothed me cold, 
And kept my fire as I grew old. 

And when this queer old life is past, 
This world will give me rest at. last. 
A queer old world it is, my dear, 

But man is all that makes it queer. 


Between Trains 


Giens Faris, N. Y.—In the minds, and 
hearts, of all of us the city of Glens Falls 
is always associated with the memory of W. A. 
Brown, former president of the old New York 
association of retail lumber dealers, for this 
city was his home. As we told the Kiwanis 
Club here tonight, we never hear mention of 
the city without thinking of the man. As one 
of his fellow-citizens said afterward: “There 
is one man of whom it can be truly said that 
he is gone but not forgotten. People talk 
about him in this town to this day.” 

There is no truer passage in Scripture than 
the one that says that a good name is more to 
be desired than great riches. And all over the 
United States you will find other fellows in 
the retail lumber business who have earned the 
affection of their neighbors—fellows like Ros- 
coe Briggs, of Oneonta, and Ben Beach, of 
Rome, and Charlie Pollock, of Coldwater, and 
Sidney King, of Dayton, and Harry Scearce, 
of Mooresville, and so on. 

And in spite of what Scripture says, for- 
tune has not been unkind to them, either. One 
might imagine from the quotation that a good 
name was more to be desired than great riches, 
but that a man could not have both. As a 
matter of fact, these fellows have prospered, 

ind it is our guess that one reason they have 
is because they had the good name. 

Brown was one of the cleanest, squarest men 
we have ever known, a man like W. F. Hunter, 
of Chillicothe, was. One incident will reveal 
his character perhaps as well as any other. He 
was driving us in his car one day in Glens 
Falls and we passed the body of a dog that 
had been killed by some auto. Brown said: 
“Whenever I see a thing like that it upsets me 
lor all day.” And, remember, he was a great 
big, two-fisted he-man. A sympathetic heart is 
no sign of weakness. 

Glens Falls is one of the brightest, cleanest, 
most progressive and prettiest .of our American 
Cities, and the’ people are warm-hearted and 
generous. We sometimes wonder whether it is 
the town that makes people like that or if it 
is the people who make a town like that. 
Needless to say, these characteristics are to be 
found among’ the lumbermen in no less meas- 
ure than among the city’s other citizens. There 
are three retail lumber yards here, the famous 
old Kendrick & Brown Co., of course, and 
Finch, Pruyn & Co. (Inc.), and the Glens 
Falls Brick & Lumber Corporation. Both of 


the latter operate real building material stores 
right in the heart of the town, and if any 





dealer anywhere is contemplating something 
like that he could do no better than to visit 
Glens Falls and inspect these well-stocked and 
well-kept establishments. 

Incidentally some of you westerners will 
have another idea knocked out of your heads, 
the idea that New York is “through” as a lum- 
ber manufacturing State. Right here in Glens 
Falls the mill of Finch, Pruyn & Co. is cutting 
100,000 feet of lumber a day, about 75 percent 
of it spruce. This is a modern band mill, with 
250,000 acres of Adirondack timber behind it. 
The company also operates two other similar 
mills, one at Skinner, Me., and the other at 
Henry River, Que. 

So, you see, a lumberman can feel quite at 
home in Glens Falls, whether he happens to 
be a manufacturer or a retailer, or both, as 
we happen to be, although the manufacturers, 
at least, never admit it. D. P. DeLong has 
been aiming to get us down here for some 
time, aided and abetted by Horace Willard, 
but the sudden death of his brother kept him 
away from Kiwanis tonight, after all. But 
Horace did. the honors for the industry, and in 
no mean fashion. 


We See b’ the Papers 


Most of the golf honors seem to have gone 
to Bobby Jones’ locker. 

New skyscrapers are shooting up in Chi- 
cago, but we’re used to it. 

A Chicago man dropped dead while work- 
ing. Let this be a warning. 

Hoover is going to get a big woman’s vote. 
We know, because she told us. 

After all, the issue is not law enforcement 
as much as it is law observance. 

There is a decline in deaths from automo- 
biles. Maybe they’re running out of pedes- 
trians. 

Well, we hope when our so-called actresses 
get to talking in the movies they will do less 
of it in the newspapers, 

Pretty soon it will be easier to work after- 
noons. Cooler? No, not that; but the base- 
ball season will be over. 

Well, the campaign has had one good effect 
already. A well known New Yorker is going 
to make a trip through the West. 

Stocks of cotton on hand Aug. 31 were 
441,657,000 yards. There seem to be almost as 
many cotton yards as there are lumber yards. 

You ma% not know it, but you are out a 
bushel of corn. “The crop is going to be a 
hundred million bushels less than was ex- 
pected. 

The greatest event in the world since the 
World War was the sighing of the Kellogg 
treaty; but you would think that the approach- 
ing world’s series is. 

A Georgia woman hopes to escape the elec- 
tric chair, but if she is the woman who left 
the rocking chair in the middle of the room 
on a dark night, a lot of men will hope she 
doesn’t. % 

Experience 
I love all trees, but love the most 
Those that no sheltered garden boast, 
But those that fought for light and air 
Out in the great wide world somewhere. 


For they have known the wintry snow, 
And know how cold the west winds blow, 
And in the crowded woods have known 
That trees must fight for all they own. 


I love all trees, but these love more 

Than any trees that gardens bore. 

For these have suffered and come through, 
Have lived as I have had to do. 





"MEADOW 
RIVER 














This Big Variety 
All In ONE CAR 


Meadow River makes it possible for 
you to obtain all of your finish and 
flooring requirements economically in 
one car. 


Note our mixed car list below. All 
Meadow River stock is well manufac 
tured from famous West Virginia timber— 
the cream of the stumpage in the Appa 
lachian district. 


FLOORING— 


Red Oak Maple 
White Oak Birch 


FINISH AND TRIM— 


Chestnut Birch Ash 
Oak Poplar 


MOULDINGS— % 


Oak Poplar Basswood 
Chestnut Birch 


STEPPING AND RISERS— 


Oak Birch 
BEVEL SIDING— 


Poplar 


Beech 


- 


May we quote on 
your requirements? 


THE MEADOW RIVER 
LUMBER CO. 


eg Nee WEST VIRGINIA 
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Carloads 


of lumber is the normal stock at our 
big toncentfation yards and _ ware- 
houses here at St. Louis. 


We specialize in quick shipments of 
lumber, such as Cypress, Redwood, 
Fir, shed stock and timbers—Yellow 
Pine, Oak, Hardwood Flooring. We 
solicit your orders for those odds 
which your community demands, but 
you may not stock. 


Sernele 


LUMBER CoO. 
St. Louis, Mo. 





T. H, Garrett B. F. Spencer 


T.H.Garrett 


LUMBER CO. 


Established 1887 
MANUFACTURERS 


Yellow Pine 


GOOD GRADES 
PROMPT SHIPMENTS 


Mills:—Selma, La.; Haynesville, La. Waukegan, Tex. 


Forest, Miss. 


Chemical Bldg.,ST.LOUIS, MO. 

















West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 























We are 
the 
oldest 
ae PT A and 

ict , 4 \ 5 1 largest 

IENK I manufacturers of 
LUMBER ; CHERRY lumber 
; in America. 
JAMESTOWN, N. Y. 
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What sre Associations Are 
Planning and Doing 


Sept. 21-22—California White & Sugar Pine Manu- 
facturers’ Association, Klamath Falls, Ore. 
Membership meeting. 

Sept. 26—National Lumber Exporters’ Association. 
Peabody Hotel, Memphis, Tenn. Semiannual. 

Sept. 26—Southwest Kansas Retail Lumber Dealers, 
Dodge City, Kan. Annual. 


Sept. 26-28—Concatenated Order of Hoo-Hoo, Ho- 


tel Statler, Boston, Mass. Annual. 


Sept. 27-28—National Hardwood Lumber Associa- 
tion, Peabody Hotel, Memphis, Tenn. Annual. 
Oct. 4—Roofer Manufacturers’ Club, Columbus, Ga. 


Oct. 5-—Kansas-Nebraska Retail Lumber Dealers, 
Belleville, Kan. Annual, 


Oct. 10-12—-National Association of Wooden Box 
Manufacturers, Roosevelt Hotel, New York 
City. Semiannual meeting. 


Oct. 16—Appalachian Hardwood Club, Charleston, 
W. Va. Annual. 


Oct. 17-18—North Carolina Pine Association, Fran- 
cis Marion Hotel and plant of A. C. Tuxbury 
Lumber Co., Charleston, 8, C. Semi-annual 
meeting. 


Oct. 20—Southwest Oklahoma Lumber Dealers’ As- 
sociation, Frederick, Okla. 


Oct, 23-25—Southern Logging Association, New 
* Orleans, La, Annual. 


Oct. 24-26—National Retail Lumber Dealers’ Asso- 
ciation, Palmer House, Chicago. Annual. 


Nov. 1—Consulting Committee on Lumber Stand- 
ards, Chicago. 


Nov. 13-15—Associated Cooperage Industries of 
America, Hotel Sherman, Chicago. Semi-an- 
nual meeting. 


Nov. 14-15—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Ansley Hotel, Atlanta, 


Ga. Annual, 
(PAP SSS EL EEE 


Next Meeting of Roofer Club 


ALBANY, Ga., Sept. 10.—Announcements are 
being sent out by Leon Clancy, of this city, 
secretary of the Roofer Manufacturers’ Club, 
stating that that organization will hold its next 
meeting on Oct. 4 in Columbus, Ga. This 
promises to be a very interesting meeting as a 
number of important problems are to be 
brought up for discussion at that time. 


Box Makers Semiannual Convention 


Official call has been sent out by Paul L. 
Grady, secretary of the National Association 
of Wooden Box Manufacturers, Chicago, for 
the twenty-ninth semi-annual convention of the 
organization to be held at on Oct. 10, 11 and 12, 
at the Roosevelt Hotel, New York City. Trade 
promotion will be one of the major topics for 
discussion but a part of the meeting will be 
devoted to internal affairs of the industry. The 
convention will officially close with a banquet 
Thursday night, Oct. 11, but the board of gov- 
ernors will meet in special session on Friday 
morning, Oct. 12. 


Plans of California Piners 

San Francisco, Cauir., Sept. 8.—Twenty- 
three directors of the California White & Sugar 
Pine Manufacturers’ Association have already 
made reservations for the directors’ meeting of 
the association which is to be held at Klamath 
Falls, Ore., Sept. 21 and 22, according to C. 
Stowe!l Smith, secretary-manager. 

The meeting is expected to be the most im- 
portant of the year, attributed to the fact that 
the Federal Trade Commission.is scheduled to 
dispose of the trade name controversy prior to 
the meeting. Its action will have an all impor- 
tant bearing on the future activities of the pine 
association and many matters of importance 
have been tabled by the association directors 
awaiting the outcome of the commission’s hear- 
ing. 

Directors of the Western Pine Manufactur- 
ers’ Association have also been invited to attend 
the meeting in an effort to obtain closer co- 
operation between the California and western 
pine manufacturers. 

It is also intimated that the newly formed 
Molding Manufacturers’ Association will seek 
affiliation with the California White & Sugar 


Pine Manufacturers’ Association, although the 
matter has not been placed on the schedule of 
business. 

H. D. Mortenson, president of the Pelican 
Bay Lumber Co., Klamath Falls, in charge of 
entertainment, has arranged a series of events 
for the visiting directors, probably including 
a golf tournament. The headquarters of the 
visiting lumbermen will be at the new Klamath 
Country club, of which Mr. Mortenson is an 
official. 


National Retailers’ Program 


The program for the twelfth annual conven. 
tion of the National Retail Lumber Dealers’ 
Association, to be held on Oct. 24, 25 and 26 
at the Palmer House, Chicago, is rapidly tak- 
ing shape and among the subjects that will 
have major attention are: Mergers and con- 
solidations; seliing the complete bui‘ding; 
dwelling financing methods; the farmer and 
better buildings. These subjects, the announce- 
ment states, indicate that this convention will 
be a “great clearing house conference on vital 
problems confronting retailers all over the 
country.” Arrangements have been made with 
the railroads whereby a round trip rate of 
fare-and-a-half will be granted. Dealers in- 
tending to attend the convention are urged to 
make their hotel reservations now through the 
association office at 326 W. Madison Street, 
Chicago. 


North Carolina Pine Semiannual 


NorFo_k, VA., Sept. 10.—Announcement is 
made by W. R. Lowe, assistant secretary of the 
North ‘Carolina Pine Association, this city, that 
the organization’s semiannual meeting will be 
held on Oct. 17 and 18 at Charleston, S. C. 
The program will be carried out in two parts, 
as. follows: The morning of Oct. 17 will be 
spent at the plant of the A. C. Tuxbury Lumber 
Co. in a school of inspection and meeting of 
saw and planing mill operators. A general 
meeting will be held on the morning of Oct. 18 
at ‘the Francis Marion Hotel at which will be 
discussed merchandising, statistics, and things 
in general pertaining to the good of the associa- 
tion. In the afternoon the association directors 
will confer at the hotel. 


Third Illinois District Meeting 

Macoms, ILt., Sept. 11—Heavy rains the 
evening before and practically all day today 
tended to hold down the attendance at the third 
district meeting of the Illinois Lumber & Ma- 
terial Dealers’ Association, held here today at 
the La Moine Hotel. This was the first of a 
series of ten meetings to be held by the State 
association, and despite the small attendance— 
thirty dealers being present—it was a very con- 
structive meeting. On invitation of the Rotary 
Club, the visiting dealers took lunch with the 
Rotarians in regular meeting at noon at the 
hotel, and J. F. Bryan, secretary of the State 
association, was the chief speaker, giving a 
talk on home owning and home building. 

The regular business session of the district 
was held at 2 p. m, with E. E. Hinchliff, 
district chairman, presiding. D. L. Pershing, 
of the Lehigh Portland Cement Co., gave an 
illustrated talk on costs, credits and collections, 
which was one of the best that has been given 
before lumber dealers in some time. J. W. 
Paddock, representing the Southern Pine Asso- 
ciation, talked on grade-marked lumber. Leo 
Middendorf, a Quincy dealer, gave a very 
interesting talk on the campaign for moderniz- 
ing old homes, which has been conducted in 
Quincy, and which, he said, had been very suc- 
cessful.- The remainder of the time was given 
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over to discussions and questions of general 
interest. 

A meeting of the ladies’ auxiliary was: also 
held, with Mrs. W. W. Tilden, of Blooming- 
ton, president of the State auxiliary, present 
and fifteen ladies in attendance. At noon the 
ladies lunched at the La Moine Hotel and in 
the afternoon gathered at the home of Mrs. 
Charles O. Foulke. Mrs. Tilden then told the 
visiting ladies about an 8,000-mile automobile 
trip from which she had recently returned. 
There were games and contests of various 
kinds to help make the afternoon of general 
interest. In the evening the ladies attended 
the dealers’ banquet when forty-five were pres- 
ent at the tables. 


To Plan Annual Program 


PittspuRGH, Pa., Sept. 11—The quarterly 
meeting of the board of directors of the West- 
ern Pennsylvania Builders’ Supply Association, 
which includes many retail lumber dealers, will 
be held in the association offices in the Fulton 
Building here, Oct. 10. Matters in connection 
with the annual convention to be held here the 
middle of January will be considered, including 
some of the details of the program. 


Mestings of Kansas Dealers 


Kansas City, Mo., Sept. 10.—Advices have 
been received here at the offices of E. E. 
Woods, secretary-manager of the Southwestern 
Lumbermen’s Association, that on Sept. 26 the 
Southwest Kansas dealers will meet in annual 
convention at Dodge City. This.is.a group 
that was formally organized at Liberal, Kan., 
about a year ago and which has had very good 
attendance at its meetings, considering the 
sparsely settled section in which the dealers are 
located. The Dodge City dealers are taking 
the initiative and are sending out invitations to 
all Kansas and Oklahoma dealers in that sec- 
tion to gather in their city on Sept. 26. 

The annual Kansas-Nebraska convention will 
be held Oct. 5 at Belleville, Kan. Belleville is 
said to be the best town with reference to hotel 


accommodations in that part of either State, 


and the Belleville dealers are inviting all retail 
dealers in that section of the two States. The 
business meeting will be held in the afternoon, 
with a banquet and good time session in the 
evening. The program is being jointly ar- 
ranged by the Kansas and Nebraska associa- 
tions. 


Penn Dealers Meet State Officers 


PirrspurGH, Pa., Sept. 11.—A meeting of the 
Johnstown Lumber, Dealers’ Association was 
held last Thursday afternoon in the Capital 
Hotel, Johnstown, with practically every firm 
in the district represented. The Johnstown 
association is tributary to the Retail Lumber 
Dealers’ Association of Western Pennsylvania, 
and the meeting was held chiefly to afford 
members an opportunity to meet the president 
of the State association, G. F. Hoge, of 
Canonsburg, who was present with Secretary 
R. F. McRea and Field Secretary M. W. 
Dickey, of the association headquarters in 
Pittsburgh. 

The dealers reported that business had not 
recovered from the depression occasioned by 
the strike in the bituminous coal industry, the 
Johnstown district abounding in bituminous 
mines. It will take some time for these mines 
to get back to normal. The steel mills in 
Johnstown also have not been running at 
capacity for some time, but the dealers are 
optimistic for the future. 


Data on Millwork Costs 


ATLANTA, Ga., Sept. 10—C, B. Harman, 
secretary-manager of the Southern Sash, Door 


, & Millwork Manufacturers’ Association, has 


for some months been conducting an investi- 
gation among members of this association to 
obtain information regarding the average 
costs of millwork operation covering all 
phases of the business, in order that he might 


pass this information on to the members, thus 
enabling them to see whether er not their own 
costs were above or below the average, infor- 
mation which they would probably find of 
value in conducting their own business, espe- 
cially as regards estimating and sales prac- 
tices. The reason for this investigation was 
largely due to the wide difference existing in 
the amount of bids among millwork plants on 
the same project, and it was believed that if 
some definite basis of average costs among the 
mills could be arrived at, use of this data 
would bring about greater care in estimating 
and more uniform amounts in bids on the 
same project, 


Opposed to New ‘Hardwood Rules 


Battimore, Mb., Sept. 11.—The regular 
quarterly meeting of the Baltimore Lumber 
Exchange, which was.to have been held last 
evening, was again postponed, some members 
being away on vacations, and from present 
indications there will be no general session at 
least until the yearly gathering, on the first 
Monday in December. The managing commit- 
tee, however, as usual, assembled in monthly 
meeting yesterday afternoon and discussed 
various questions, besides handling routine 
matters. The committee put the exchange on 
record as opposing the new hardwood grading 
rules which have been proposed by the Na- 
tional Hardwood Lumber Association, and the 
local organization consequently stands to line 
up with other factors against the proposition. 

Daniel MacLea, the president of the ex- 
change and head of the MacLea Lumber Co., 
will go to Memphis later in the month to 
attend the annual meeting of the National or- 
ganization and at that time will submit the 
attitude of the exchange. 


Wholesalers Discuss Markets 


JACKSONVILLE, FLA., Sept. 10.—The monthly 
meeting of the Jacksonville Wholesale Lum- 
bermen’s Association was held last Wednesday 
at the Lumbermen’s Club, and while the at- 
tendance was rather small, following the 
holidays, considerable enthusiasm was mani- 
fested over the several subjects brought before 
the meeting. 

Applications for memberships of the Reid- 
Rabby Lumber Co. and of the Hughes Lumber 
Co. were voted upon and accepted. President 
A. D. Holley welcomed these concerns into the 
association with a short address to the repre- 
sentatives present. A membership campaign has 
been launched which is expected to bring every 
wholesale concern in the city into the ranks. 

Some interesting information concerning 
market conditions was disclosed by those pres- 
ent, each, in turn, making some remarks as 
to their findings during the last few weeks. 
Secretary G. L. Moore, traffic manager of the 
association, gave a lengthy talk on just what 
effect the change in log rates has had and will 
have on the Florida manufacturers. These 
meetings will be held monthly during the com- 
ing fall and winter. 


Injured in Auto Accident 


New York, Sept. 11.—Alfred W. Booth, 
president of A. W. Booth & Bro., prominent 
lumber dealers of Bayonne, N. J., was badly 
injured several days ago in an auto accident. 
Mr. Booth, 78 years old, was motoring from 
Lehighton, Pa., his summer home, to this city 
with his daughter, Miss Florence Booth. 

The automobile plunged off the road over a 
10-foot embankment on the Stockertown-Tat- 
amy Road, near Easton, and landed on the 
trolley tracks. The aged lumberman and _ his 
daughter were rushed to the Easton Hospital. 
Mr. Booth is suffering from a fractured collar 
bone and lacerations. Miss Booth’s right arm 
was fractured. 

Mr. Booth has been one of the best known 
lumbermen of New Jersey for a number of 
years and is prominent in the New Jersey 
Lumbermen’s Association. 
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The World Over 


Many people in foreign lands are 
familiar with the excellent quality of 
“LUTCHER” Calcasieu Long Leaf 
Yellow Pine. Millions of feet of this 
close grained, uniform quality’ export 
stock has been shipped to foreign buy- 
ers during the past half century. 


It is also true right here in America 
that hundreds of lumber buyers prefer 


FUTCHER 


Calcasieu ‘Lorw Le af 


Yellow Fine 


Flooring Ceiling Siding 
Finish Shiplap Boards 
Dimension and Structural Timbers 
Railroad and Car Material 


There are few species of wood that 
offer as much strength and durability 
as does “LUTCHER?” Calcasieu Pine. 
It grows in America’s finest Yellow 
Pine timber belt. 


Our milling and shipping facilities— 
by rail and water—enable us to quickly 
supply any stock you'require. Your 
inquiries are solicited. 


Order ‘‘ LUTCHER”’ trade 
marked stock and get the best. 


JecLutcher&Moore 
Lumber Company 


ORANG F TEXAS 
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Goldsboro 
N.C. Pine 


ments. 











Jiffy Service to 
Eastern Buyers 


When your stocks of yard and 
shed items get a little “ short ” and 
you want fine quality lumber on 
short notice, just remember that we 
have excellent facilities for 






Rail and Water 
Shipments 


Buyers located in territory con- 
tiguous to the Atlantic Coast, are 
invited to give Goldsboro North 
Carolina Pine atrial. Drop usa 
line now regarding your require- 


Johnson & 
Wimsatt 


WASHINGTON, D. C. 








K. D.Window and Door Frames 
We Can Also Frame parts 
Garage Doors House Doors 


Furnish 


Cut Door Stock 
Plywood or Veneer Panels. 


Porch Columns 
Porch Rails 


om 


Porch Newels 
Balusters and Baluster Stock. 


Straight cars or mixed with 
yard stock. 


John D. Collins Lumber Co. 


White Bidg., 


SEATTLE, WASH. 








“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 


guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 


New York Chicago Denver San Francisce 
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| C. B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers 


Eatablibed 1847 | 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 
a discount drafts. 


Commercial 
for exports 


Credits 


& imports 


Special department handling export lumber shipments 





_ ‘advantages 


Associated Contractors Fall Meet 


MINNEAPOLIS, MiNnN., Sept. 10.—The fall 
meeting of the executive board, advisory board 
and presidents’ and secretaries’ councils of the 
Associated General Contractors of America 
will be ‘held in the Twin Cities the week of 
Sept. 24. An attendance of between 300 and 
400 board and council members is expected 
as well as other contractors and men interested 
in the contracting industry. Every branch of 
general construction will be represented. Rep- 
resentatives from every section and from 
practically every State will be on hand. 

A program of subjects for discussion and 
action by the board is being prepared by the 
national office at Washington, D. C. It will 
include current angles on such problems of 
the construction business as lien laws, credits 
in the building and equipment field, accident 
prevention, trade extension and inter-industry 
competition, and many others of interest to 
the general contractor and builder. 


Considered Model of Construction 


Boston, Mass., Sept. 10—Roxbury Memo- 
rial High School, erected by the city of Boston 
as a monument to the memory of students and 
teachers of the public schools who served 
their country in the World War, has been the 
object of much comment and praise on the 
part of architects and school officials. The 
building, said to be one of the largest and 


finest educational structures in America, is 
approximately 500 feet long and nearly 200 
feet wide, has a cu- 


bical content of 5,233,- 
151 feet and furnishes 
accommodations to 
4,000 students. 

In planning this 
splendid high school 
building, no detail was 
overlooked to provide 
ideal conditions of 
study for the great 
army of students en- 
rolled. One of the out- 
standing features. of 
construction was the 
installation of 160,000 
square feet of north- 
ern hard maple floor- 
ing. The use of this 
flooring material, ac- 
cording to officials, as- 
sured not only lasting 
service but warmth, resiliency and sanitary 
which would be ‘conducive to 
good health and mental efficiency. 


Sees Remodeling Opportunities 


New York, Sept. 11—Frank A. Palen, for 
many years a member of the International Gar- 
den City Association of London, England, and 
now a member of the Eastern Millwork Bu- 
rean (Inc.),. composed of about 500 leading 
trim manufacturers having plants east of the 
Mississippi River, has just completed a study 
of building trade trends in New York City. 

From the results of his survey, Mr. Palen 
concludes that the most profitable building ma- 
terial markets in large American cities will 
henceforth take their course from the outside 
in, rather than from the inside out. 

In other words, Mr. Palen believes that in- 
stead of basic building materials manufac- 
turers seeking the largest future increase of 
their trade in the rapidly growing suburbs, the 
reconstruction of already overcrowded cities 
will be the source of greatest profit and highest 
standards of construction. 

This growing international demand for the 
elimination of value-destroying habitational and 
commercial slums, he believes, offers a favor- 
able medium for building material manufac- 
turers to use in carrying out their programs 
for the elimination of slum-productive substi- 
tutes for standard construction commodities. 
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(Statistics—Continued from page 51) 


Coast Shipments Heavy 


(Special telegram to American LumBERMAN] 

SEATTLE, WASH., Sept. 12.—The West Coast 
Lumbermen’s Association reports that 187 
mills, all those reporting production, shipments 
and orders, during the week ended Sept. 8 gaye 
these figures: 
Production 126,972,000 
Shipments 154,010,000 21.3 over production 
Orders 137,973,000 8.7 over production 

A group of 228 identical mills, whose reports 
of production for 1927 and 1928 to date are 
complete, and whose weekly operating capacity 
is 227,318,000 feet, during the week ended Sept, 
8, 1928, cut 143,803,000 feet. Their average 
weekly production during 1927 was 189,714,000 
feet, while the average for the first 36 weeks 
of 1928, ended Sept. 8, was 186,636,000 feet, 

A group of 169 mills, whose production for 
the week ended Sept. 8 was 122,567,000 feet, 
reported distribution as follows: 





Unfilled 

Shipments Orders Orders 

|. ae 61,077,000 62,501,000 194,718,000 
Dom. cargo 46,543,000 30,310,000 193,526,000 
Export .... 25,049,000 26,055,000 167,218,000 
rere 12,610,000 12,610,000 és. 00a 
145,284,000 131,476,000 555,462,000 


A group of 100 identical mills, whose re- 
ports of production, shipments and orders are 
complete for 1927 and 1928 to date, reported 


as follows: Average Average 
Week ended 32 weeks 32 weeks 
Sept. 8, 1928 Sept. 8,1928 Sept. 10, 1927 


Production, 69,937,000 101,312,000 96.441,000 
Shipments.. 88,962,000 108,755,000 98,205.000 
Orders . 79,091,000 108,507,000 100,363,000 





Roxbury Memorial High School, Boston, Mass., floored with northern 


hard maple. 


Southern Pine Barometer 


New Orteans, La., Sept. 11.—For the week 
ended Sept. 7, Friday, 150 mills of the total 
capacity of 188%4 units (a unit representing 
monthly output of 1,500,000 to 2,000,000 feet 
between Nov. 1, 1924, and Oct. 31, 1927), re- 
port as follows to the Southern Pine Associa- 
tion: Percent Percent 


3-Year Actual 

Production— Carst Feet Av. Prod. Output 

Average 3 yrs. .... TOSIECES esse 6eiee 

i.) eee ---- 68,927,845 86.80 .... 

Shipments* . 3,225 67,750,800 85.32 98.29 
Orders— 

Received* . 8,348 70,334,784 88.57 102.04 


On hand end 
WOGRE «ccskaptee SOGCBR BOG nce 3 ccus 
*Orders were 103.81 percent of shipments. 


tOrders on hand showed an increase of 0.97 
percent, or 2,583,984 feet during the week. 


*Basis of car loadings is July average, 
21,008 feet. 


One hundred and forty-six mills reported 
net undertime of 1,339 hours, which is 15.29 
percent less than full 60-hour week basis. 


THE LARGEST tin mill in the world is located 
at Tinton, Lawrence County, South Dakota. A 
half million dollars are invested in the enter- 
prise. Besides being the only tin mill in North 
America, it is the only mill in the world grind- 
ing and crushing Tantalum for the market. 
The value of this Tantalum is $2,200 per ton, 
f. o. b. the Lawrence County station. 
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Increase in Freight Loadings 

WASHINGTON, D. C., Sept. 12.—Loading of 
revenue freight for the week ended Sept. 1 
totaled 1,116,948 cars, the car service division 
of the American Railway Association an- 
nounced today. This was an increase of 36,108 
cars above the preceding week, with increases 
being reported in the total loading of all com- 
modities except forest products, which showed 
a slight decrease. The total for the week of 
Sept. 1 was a decrease, however, of 412 cars 
below the same week in 1927 and a decrease of 
26,500 cars below the corresponding week two 
years ago. 

Miscellaneous freight loading for the week 
totaled 444,668 cars, an increase of 17,052 cars 
above the corresponding week last year and 
12,748 cars above the same week in 1926. 

Coal loading totaled 178,093 cars, a decrease 
of 12,546 cars below the same week in 1927 
and 19,187 cars below the same period two 
years ago. 

Grain and grain products loading amounted 
to 57,341 cars, a decrease of 3,206 cars under 
the same week last year, but 1,649 cars above 
the same week in 1926. In the western dis- 
tricts alone, grain and grain products loading 
totaled 41,486 cars, a decrease of 1,811 cars 
below the same week in 1927. 

Live stock loading amounted to 27,697 cars, 
a decrease of 2,361 cars below the same week 
last year, and 5,434 cars below the same week 
in 1926. In the western districts alone, live 
stock loading totaled 20,935 cars, a decrease of 








1,059 cars compared with the same week in 
1927. 

Loading of merchandise less than carload 
lot freight totaled 263,587 cars, a decrease of 
3,688 cars below the same week in 1927 and 
3,104 cars below the corresponding week two 
years ago. 

Forest products loading amounted to 67,129 
cars, 2,330 cars below the same week last year 
and 4,645 cars under the same week in 1926. 


To Confer on Rough Material Rates 


MEMPHIS, TENN., Sept. 10.—A_ conference 
is to be held this week in Memphis by officials 
of the Southern Hardwood Traffic Association, 
with officials of the Southwestern rail lines 
for the purpose of compiling rules for the 
working out of the use of two net rough ma- 
terial rates, according to announcement by 
J. H. Townshend, secretary-manager of the 
traffic association. The arrangement has al- 
ready ‘been approved but no rules have as yet 
been compiled. It is hoped that the new 
rates will be effective within the next sixty 
days. 

Announcement is also made by the traffic 
association that the general committee of the 
Central Freight Association has disapproved 
the application of carriers for a reduction 
in the rates from Pacific coast points to 
points in the Southern and Southwestern ter- 
ritory. The traffic association gave notice 
to transcontinental lines that if rates east- 
bound were reduced similar reduction west- 
bound would be asked. 





Busi in Brief 
Notwithstanding the fact that some of the more important industries are lacking 


in evidence of current or early expansion, the general situation of trade and commerce 
shows some betterment and abundant signs of fundamental strength. 











GENERAL With no surplus in any hands, there is a quick response to every 

influence that points the way to further improvement. The general 
situation is best described as one in which everything is set for expansion, with some 
betterment already in evidence and underlying conditions favorable to early improve- 
ment. Bank clearings as reported by Dun’s totaled $9,440,777,000 for the week ended 
Sept. 7, as compared with $8,914,754,000 for the week before. Car loadings for the 
week ended Sept. 1, amounted to 1,116,948, compared with 1,117,360 for the corres- 
ponding week of 1927. Dun’s reported 321 failures for the latest week, compared with 
340 for the corresponding week of 1927. 


In general the price level has held rather steady, with evident resistance to both 

advances and declines. Changes when they have occurred have been slight, and fluctua- 

tions have as often been upward as downward. Harvard Economic 

PRICES Society’s wholesale commodity index for the week ended Sept. 5 stood 

at 101, a place reached by four advances from the 99 of Aug. 8. 

Dun’s index for the latest month was $193.925, compared with $194.132 for the preced- 

ing month and with $194,132 for the corresponding month of 1927. During recent 

weeks the stock market has been bullish in trend, the upward movement in important 
issues being especially strong. 


Reports from the agricultural regions generally are encouraging, and though the 
price situation has not been without disappointing aspects, both the cereal crops and 
livestock have shown ‘rather consistent strength in the markets. No. 2 
PROVISIONS red wheat, after a drop of several cents a bushel in mid-July and some 
fluctuations in succeeding weeks, has now risen to $1.60. Corn showed 
a loss of one cent a bushel the latest week compared with the week immediately before, 
the current price being $1.197, a bushel. Fat beef steers have risen steadily in price 
week by week since the end of May and the latest price is $18; this compared with 
$13.75 for the week ended May 25. Hogs were priced at $12.35, for the latest week- 
end, a gain of 25 cents over the week before, and only 25 cents a hundred below the 
highest price of the year. Best creamery butter is priced at 49 cents a pound. 


Conditions in the steel market continue to afford the greatest assurance of general 

expansion and prosperity. Throughout a season when it is expected to decline seriously, 

the steel industry has maintained a level only 10 and 15 percent below 

STEEL capacity, and it now shows signs of further betterment that can be 

interpreted only as reflecting growing strength in demand from con- 

suming industries, which in their complex ramifications touch the commercial interests 

and activities of the whole people. Heavy orders on expiring contracts are deemed 
to indicate expectation of price advances. 






























One of the big shipping platforms at one of 
our sawmills. 





Box Lumber 


Crating Stock 





Arizona White Pine 
High Altitude — Soft Texture 


. 





11/16 x4” to 12’ RL No. 4 Com. 
4/4x 4” to 12” RL No. 4 Com. 
6/4 x 4” to 12” R L No. 4 Com. 





11/16x4’ to 12” R L No. 5 Com. 
4/4x 4” to 12” RL No. 5 Com. 
6/4x 4” to 12” RL No. 5 Com. 





We have a complete stock of 
the above items, ready for im- 
mediate loading. 


Modern planing mill facilities 
enable us to manufacture any 
standard patterns you may re- 
quire. 


Write now for latest stock list 
and prices. 


Southwest Lumber 


sales Corporation 
451 Occidental Life Building 


ALBUQUERQUE, NEW MEXICO. 


W. G. Ramshaw, Director of Sales 
Geren pee Ff 


y Lumber Corp. ‘Lumber Ca 
Nary, oon ~ , N.Mex. ; 
Flagstaff Avi. . StendasdAriz. 


Arizona White Pine 
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CI LOVISIAaNé CS 





BER Co. Lp. 
HAmMMonp,La. 











Round Piling Any Lengths. 





ATT [UMBER COMPANY 


Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Malle os 
CANDY, LA 





Office, 
RUSTON, LA. 
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Manufacturers 


Short Leaf Pine and Hardwoods 











——s 





Put 


66 
Come on Home” 
in your 
Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” |¢ 
should be in every public library 
in America. 

Wouldn’t you like to be the one 
to put it in the library in your 
home town? (It ought to be in 
the high school library, too.) 

For $3.00 we will send you, post- 
paid, three copies—one for your- 
self, one for the library, and one 
for the high school. (Regular 
price, $1.25 a copy.) 

Can you think of as fine a thing 
to do, at so little expense?—any- 
thing so likely to delight librarian, 
teachers and pupils, and to pro- 
mote a love of home in your home 
town? 


Address the Publisher, 


American fiimberman 


431 South Dearborn Street, 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 














from you.) 
= 











News of the West Coast Mills 


To Build Insulating Board Plant 


PorTLANnD, Ore., Sept. 8.—The Fir-Tex In- 
sulating Board Co. plans immediate construc- 
tion of a $2,500,000 plant at St. Helens, Ore., 
on the lower Columbia River, for the manufac- 
ture of insulating and building board. Raw 
material entering into its manufacture wil’ be 
largely wood waste from the several sawmills 
at St. Helens. Charles E. Dant, of Dant & 
Russell, Portland, is chairman of the board of 
directors of the company, and H. F. McCor- 
mick, of St. Helens, is president. Herbert 
Fleishhacker, Johns S. Baker, Kenneth Daw- 
son, Franklin T. Griffith are other members of 
the directorate. A. E. Millington is vice 
president and general manager, and Tom G. 
Taylor is secretary-treasurer. 


Gives Dinner to Town’s Merchants 


Portota, Cautr., Sept. 8—The merchants of 
Portola were guests last Monday at a luncheon 
tendered them by the Feather River Lumber 
Co:, which is operating a mill at Delleker in 
this county. The attractive menu cards were 
decorated with a red feather, which is the dis- 
tinctive trade-mark of the Feather River Lum- 
ber Co., and in connection with this menu were 
printed these interesting facts about that 
company: 

The Feather River Lumber Co. was organized 
in 1905, starting its first sawmill at Willow 
Creek; second at Clairville and the third and 
last mill at present location at Delleker. 


Species of lumber cut........ White pine, sugar 

pine, Jeffry pine, fir, spruce and incense cedar 
Lumber to be cut this year...... 40,000,000 feet 
Acres logged over to get this stock...... 3,800 
Dee? ee MI, ccc tneseverédveneben 325 
Pe Ge Cs kccccebaceaedene $500,000 
Payroll fer Amment; 1986... oc. cc cckccs $50,000 


Average number of cars shipped per month.200 
Estimated freight deducted from shipments per 


RE arr ey eer $35,000 
Foreign Countries shipped to this year........ 
England, Ireland, Scotland, Wales, Germany, 
Africa, Mexico, Canada, South America— 
PORTOLA. 
Number of States shipped to............... 40 
Number of grades of lumber shipped........ 25 


This unique occasion was thoroughly enjoyed 
by the merchants who attended and served to 
give to them a better conception of just what 
this organization means to Portola and Plumas 
County. 





California Pine Outlook Very Good 

San Francisco, Cauir., Sept. 8.—Enter Miss 
Supply-and-Demand! If she’s the two-gun 
woman she’s cracked up to be, Mr. Dull Period 
and his son, Off-Season, are marked men. 

That’s the prediction for the California pine 
situation by C. Stowell Smih, secretary-man- 
ager of the California White & Sugar Pine 
Manufacturers’ Association, as well as several 
other pine men. 

“Business is decidedly good for this season,” 
is the statement of C. C. Stibich, of the Picker- 
ing Lumber Co., one of the largest operators in 
the California pine industry. 

“Shipments are slightly better than this time 
last year and we are having less trouble getting 
the price we ask for our lumber,” sums up the 
situation as explained by Leon B. Walker, .of 
the Red River Lumber Co., California’s largest 
pine operators. 

Secretary Smith, having just returned from a 
brief trip into the sugar pine districts, and 
having visited the mills of the Madera Sugar 
Pine Co. and the Sugar Pine Lumber Co., ex- 
plains that production during the year is 10 
percent less than during the same period of 
1927; that shipments have increased 1.1 percent, 
but the most gratifying statistics are that or- 
ders received have shown 1928 leading the 
previous year by 3.8 percent. This sales in- 
crease means more than an actual 3.8 percent 


gain in orders because of the better prices ob- 
tained this year over 1927, it is explained. Pro. 
duction is actually curtailed despite the fact 
that every mill of the association, except two, 
is cutting lumber, These are the Castle Craig 
Lumber Co., which was also down last year, 
and the Yosemite Lumber Co., which has a 
weekly normal production of 2,240,000 feet, 


Complete Small Scale Logging Unit 

WeEstwoop, Cauir., Sept. 8—The Western 
Tractor & Equipment Co., “Caterpillar” dealer 
in northwestern Washington, located at Seat- 
tle, has delivered to Lloyd Lambert, formerly 
assistant logging superintendent of the Red 
River Lumber Co., a new “Caterpillar” Sixty 
logging cruiser and Willamette fairlead 
equipped with Athey treads, the first installa- 
tion of its kind in the State of Washington, 
The “Caterpillar” is averaging 50 thousand 
to the landing each day on an 800-foot haul 
over an average grade of from 10 percent to 
15 percent with a 6-man crew. With a gaso- 
line loader the logs are loaded and hauled by 
truck a distance of six miles and dumped 
into Mud Bay. The show is located on the 
highway about 12 miles west of Olympia, 
Wash. Seaeaaaraaaaen 


Like Protected Siding in Wisconsin 


RIDGEFIELD, WAsH., Sept. 8.—Protekt-Wrapt 
red cedar siding made by the Bratlie Bros. Mill 
Co., here, is liked in Wisconsin, according to 
J. S. Timlin, president of the J. S. Timlin 
Lumber Co., of Madison, who stated that “the 
stock is fine and gives absolute satisfaction, 
and we also like the fiber carton you put on the 
ends of the bundles, and the fiber strips under- 
neath the strings which prevent abrasion, and 
also make a neat and attractive package.” 

Although some mills cutting red cedar have 
been down during the summer because of short- 
age of logs, the Bratlie Bros. Mill Co. has 
operated steadily. 


Forty-Two Years a Subscriber 


CHEHALIS, WaSH., Sept. 8.—O. K. Palmer, 
of the Palmer Lumber & Manufacturing Co. 
here, is proud of the length of time he has 
been a constant reader of the AMERICAN LuM- 
BERMAN. Mr. Palmer started reading the 
Northwestern Lumberman— which is now 
AMERICAN LUMBERMAN—in 1886, and for the 
last 22 years has been receiving the paper at 
his present address. He states his retail busi- 
ness is better than for some years past. 


Study Pondosa Pine Methods 


PorTLAND, OreE., Sept. 8—A party of ex- 
perts, headed by William H. Gibbons, of the 
office of forest products of the department of 
agriculture, left here today for Bend, Ore., to 
begin extensive research into logging and mill- 
ing of Pondosa pine in Deschutes County. 
The principal objective is to study the yield 
and value of grades now obtained from logs 
of various diameters, computation of labor 
and other costs in milling logs of various 
diameters, obtaining of data on quantity and 
cause of so called waste in logging and mill- 
ing, all with a view to working out improved 
practices and new commercial by-products. It 
is said to be the first survey of its kind to be 
made in a softwoods area. Mills in the pine 
belt are greatly interested in the survey. On 
the tour, besides Mr. Gibbons, are A. H. 
Hodgson, H. M. Johnson and H. R. Spellman, 
from the forest products office: George L 
Drake, O. F. Ericson and G. E. Stevenson, 
from the office of forest management; Daniel 
Janzen, from the Pacific Northwest experi- 
ment station; a scaler from the Deschutes sta- 
tion; a lumber inspector from the Shevlin- 
Hixon Lumber Co. and another from the 
Brooks-Scanlon Co. 
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Portland (Ore.) News Notes 


Sept. 8.—This is the dull period of the 
Jumber business here, yet shipments to all 
markets are of fair volume, Usually business 
falls off the latter part of July, but this 
year it continued active throughout August, 
according to many wholesalers and manufac- 
turers. 

Shipments from here to China have far ex- 
ceeded those of a year ago. To Aug. 31, 1928, 
the total was 62,000,000 feet, compared with 


49,000,000 feet during the corresponding 
eriod of 1927. Shipments to Japan were 
932,000,000 feet, compared with 129,000,000 
feet last year. The Antipodes took only 


47,000,000 feet this year, against 59,000,000 
feet last year. The drop is attributed to the 
new import duty, but there seems to be a re- 
vival in business with Australia. 

Very little merchantable timber has been 
damaged by forest fires recently, and very 
little property has been destroyed. The 
weather is still dry and warm, so constant 
watchfulness is necessary. 

Graham Griswold, of the Griswold Lum- 
ber Co., of Portland, spent several days in 


Los Angeles and San Francisco the latter 
part of August, and found California dealers 
hopeful. Crops are ‘bountiful in: California, 
but growers complain of low prices. 


Timber Land Sales 


SHAWANO, WIS., Sept. 10.—The Shawano 
Lumber Co. purchased 1,200 acres of timber in 
Forest County, Wisconsin, near Argonne from 
the Continental Bag & Paper Co., New York. 
The timber consists mostly of hardwood, This 
means that the mill operated by the Shawano 
company will continue in operation five or six 
years longer. 





WHITESBURG, KY., Sept. 10.—Hillman 
Bros., through J. E. Hillman, Pocahontas, Va., 
closed a deal on about 2,000 acres of timber 
land on the headwaters of Big Leatherwood 
Creek on the Perry County border. It was 
announced by Mr. Hillman that actual devel- 
opment of the timber will be started within 
the next sixty days. Two mills will be in- 
stalled. At Chavies, T. D. Campbell and 
others, Yerkes, Ky., closed a deal Friday on 
several hundred acres of timber land. It is 
said development will be started this fall. 
Two mills will be installed. 








Portable Saw for Woodworkers 


“A portable band saw with real capacity, 
designed to provide in a portable machine 
power and handling capacity of a production 
stationary band saw,” is the manner in which 
the DeWalt Products Co., of Leola, Pa., an- 
nounces a new machine recently added to its 
line of woodworking equipment. Consistent 
with its policy, the DeWalt concern has gone 
out of the line of usual design to develop a 
machine for doing an old job better with 
greater simplicity. The DeWalt band saw is 
guarded to a maximum degree, the saw above 
the floor standard being mounted in one cast- 
ing housing the three tracking pulleys and 
saw blade. By the simple means of one 
cover hinged on to the casting the blade is 
thoroughly protected, being open only at the 
cutting point. 

The unusual feature of using three track- 
ing pulleys instead of two large pulleys to 
separate the two sections of a revolving saw 
blade has made it possible to design a com- 
pact machine with 20-inch clearance in the 
throat between the saw blade and frame, with 
capacity to handle material up to 7 inches in 
thickness. The entire machine, including floor 
standard and motor, weighs only 210 pounds. 
Without the motor and floor standard it 
weighs 120 pounds. This portable advantage 
does not in any way handicap it as a station- 
ary unit, as, according to the manufacturer, 
“it has the power and capacity of a produc- 
tion machine.” 

The DeWalt Products Co. states that this 
unit is preferably used as an individual mo- 
tor-driven unit equipped with motor and floor 














Portable band saw designed by the DeWalt 
Products Co., of Leola, Pa. 




















DeWalt band saw unit mounted on DeWalt “Wonder-W orker” 





standard. However, the 
DeWalt band saw can 
be used independently 
of the motor and floor 
standard. This unit 
can be mounted on a 
DeWalt “Wonder- 
Worker” so as not to 
interfere with any 
other operation of that 
machine. By simply 
attaching the pulley on 
the arbor of the “Won- 
der-Worker” and 
swinging arm to the 
rear the band saw is 
ready to operate. By 
replacing the V drive 
pulley of the band saw 
with a flat. belt pulley, 
the DeWalt band saw 
can be driven from a 
line shaft. 

There are twelve 
outstanding features 
incorporated in the de- 
sign of the DeWalt 
band saw which should 
make it a_ valuable 
machine for the retail 
lumber dealer and the 
woodworking industry 
generally. 
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INDUSTRIAL 


LUMBER CO., INc. 





ALL SHED AND YARD 
STOCK MARKED: 


“INDUSTRIAL” 


ELIZABETH, 
LOUISIANA 
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N pole mWoo ods 


Rust-Owen Lumber Co. 


DRUMMOND, WIS. 












Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed “EXTRA STANDARD” 





JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 
Prompt Shipments. 


Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Bidg., Grand Rapide, Mich. 
Kindly address all inquiries care Dept. 7. 











IMENSION LUMBER 


AND 


MAPLE FLOORING 


25/32 x 2% Face in 


First, Second and Third Grade. 
Brown Lumber Company 


1402 Eaton Tower, MANISTIQUE, 
i} Detroit, Mich. MICHIGA 








Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Sveciatics in Mixed Cars of WHITE PINE and 

BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window vanes, Mouldings 
and Box Shooks from SAGINAW 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


17 17 
VON PLATEN-FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
1 17 


—=SAWS 


Their Care and Treatment 


By H. W. DURHAM 
This book will serve as a reliable guide for those who wish 
to know the art of saw fitting, or who wish to learn the prop- 
er methods of sharpening and keeping saws in order. 
During twenty-five years the author visited a large num- 
ber of sawmills, investigating the methods used in saw- 


sharpening shops, and much useful information obtained is 
embodied in this work. 


This book is bound in cloth, stamped in gold, and con- 
tains 269 pages with index. 


Price, delivered, $1.65 
American Lumberman 
431 So, Dearborn Street, Chicago, Ill. 





















































News Notes from Ame 


San Francisco, Calif. 


Sept. 8.—Chartering to the Orient and the 
United Kingdom fell off sharply in San Fran- 
cisco during the week, according to Chamber 
of Commerce reports issued here today. Some 
business was taken for the Antipodes, but 
there is little demand for space to China and 
Japan. 

Charles Oliver, former grader for the Cali- 
fornia White and Sugar Pine Manufacturers’ 
Association, who was to have left the coast 
to become connected with the Louis Wuichet 
interests at Chicago, was seriously injured 
this week at Hobart Mills. His foot was 
badly crushed under a tractor during logging 
operations. He is now confined at his home 
in Berkeley. 

Maj. R. Y. Stuart, United States forester, 
is in San Francisco this week on a general 
inspection trip. He will visit the operations 
of the Madera Sugar Pine Co. at Madera, and 
the Sugar Pine Lumber Co, at Fresno. 

Rex Morehouse, Pacific coast manager of 
the- National Association of Wooden Box 
Manufacturers, has left for the meeting of 
the Western Pine Manufacturers’ Association 
at Seattle. He will institute plans for the 
opening of a northern office of the association 
which will function in the hemlock and 
spruce field, as the San Francisco office has 
in the pine regions. 

Forest fires, which have -been playing havoc 
with pine logging operations, ,are now re- 
ported under control in virtually all parts of 
the timber areas. Mills were forced to shut 
down and send the entire complement of 
workers to fight fires, many of which have 
been attributed to incendiarism. 


Tacoma, Wash. 


Sept. 8.—The need for better merchandising 
of lumber and closer co-operation between 
manufacturers and distributers was empha- 
sized yesterday by Hiram Blauvelt, vice- 
president of the Comfort-Coal Lumber Co. 
(Inec.), of Hackensack, N. J., who was the 
principal speaker at the regular meeting of 
the Tacoma Lumbermen’s Club. Mr. Blauvelt 
told the manufacturers some of the prob- 
lems of the Atlantic coast retailers, and 
criticized the merchandising methods in use 
by some of the Coast mills. He declared that 
West Coast products have a firm hold in his 
district, and that fir is a popular wood, but 
pointed out the damage done by ill-considered 
selling methods. The market, at present, 
he said, is oversold, due principally to the 
speculative building done in many New York 
and New Jersey communities, which has been 
carried through without adequate financing. 
Mr. Blauvelt also praised the advertising 
work done by the West Coast manufacturers, 
and declared they have received $4 worth of 
return for every dollar spent. He urged this 
work be continued if lumber is to maintain 
its position against the assaults of the sub- 
stitute manufacturers. Maj. Everett G. 
Griggs replied for the manufacturers, assur- 
ing Mr. Blauvelt of the co-operation of most 
of the mills. 

No business was transacted at the meeting, 
which was followed by the usual discussion 
among the manufacturers. 

All Tacoma mills shut down for the Labor 
Day holiday, and a number of the plants re- 
mained closed for the entire week. The mills 
thus closing were principally those engaged 
in the Atlantic coast trade, where the de- 
mand for lumber has shown a marked fall- 
ing off. 

Cargo shipments of lumber over the 
Tacoma docks during the last week: From 
the McCormick, Baker, Shaffer and Mil- 
waukee docks and Portacoma piers, 5,715,000 
feet; St. Paul & Tacoma Lumber Co., 2,100,000 
feet; Dickman Lumber Co., 795,000 feet; Defi- 
ance Lumber Co., 1,820,000 feet; Puget Sound 
Lumber Co., 755,000 feet, and Tidewater Mill 
Co., 300,000 feet—a total of 11,485,000 feet. 
Destinations: Atlantic coast, 1,785,000 feet; 
California, 1,650,000 feet; Japan and China, 
3,200,000 feet; Europe, 2,050,000 feet; South 


- 


—————. 


America, west coast, 1,800,000 feet; Australia 
and New Zealand, 200,000 feét; the Hawaiian: 
Islands, 50,000 feet, and South Africa, 750,009 
feet. Other than lumber: The Atlantic coast 
took 500 tons wood pulp. Europe took 59 
tons floor blocks, 500 bundles broom handles, 
16,000 doors and 100 tons plywood. Australia 
and New Zealand took 250 tons box shook 
and 50 tons plywood. South America, west 
coast, took 100 tons box _ shook. The 
Hawaiian Islands took 500 doors and 150 tons 
box shook. 

S. S. Sandberg, recently appointed a mem- 
ber of the Shipping Board, will visit Tacoma 
tomorrow to inspect the port facilities. Mr. 
Sandberg will be shown the modern methods 
of handling lumber at several of the loca] 
mill docks. He will be the guest of John 
Dower, president of the Tacoma Chamber of 
Commerce. 

Herman Brix, son of the Tacoma lumber- 
man, was given a civic reception last Tues- 
day. He is 18 years of age and a student at 
the University of Washington. He repre- 
sented the United States at the Olympic 
games in the shot put. He set a new world’s 
record for the event. Brix was the guest of 
honor at a luncheon given by the city and the 
Chamber of Commerce and was presented 
with a medal obtained by public subscription. 


Los Angeles, Calif. 


Sept. 8—Wholesale prices at San 
show no weaknesses in any standard 
Clears are strong, and good stock is rather 
searce. No. 2 clear and better vertical grain 
flooring is very strong and in small supply. 
The surplus of shingles on the docks has 
been cleaned up, and prices are holding very 
firmly on the basis of the present northern 
costs. The week ending Sept. 1 shows rather 
heavy receipts, twenty-seven cargoes total- 
ing 29,506,000 feet. The average lately has 
been between 20,000,000 and 25,000,000 feet. 
Although receipts were heavy, unsold stock 
increased less than 500,000 feet, being now 
about 15,500,000 feet. There are still thirty- 
five of the California lumber carriers laid up, 
and three are operating on other routes. 

Retail prices are still holding well. Build- 
ing permits for August totaled $8,584,613, as 


Pedro 
items. 


against $11,790,916 for August of 1927. 
Permits for the year to date are about 
$10,000,000 less than in the corresponding 


period last year. 


Spokane, Wash. 


Sept. 8—Inland Empire manufacturers are 
going to enter the winter season with broken 
stocks. The fall rains are due any time in 
the next few weeks, and then the drying 
season will be over. At this time of year 
stocks are ordinarily largest and most com- 
plete, but there are now large gaps in assort- 
ments of important items. Wholesaler and 
manufacturer alike seem to be realizing the 
situation more clearly in the last few days, 
and wonder what the result is going to be 
this winter. Undoubtedly many items will 
be either difficult or impossible to get before 
the new stock comes in next spring. A re- 
duction of the cut last year, when business 
did not promise so well and which was quite 
general, has left Inland Empire lumbermen 
with what is probably roughly about 10 per- 
cent less stock in the yards than usual at 
this season. The recent price advance is a 
logical development of the present situation. 
Mill men claim they have been losing money 
on the prices they have been getting for 
their product. 

W. C. Howe, of the Brewer Pine Box Co., 
who was elected president of the Spokane 
Hoo-Hoo Club last month, yesterday took 
over the gavel from Retiring President C. A. 
Bartleson. Excellent results are reported 
from the display of wood products at the 
Interstate Fair held here this week. 

The sawmill of the A. C. White Lumber 
Co., at Dover, Idaho, was destroyed by fire 
Thursday with an estimated loss of between 
$75,000 and $100,000. The planing mill, dry 
kiln and about 6,000,000 feet of lumber were 
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saved. The town itself was saved largely 
through the daring of Jack Ellersick, super- 
intendent, who was badly burned in shutting 
off the steam pipes which were in the path 
of the flames and in danger of exploding and 
seattering embers. The loss was fully cov- 
ered by insurance and the mill will be re- 
built‘ at once. 

E. F. Wales, of the E. F. Wales Lumber 
Co., wholesaler, left Sunday on a five or six 
weeks’ eastern business trip. 


Denver, Colo. | 


Sept. 10.—Demand for lumber is holding up 
well in this section,’ and the outlook for fall 
business is extremely bright. If the present 
rate of building in Denver continues, this 
year’s building program will exceed that of 
1927 by more than $2,000,000. Like reports 
come from other cities of the State while 
there is considerable building being done in 
the country districts. Yards in this section 
are keeping themselves well stocked. 

The timber cut in New Mexico and Arizona 
during 1927 was the heaviest ever made. 
Eighty-two mills in New Mexico showed a cut 
of 174,000,000 feet, which was a 37 percent 
increase over 1926. Thirty-one mills in 
Arizona reported a cut of 189,000,000 feet, or 
a 47 percent increase over 1926. 


Vancouver, B. C. 


Sept. 8.—There is little change in the fir 
log market. Demand is slack owing to the 
fact that most mills have now 30 to 45 days’ 
supply. There is no tendency on the part 
of the loggers to shade present list prices. 
The cedar log market continues brisk, and 
numerous sales are reported at 50 cents and 
$1 above list, which is $11, $19 and $25 for 
shingle booms, and $20 and $27 for lumber 
logs. The expected increase in cedar produc- 
tion did not materialize, total August produc- 
tion being 43,564,000 feet, compared with 34,- 
777,000 feet in July. Weather conditions usu- 
ally close down the majority of cedar opera- 
tions in the northern district about the end 
of November. The hemlock log market re- 
mains stationery, and operators readily ob- 
tain list price of $11. 

Export lumber business has shown con- 
siderable activity. The Japanese market has 
bought quite a quantity of lumber for Oc- 
tober-November shipment. Australia has also 
placed considerable business for the last 
quarter of the year. The demand for clears 
for shipment to the United Kingdom and 
Continent still continues, and the mills have 
all this class of business they can handle 
for September and October. 

Shingle mills here report that orders still 
are increasing, and mills are approximately 
300 cars short of their orders. 

Although the regular St. Lawrence sailing 
has now been taken off, it is expected that 
shipments from British Columbia to the Mari- 
time Provinces should start in late October. 
These shipments should average about 1,500,- 
000 feet a month during the five winter 
months. Fifty percent of this quantity should 
be consigned to Portland, Me., for backhaul 
into Ontario and Quebec. 


Duluth, Minn. 


Sept. 10.—Shipping from northern Minne- 
sota sawmills to retail yards has been tak- 
ing on a fresh burst of activity since the 
beginning of this month. Medium and lower 
grades have been active, and stocks are mod- 
erate. The market in all items was reported 
stiff. 

The Weyerhaeuser interests at Cloquet are 
expected to operate ten to twelve winter log- 
ging camps, and the Virginia & Rainy Lake 
Co., of Virginia, about the same number. 
Outputs are expected to be on about the same 
scale as last season. The mill of the Inter- 
national Lumber Co., at International Falls, 
will start its season’s run about Nov. 1, or 
considerably earlier than last season. The 
Johnson-Wentworth plant at Cloquet, Minn., 
is now running upon its last season as a saw- 
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mill, it being proposed to convert it into a 
crating plant during the winter. The North- 
ern Lumber Co.’s sawmill there will continue 
to run full time during the winter. 


Minneapolis, Minn. 


Sept. 11.—Retail lumber dealers are still 
permitting their stocks to run low. While 
demand for certain items has been fairly 
brisk, the trade seems to be experiencing a 
mid-season lull. However, it is felt on all 
sides that the farm business will soon begin 
to pick up. Bumper crops have meant 90 
percent wheat, which may run dockage of 
33% percent, so the farmer actually receives 
but 60 cents, while it takes 14 cents a bushel 
to thresh alone. 

Members of the T'win Cities Hoo-Hoo Club 
elected T. T. Jones, of the T. T. Jones Lumber 
Co., president at a meeting held in the 
Radisson Hotel Thursday. The guest speaker 
was United States Senator Henrik Shipstead. 
The senator spoke on the controversy over 
the change of water levels at the interna- 
tional boundary. E. J. Fisher, local represen- 
tative of the National Lumber Manufac- 
turers’ Association, was made vice president; 
Mark Moulton, second vice president; Ormie 
Lance, secretary-treasurer; Larry Clark, 
Vicegerent. Directors elected were W. “Doc” 
Watson, S. H. Berge, Robert Hasslen, George 
Andrews and Ray Gore. George W. Critten, 
Northwestern Lumber & Cooperage Co., is 
to represent the Twin Cities Hoo-Hoo Club 
at the annual of the national organization 
in Boston this month. 


Kansas City, Mo. 


Sept. 11.—Lumber demand here is quite 
satisfactory to sales managers, and from 
present indications September is going to be 
one of the best months in the year from the 
standpoint of volume and prices. Falling 
wheat and corn prices probably have cut 
down lumber sales volume to some extent, 
otherwise the month probably would have 
made a record for the year. Good weather 
has favored the builders, and stock has been 
moving out of the yards rapidly, resulting 
in some hurry-up calls for needed items. 
Fortunately the mills have been in a posi- 
tion to meet these wants, in most cases, 
though stocks are reported, at some mills, 
to be in poor shape. The strongest demand 
comes from the middle West and the South. 
Demand in the East is spotty, as it is in the 
larger cities generally. 


Toronto, Ont. 


Sept. 10.—Business is exceptionally good 
and shows no indication of a slackening off. 
Harvesting operations and the Canadian Na- 
tional Exhibition have been factors in keep- 
ing the trade from developing to any marked 
degree. The fact that the farmers of On- 
tario have done extremely well is expected 
to make the autumn season a good one for 
the lumber trade. Everything in spruce is 
in good demand, but the best inquiry is for 
cull lumber. There is an active movement 
in white cedar shingles, and they have not 
been shipped so close up to the saw for many 
years, while prices are fairly good. There 
is a fair demand for red cedars, which are 
firm at recent advances. White pine culls are 
in good demand. Box and better grades are 
rather slow. No. 3 cull white pine, in all 
thicknesses, is being shipped practically green 
from the saw. 

The season’s cut of the Pakesley Lumber 
Co., Pakesley, Ont., amounting to 10,000,000 
feet of white pine, hemlock, spruce and hard- 
wood, has been sold to Terry-Nicholson- 
Cates (Ltd.), Toronto. | 

The Forests Hill Lumber Co., which recently 
opened a yard on the old Belt Line, North 
Toronto, has elected J. E. Finlay, lumber 
manufacturer of Cory Hill, Ont., president: 
G. Finlay, vice president; and J. A. Orton, 
formerly with the Meyers Lumber Co., Tor- 
onto, secretary. 

Several Toronto lumbermen were present 
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Announcement 
To The Trade 


We are pleased to announce 
to the trade everywhere 
that we are now in position 
to supply in one car every- 
thing a dealer may want 
in the following items: 


Fir FiInisu CoLuMNS 
MouLpINGS GUTTER 
CASING Porcu Posts 
BAsE Doors 
FRAMES GaraGE Doors 
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We believe that you will wel- 
come this service which will do 


away with the time wasted 
“shopping around” that is orf- 
dinarily necessary in buying 


these various items from several 
different sources. 


Let us quote on a mixed car. 


Geo.MHarty 
Lbr.&Mfe:O. 


TACOMA, WASH. 
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Our Main Lumber Business 
Our Real Lumber Business is 


LONG TIMBERS! 


and it always has been! We know our 
business, yet we charge no more! 


OSTRANDER frets 


TIMBER CO. 
OSTRANDER, WASH. 
“The original long timber mill.” 











Sasha Coler Lander & Siiuale Compian 


HOQUIAM, WASH. 


Hemlock Lumber and Red Cedar Shingles 


SERVICE IS OUR SPECIALTY 

















Resawed Fables 


is a collection of the funniest 
prosewritings of “the hamber- 
Se Et ea 

t is the ev ay experi- 
ences of the won rn Mg told 
with a smile. Every lumber- 
man owes it to himself. 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 
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TRY OUR 
No. 2 Common S4S 


Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 
Twas” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn, 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H. E. Wade, - Lincoln, Nebraska 




















The Polleys 
Lumber Co. 
Manufacturers of 
‘ Pondosa 
Pine 


Selects 


General Offices and Mills: 
Soe Tnsceck, Missoula, Mont. 


SLi 





We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


Our Specialty is Shop . 


(Strong to Edge Grain) 3 


Also Spruce Finish S4S 


(13/16 x 1/2” Off in Width) 
Capacity 150,000 Ft. 


wee 


WINCHESTER BAY LUM 


REEDSPORT, OREGON 





HIGH LINE STRUCTURAL Grape 
DOUGLAS FIR 


Lighter, Stronger Stringers. 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 














at a dinner given in Montreal recently to Al- 
phonse Paul, of Daigle & Paul (Ltd.), who 
was married on Sept. 8 to Mme. Blanche 
Goossens. Adelarde Beaudette, of the Mus- 
koka Wood Manufacturing Co., presided at 
the dinner. On behalf of his lumbermen 
friends, Mr. Paul was presented with a chest 
of cutlery and a tea service, 

A. SS. Nicholson, managing director of 
Terry-Nicholson-Cates (Ltd.), Toronto, whole- 
sale lumber dealers, recently celebrated a 
birthday, and the occasion was marked by 
the members of the firm and the staff, who 
presented Mr. Nicholson with a handsome 
leather upholstered mahogany office chair. 

Herman H. Hettler, of the H. H. Hettler 
Lumber Co., Chicago, paid his annual busi- 
ness visit to the Canadian headquarters of 
the company at Toronto last week. 


Atlanta, Ga. 


Sépt. 10.—Flood waters in southern Georgia 
have now receded, but pine mill output is 
still heavily curtailed, being considerably 
below orders and shipments, with stocks of 
nearly all items badly broken and little dry 
lumber to be had. Many small mills are still 
idle. Log supplies are running very short. 

Building interests continue the heaviest 
buyers, sales to southeastern yards consider- 
ably heavier than usual, but declining the 
last ten days. Lath business is not as heavy 
as it was, but due to shortage the No. 1 kiln 
dried are $4.85 to $5, f.o.b. Atlanta. No. 3 
boards are in very good demand with prices 
high. Old field material is in fair call and 
stocks so short at mills that prices have ad- 
vanced $3 to $4 the last ten days. No. 2 floor- 
ing is active in all sizes, having advanced $2 
the last week. Both longleaf and shortleaf 
dimension are very scarce, as smaller mills 
are not producing. Dimension prices are 
higher than in some time and the tendency 
is steadily upward. There is a heavy demand 
for large timbers and factory flooring from 
textile mills, but other industrial business is 
only fair. Roofer mills are having consider- 
able difficulty producing, and curtailment has 
sent prices up about $1 for No. 2 common 
and better Georgia roofers the last week. Fair 
call for rough kiln dried finish is still re- 
ported from millwork plants in larger south- 
eastern cities, but sales to this industry are 
declining, though well above last year’s at 
this time. Rough finish prices were marked 
up $1 to $2 the last ten days. 

Frank Lake, jr., head of the Lake Lumber 
Co., Atlanta retailer, was the winner of the 
annual golf tournament of the Atlanta Hoo- 
Hoo Club No. 1, defeating S. H. Adams, Cov- 
ington (Ga.) retailer, 2 and 1 in the final 
round. 


Birmingham, Ala. 


Sept. 10.—Retailers have been marking time, 
end of month activities overshadowing sales. 
Estimates are plentiful, however, and pros- 
pects are good. Manufacturers are all set for 
a heavy fall and winter business. Present or- 
der files will carry the mills running full time 
for the next sixty days. Stocks at the mills 
are in poor shape for rush shipments. Usual 
stock items can not be secured in less than two 
or three weeks. All mills have surplus high 
grade stocks. Wholesalers have been cautious 
buyers. Transit cars of lath that sold as high 
as $5.25 f. o. b. Birmingham, found a poor 
market at $4.75, and some sold as low as $4.60. 
No. 2 green lath have been in demand. Some 
yards are stocking No. 1 kiln dried for the 
winter. Kiln dried sold here at $25 to $40 a 
car under green. Transits of 2x4-inch, 8-to 12- 
foot dimension sold fairly well at $18 to $21. 
Longleaf dimension, S4S standard, is in de- 
mand again, especially grade marked. Some 
contracts were changed to No. 1 longleaf with 
the grade mark eliminated. No. 2 droppings 
grade of drop siding has been in demand, and 
there are increased calls for No. 1 and C rift 
flooring, 1x3-inch. Third grade oak flooring 
is hard to secure. For the first time in months, 
4-inch No. 3 flooring could be secured for 
Prompt shipments under $15.50, delivered. 
Most jobs today call for No. 2 sheathing stock. 
S2S&CM for sub floors and sheathing have the 
bulks of calls. End matched sheathing is in 
good demand. No. 1 and merchantable car 
decking have been in demand at fair prices. 
The 2-inch stock can be sold at $28 to 32, while 
2%-inch brings a couple of dollars more. 
There is some call for car siding at low 






prices, Framing and sill stock are slow, but 
prices are firm, 

Oak flooring prices remain stationary. 
Stocks locally have about reached bottom. No, 
1, 1x8-inch, could not be secured, and ping 
will be used. Oak flooring manufacturers Te 
port a shortage of stocks, with orders exceeg. 
ing output in lower grades, while there are 
very limited stocks of any grade. Third grade 
moved up to $53.50 f. o. b. Birmingham, for 
{§x2%-inch, and other prices have advanced - 
correspondingly. Carolina tupelo gum flooring 
has been used in several projects. Calls for 
factory grade maple have been more numerous, 


Macon, Ga. 


Sept. 10.—Roofer manufacturers have had 
another good week, with prices ranging be- 
tween $20 and $21, though in some instances 
a little higher. There has been an active de- 
mand for roofers from the East for some 
time. In addition to this there is a big loca] 
demand for shortleaf, due to building activity 
here. Roofer mills are running on regular 
time though some experienced difficulty with 
new floods last week. Their greatest difficulty 
has been in making shipments. 

Longleaf pine mills in southwestern Georgia 
and southeastern Alabama are getting back 
to normal operations rapidly, the output last 
week being considerably above the record for 
the previous week. Local wholesalers say 
that good demand for longleaf continues, with 
little change in prices. The movement is 
steady, but sales have not been up to pro- 
duction for the week. 


Brookhaven, Miss. 


Sept. 10.—Orders for pine continue to come 
at a satisfactory pace, and while not quite as 
heavy as in the two or three weeks preceding, 
they have been equal to production. Labor 
Day slowed orders up to some extent, while 
most sawmills continued to operate. The mills 
in this section did remarkably well during 
August on shipments and stocks were reduced 
about 8 percent. Stocks of three representa- 
tive mills Sept. 1 this year were 19.9 percent 
less than they were on Aug. 1, 1927. This 
shortage of stocks, coming as it does just on 
the ever of buying for fall trade, is causing 
prices to strengthen on a number of items 
right along. The buyer is finding a lot of 
items just a little hard to secure. Those that 
delay placing orders have to wait for shipment 
longer than they had expected to. There have 
been some miserably hard rains to retard pro- 
duction and shipments. Rains along the At- 
lantic coast have about put the Georgia roofer 
mills out of business. 

Flooring remains very strong and total 
stocks of three of the largest mills in this 
section are less than ten carloads of 3- and 4- 
inch of No. 3 to “A” heart face rift. Rift 
grades have been selling well, and the export 
market has been taking quite a bit of heart 
rift, more in flooring than in strips. Bé&better 
flooring has been in strong demand in both 
3- and 4-inch and 4-inch is very badly over- 
sold. No. 1 4-inch flooring is now oversold at 
practically all mills, and 4-inch No. 2 is pretty 
badly oversold. No. 3 is oversold at all mills 
in both 3- and 4-inch. Drop siding continues 
very firm, with lots of orders.coming in. 
Southern States are absorbing lower grades 
now. Patterns Nos. 105, 116 and 117 are in 
very strong demand. A number of buyers are 
taking patterns Nos. 104 and 106 in No. 2 be- 
cause the price is lower, and the stocks of 
other patterns are pretty well exhausted. Nos. 
104 and 104 are droppings and sell for about 
$3.50 less than Nos. 105, 116 and 117, though 
about as good. Ceiling items continued to sell 
real well with many oversales registered. The 
5&x4-inch is pretty well oversold in No. 3, 
B&better and No. 1, with some mills oversold 
on No. 2. The %x4-inch partition items are 
still a drug on the market. Bevel and square 
edge siding has been selling quite extensively. 
Mills are now badly oversold on molding, with 
the trade clamoring for shipments. Pine finish 
has continued to move very heavily. Export 
saps are selling to both Europe and South 
America, and as interior trade has been buying 
this rather heavily the mills have very little 
Bé&better finish to offer. No. 1 & C stock has 
been selling likewise in heavy volume and 
Stocks are very low. 

No. 2 fencing, 4-inch, continues to sell in 
good volume and stocks are very low. The 6- 
inch No. 2 fencing and flooring are still pretty 
well oversold in longleaf, but there are good 
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stocks of shortleaf. No. 2 longleaf, 8- and 10- 
inch, has been selling well to the Island trade, 
West Indian hurricanes having created an 
emergency demand. Shortleaf 8- and 10-inch 
have been in good demand. Both longleaf and 
shortleaf 10- and 12-inchare just a little draggy, 
No. 2 in 5/ and 6/4 has been selling in healthy 
volume, and stocks are rather low. No. 3 fenc- 
ing, 4-inch, has been selling well at $16 for 
dressed stock and $17 for resawn stock f. o. b. 
mill. The 6-inch No. 3 is selling steadily 
at $17 f. o. b. mill, with stocks very low. 
The 8-inch No. 3 has been in very heavy de- 
mand, and is higher than 10- and 12-inch 
widths. No. 4 is sold ahead for thirty to 
sixty days, as grain door crews are still 
operating at mills. The box shook trade holds 
up fairly well, and box factories are about 
able to keep pace with the industrial business 
offered. 

Pine dimension, 2-inch, has continued to 
sell in extremely heavy volume, with stocks 
badly broken. Especially is this true of No. 2, 
both longleaf and shortleaf. The entire stocks 
of No. 2 shortleaf from 2x4-inch, 10-foot, to 2x 
12-inch 20-foot, will hardly make one carload. 
The export market seems to be showing more 
life. Last week an excellent order for small 
cubic average was entered, the first cubic aver- 
age business for a number of months. This 
order was in line with prices being paid a few 
months ago. 


amounts they get into dry condition. Mixed 
cars, as usual, predominate. 

There is a very good demand for hard- 
woods. Lower grades have been taken up by 
the fruit and vegetable containers manufac- 
turers, while the furniture and automobile 
factories are using their usual amounts of 
higher grades. A good many smaller opera- 
tors in this section, that formerly manufac- 
tured only pine, have gone into hardwood 
manufacturing and are selling their cut 
through wholesalers. They are sh'‘pping 
most of the stock after it has been on stick 
three to six weeks, and are geting some 
very acceptable prices. The best movers -are 
ash and magnolia, along with some poplar. 
Orders for the gums cover mostly dry stock, 
and the larger mills are getting the most of 
this business. 


Jackson, Miss. 


Sept. 10.—Southern pine buying of some 
items has not been as brisk as during the 
week previous. Other items have been ex- 
tremely active, and a surprisingly large 
amount of business has been booked. This 
is especially true in timbers, both in long- 
leaf and_ shortleaf. Buyers were in the 
market with a number of large schedules 
covering big blocks pf heavy timbers, and the 

sawmills were figuring 
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at current lists, with 
substantial bookings 
noted. 

The sawmills have 
had good bookings of 
yard and shed stock 
orders. Some nice 
sales were made cov- 
ering No. 1 longleaf 
dimension at. prices 
favorable to the 
mills. This has been 
the slowest dimen- 
sion item for the last 
sixty days. Both the 
Nos. 1 and 2 short- 
leaf have sold read- 
ily, and unusually 
prompt shipment of 
some heavy items has 
brought a premium. 








“Caterpillar” Sixty logging cruiser, with 10-ton Athey trailer, pull- 
ing 3,000 feet of logs over ground where twelve head of horses could 
The picture was taken in the logging operations of 
the New Mexico Lumber Co., of McPhee, Colo. 


not pull two logs. 


The market for No. 
2 and better shows a 
few soft spots but, 
as a whole, is hold- 
ing firm. There is 
not a great amount 





Lath continue extremely firm. Mills are 
now in good position to give service on No. 1 
lath, while No. 2 are sold ahead. The market 
appears to be $4.25 for No. 1 and $3.50 for No. 
2 kiln dried lath f. o. b. mill. Pine shingles 
have certainly had a heavy sale and the mills 
are now oversold on practically every item. 
The only item in surplus is No. 2 sap. 


_ Jacksonville, Fla. 


Sept. 11—Conditions throughout the south- 
eastern section seem to be gradually improv- 
ing. Flood conditions, especially in the sec- 
tion of the State affected by the Suwanee 
River, are giving the mills trouble in their 
logging operations, but the water is going 
down, and most mills will be able to get out 
some logs this week. The railroads have 
been considerably hampered and some of -the 
smaller lines have been ‘out of operation for 
ten to fifteen days, but have resumed their 
schedules. 

Pine mills are booking a good volume of 
business at the advanced prices mentioned 
last week. The demand seems best for tim- 
bers and specially cut stock, while lower 
grades of flooring, ceiling, siding and the 
like have been very much in demand. There 
has been a good movement of these items in 
B&better and No. 1, but not so much call for 
No. 2. Nevertheless, as most operations have 
been curtailed, demand is more than suffi- 
cient to take care of what stock manufac- 
turers have to offer. 

Some of the higher grades of cypress 
finish seem in better demand, and call for 
“C” continues very good. There is plenty 
of stock to offer. The demand for Nos. 2 and 
3 and box is such as to make the prices on 
these items especially strong, and the mills 
whose stocks are known to the trade have 
experienced no trouble in moving whatever 


of stock available. 

No. 2 flooring, 4-inch is a very strong item 
and heavy reductions have been made in mill 
stocks, but sales of 3-inch have been slow 
and there is some at most plants. B&better 
3- and 4-inch flooring has moved only in 
mixed cars, but there is not any surplus and 
prices are firm. 

Ceiling in all grades has been active, and 
stocks have been reduced materially. Some 
nice sales were made covering % and %-inch, 
which have been slow. 

Lath are very strong, with most mills sold 
ahead for at least thirty days. 

Wholesalers of this territory report transit 
cars of nicely loaded dimension and boards 
are finding a ready market. No. 2 shiplap 
has also been an easy seller, and is firm at 
around $23.50 to $24, mill basis. 

Rough finish in 4/ and 5/4 has been wanted 
for transit shipment and those dealing in 
this stock report a nice business. 

Railroad business has been in better 
volume, a few large schedules having been 
placed recently, covering framing, decking 
and siding, at prices that make the orders 
attractive to the millman. 

All sawmills of this section had a very good 
business in August, and show substantial re- 
ductions in stocks. A feeling of optimism 
prevails. Retail dealers are giving the mills 
a little more time in which to prepare their 
mixed orders. 

Earl Williams, assistant sales manager 
Finkbine Lumber Co., underwent an opera- 
tion for tonsilitis, and is fast recovering. 

Two of Mississippi’s best known lumber- 
men were named on the committee to perfect 
the organization of “The South, Incorpo- 
rated,” an unique plan, which was formed at 
Biloxi, Miss., last Friday, to sell the South 
first to itself, and then to the world. They 
are: L. O. Crosby, of Picayune, widely known 
lumberman and president of the Mississippi 





EDGWOOD 
The 


300% 
Red Cedar Shingle 


All Heart 
All Clear 
All Edgegrain 


NOTE: — Dealers write for 
particulars of the attractive 
Direct - mail Campaign to 
to Carpenters, Contractors 
and Architects ... it’s FREE! 


The CONSOLIDATED SHINGLE MILLS 
OF BRITISH COLUMBIA, Ltd. 


907 -8 Metropolitan Building, 
Vancouver, B. C. 
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C PORTLAND, ORE. Co 


Two Mills 
to Serve You 


Wecan give you the same 












Joist prompt, satisfactory ser- 
vice we are giving other 
Long buyers in the items listed 


opposite 
— SELLING AGENTS — 


Griswold-Grier Lumber Company 
Evergreen Lumber Company 


The Griswold 
Lumber Co. 


Gasco-Bldg.. 
PORTLAND, ORE. 











WillapaLumber Co. 
Fir 


Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 
Mille Sales Of oy PORTLAND, ORE. 


Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 
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CALIFORNIA 


White Pine 
Sugar Pine 


AND 


Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 
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CALIFORNIA 
WHITE 
PINE 


You'll hke our quality, 
milling and prompt ser- 
vice. Try us next time 
you need 


BOX, SHOP 
and CLEARS 


Clover Valley 
Lumber Co. 


LOYALTON, CAL. 





We are pre- 
pared to fur- 
nish mixed 
cars of boards, 
dimension 
moulding and 
clears to the 
yard trade. 
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Feather River Lumber Co. 


DELLEKER, CALIF. 


California White Pine 


Annual Production 
35,000,000 Feet. 


= 4) 


T HE relative merits and costs of various types 

of construction are fully explained in the 
Hool and Johnson 2-volume “‘Handbook of Bulld- 
Ing Construction.’ Covers fully principles, 
methods, costs, etc. Illustrated, 1474 pages, 




















$10.00 postpaid. Address American Lumberman. 
431 So. Dearborn St., Chicago, III. 


State Board of Development, and W. E. Eddins, 
president of Gulf States Creosoting Co., Hat- 


tiesburg. Bogalusa, —_ 


Sept. 10.—The Great Southern Lumber Co., 
here, has been humming with activity the 
last week, a crew having been busy dis- 
mantling the rigs which were closed down 
last April and which are to be replaced with 
new machinery for the purpose of manufac- 
turing redwood lumber. Superintendent W. A. 
Chandler is due to return to Bogalusa follow- 
ing a week or more spent in Milwaukee, Wis., 
selecting the machinery. 

It is reported here that Meridian, a former 
sawmill town in Evangeline Parish, Louis- 
iana, with a population of 1,500 has been 
purchased from the Meridian Lumber Co. by 
John W. Lewis, sr., of Opelousas, La., and G. 
J. Deville, and Albert Tate, of Ville Platte, 
La. The consideration has not been an- 
nounced. 

Theodore Brent, president of the Redwood 
Line, operating six vessels between Rock- 
port, Calif., and Gulfport, Miss., for the pri- 
mary purpose of transporting redwood logs 
for manufacturing into lumber in the South, 
announces that he has appointed M. E. Olm- 
sted as assistant general manager of that 
company. Mr. Olmsted was recently ap- 
pointed vice president and general manager 
of the Southern Redwood Corporation, and 
has left for Rockport, Calif., where he will 
make his headquarters. 


Shreveport, La. 


Sept. 10.—The demand for pine continues 
very good. For the mills, it is a new ex- 
perience not to have to make a concession 
after quoting a price. There have been no 
great advances but the market has steadied. 
There is still quite a surplus of B&better and 
this over-supply has affected the price of 
several items. Then there is the competition 
of fir, one effect of which has been to almost 
drive pine drop siding out of the market in 
Texas and Oklahoma. Pine mills could not 
afford to deliver on the price quoted by the 
fir folks. Manufacturing conditions are good 
for the pine mills that use log ponds, for 
there is a good water supply. The cotton 
crop is ready to pick, so a shortage of mill 
labor is complained of in a few places. 

Hardwood is in a little greater demand, but 
there have been no changes to speak in 


— 


Sept. 10.—In North Carolina pine producing 
territory there has been more than a plenty 
of very bad, rainy weather. Many mills, large 
and small, have been forced down completely 
by rising waters. Just how long orders al- 
ready booked will be delayed is difficult to 
forecast. Buying has been rather light but 
business should improve soon. There are real 
possibilities of further advances on a num- 
ber of items. 

There has been only a fair sale for 4/4 edge 
No. 2 and better band sawn rough, though 
some large mills have been offering their sur- 
plus at a very attractive price. There is very 
little good circular sawn edge available. Edge 
4/4 No. 3 has been moving better. No. 2 and 
better 4/4 stock widths, band sawn, continue 
in good demand. Good circular stock widths 
are scarce. No. 3 4/4 stock widths continue 
to move well in the southern States, but the 
East is not much interested. There is still a 
good demand for 5/4x10- and 12-inch stepping 
in No. 2 and better and No. 3 grades, and also 
for 6/4 stock width in No. 2 and better. Mis- 
cuts, No. 2 and better 4/4 rough and dressed, 
are also moving better, and are not very plen- 
tiful. 

Sales of 4/4 edge No. 1 box, kiln dried 
rough, have increased this week, for good air 
dried can not be had at any price, and the 
same is very nearly true of stock widths of 
box lumber. Box makers will soon be forced 
to use more edge widths because of adverse 
weather reducing supply of stock widths. Edge 
4/4 No. 2 box has also been moving better, 
but is going to be sluggish until No. 1 box is 
hard to buy. No. 1 4/4 stock box, in all 
widths, kiln or air dried, continues in active 
demand and is scarce in the rough. Most 
mills with planing facilities get a better net 
mill return from roofers while small mills 
are down. No. 2 4/4 stock box is also active 
in all widths, and few mills have anything at 








all to offer. Prices are stronger. Stock box 
6/4 dressed and resawn, has been active but 
many buyers are holding off because they 
think prices are too high. Box bark strips 
4/4 dressed, are still in good demand ang 
mills are offering very little. Low grade 
hardwoods are still in good demand. 

Mixed cars of flooring etc. are in brisk de. 
mand, but mills are short of a number of 
items and unable to quote. A few planing 
mills have extended their working hours, 
Prices do not show much change. No. 3 floor. 
ing is stronger. Kiln dried roofers are being 
sold about as fast as offered. Air dried have 
not been so active. Roofer mills have 
marked up their prices and a further advance 
is not unlikely. Some stock is being offered, 
but not a great deal, for many old orders stil] 
have to be shipped. 


Milwaukee, Wis. 


Sept. 10.—Prices being quoted retailers in 
this market continue strong. The whole- 
salers say that the West Coast mills are re- 
porting shortages of dry stocks and broken 
assortments on account of the curtailed pro- 
duction, and that advances on various items 
are coming through. California mills are 
doing a good business in the Milwaukee 
market, and indications are that they will 
increase it. Lumber from the Northwest is 
still brought in here in large quantities and 
southern mills are also shipping pine regu- 
larly. Retailers are buying lumber in good 
lots again, after going through a dull period 
in August. Their takings compare well with 
those at any other time this year, and they 
are willing to put in some stock in prepara- 
tion for the building to be done here this 
fall. Hemlock business throughout the State 
is good, according to reports from the north- 
ern mills. They are selling to rural yards 
and retailers in other cities of the State. 
Their stocks are broken badly in some in- 
stances and prices are strong. 

The hardwood business of the North is 
showing some development now, and the 
mills are getting good prices. The automo- 
bile body plants are still the best buyers. 
Furnture manufacturers have not yet shown 
much interest. 


Pittsburgh, Pa. 


Sept. 11—Advances of $2 to $3 in Idaho 
white and Pondosa pines have been the fea- 
ture of the wholesale lumber market during 
the last ten days, wholesalers report, with 
continued activity in hardwoods. Last week 
has seen general improvement in the market 
for all varieties of lumber. This is the sea- 
son for oak and maple flooring, and demand 
appears strong at better prices. Shipments of 
lumber from all parts of the country, of hard- 
woods and white and southern pines, have 
been noticeably slow. Some dealers report 
shortages in selects of both Idaho and Pon- 
dosa pines and expect these to continue for 
a long time. There have also been decided 
advances in all items of Engelmann spruce. 
Douglas fir is unchanged, as are also Cali- 
fornia white and sugar pines. Southern and 
Appalachian hardwoods also continue to come 
in for their share of business, some items 
reaching better price levels. Southern pine 
continues to maintain its strong position, the 
mills showing no inclination to make any 
price concessions. Some are predicting that 
the smaller mills, which make air dried 
boards and dimension, will go into winter 
with the smallest stocks they have had in @ 
number of years. Good weather encourages 
the retailers to hope for a good volume of 
home building late in the fall. 

Herbert Clough, of the Clough interests at 
Everett, Wash., spent several days last week 
in Pittsburgh as a guest of the Babcocks. 


New York, N. Y. 


Sept. 11—The first few days of fall have 
been productive of but little change in the 
lumber market, and last week no alterations 
have been made in prices. There has been a 
further stiffening in Idaho pine, in which a 
number of items are scarce, and North 
Carolina pine is in a slightly better position 
than it was earlier in the month. Most Long 
Island retailers are fairly busy. Several 
yards reported they were doing all the busi- 
ness they could handle, a substantial ma- 
jority said business was normal or better, 
and only one complained of lack of sales. 
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The retailers one and all said they were not 
stocking up more than was necessary. 

The board of directors of the Nylta Club 
will meet Thursday night to consider the 
program of meetings for the coming season, 
which is set tentatively to open on the first 
Friday night in October. Nylta begins its 
new year with a paid-up membership of 
slightly under 500. 

The Enteen Lumber and Supply Co. is 
puilding a new shed at its branch plant on 
the Merrick Road, between Lynbrook and 
Rockville Center, Long Island. 

Phelps Ingersoll, former New York whole- 
saler, has been appointed general manager 
of the Wilcox, Crittendon Co., manufacturers 
of marine hardware at Middletown, Conn. 

Andrew H. Dykes, president Dykes Lumber 


Co. recently won the trophy at the annual - 


golf tournament of the New York Rotary 
Club, held at the Dunwoodie Golf Club. 

M. J. E. Hoban recently joined his family 
in Europe for an extended stay. 


Seattle, Wash. 


Sept. 8.—The outstanding feature of the fir 
manufacturing situation in this district is 
that a large number of mills took a full 
week’s Labor Day holiday instead of the cus- 
tomary one day. The fire hazard weather 


‘ prevalent last week has changed in the Puget 


Sound district. Logging operations will prob- 
ably be resumed in greater force. Sawmills, 
however, are not inclined to speed up, al- 
though the market pretty generally is firm. 
Demand for western red cedar siding has in- 
creased, and trading is active. Demand for 
cedar shingles is light, and production is down 
to a minimum with most mills closed. With 
cedar logs scarce and high in price, shingle 
manufacturers insist they will continue to 
keep their mills closed rather than make any 
price concessions if buyers continue to hold 
off. 

The so called Duwamish mill of the Stetson- 
Post Mill Co., this city, has been sold to the 
Lindstrom-Handforth Lumber Co., Tacoma, 
Wash. The Stetson-Post Mill Co. is one of 
the older companies operating in Seattle and 
had two sawmills. The one just sold, located 
on the Duwamish River, has not been in op- 
eration for two or three years. The Lind- 
strom-Handforth Lumber Co. has for many 
years operated a sawmill at Rainier, Wash., 
and maintained sales offices in Tacoma. 

R. C. Elliott, president Standard Dry Kiln 
Co., Indianapolis, Ind., arrived in Seattle Sept. 
2 to spend a week with Victor Gilbreath, of 
the North Coast Dry Kiln Co., this city. The 
Standard Dry Kiln Co. is a pioneer in the 
building of lumber drying equipment, and 
Mr. Elliott’s father, formerly head of the 
Standard company, was often alluded to as 
the “Daddy” of the dry kiln business. 


Albuquerque, N. M. 


Sept. 10.—Col. George E. Breece declares 
that he never saw such a crop of grapes, 
prunes, pears, apples, peaches, and figs as he 
saw in California and Oregon, as he rode 
nearly the length of California and nearly 
across Oregon with Fred C. Jones, manager 
of the southern California branch of the 
American Box Corporation. This means the 
need of many boxes, and Col. Breece states 
that the mills seem to have all they can 
handle in the box business. In meéting pres- 
ent demand, A. W. Yerka, plant superintend- 
ent, voices his appreciation of the Mereen- 
Johnson machines, one of which, with hori- 
zontal saw and self feed, divides 1%-inch 
Pieces, while a companion, with 2 vertical 
saws, makes three %-inch box shooks of these 
%-inch pieces, also self fed at the rate of 300 
feet a minute, or 450 2-foot shook a minute, 
which are baled with automatic baling ma- 
chines. However, the two machines of simi- 
lar manufacture that tongue and groove and 
put together, glued, %-inch or thicker ma- 
terial in soap and similar box products seem 
even more ingenious. 

Philip Jagels, in charge of the White Pine 
Lumber Co. commissary at Bernalillo, N. M., 
an Albuquerque visitor Sunday, stated that a 
heavy percent of goods, particularly canned 
and other heavy commodities, shipped a con- 
siderable distance in strawboard containers, 
are received in damaged condition. It was be- 
lieved, in a discussion in the groceryman’s 
convention, that damage claims with the rail- 
roads would be materially lessened by larger 


use of wood containers, and that if the matter 
were presented unitedly to the transportation 
companies they might accord a lower rate to 
commodities so packed that their expense for 
damage would be less. 

The Southwest Lumber Sales Corporation 
announces a $2 a thousand advance on No. 2 
and better, and $1 on Nos. 3 and 4. The box 
factory at McNary is running day and night 
to keep pace with a crowded order file, which 
includes an unusually heavy California order 
for tomato crates. W. G. Ramshaw, director 
of sales, spent several days in Kansas City, 
and will make trips from Chicago-as a head- 
quarters for a few weeks before continuing 
east. R. L. Watson, in charge of the box 
shook department, is meantime handling all 
lines. Mr. Watson is a veteran in both pro- 
ducing and distributing departments. 

Sawing was resumed Sept. 2 at the Lakeside 
(Ariz.) mill of M. L. Fish, which replaced the 
one destroyed by fire. The new electrically 
operated mill is larger than the one destroyed, 
has modern machinery throughout, and with 
piling yards covers twenty acres. Thirty- 
three men are employed. 

Two Atlantic coast lumbermen, T. N. Nixon, 
of Wistar, Underhill & Nixon, Philadelphia; 
and C. D. McCoy, representative of the Cady 
mills, Jackson Heights, L. I., were here and 
at McNary, Ariz., last week, looking over mill 
stocks. 

M. W. Thompson, of the Builders’ Supply 
Co., has found imperative need for a small, 
motor-driven saw, which proved handy this 
week in filling a shipment of 1 by 8 offbear- 
ers’ base boards, put up 10 to a package. 

Mr. Mitchell, secretary-treasurer, and the 
Allen brothers, and Doctor Neil, of the Bien- 
ville Lumber Co., Forest, Miss., drove through 
on a combined pleasure and business trip, and 
spent several days with Frank H. Porter, vis- 
iting the mills and railroad and timber land 
holdings of the White Pine Lumber Co. 


Boston, Mass. 


Sept. 11—The New England lumber mar- 
ket has become a bit more active since Au- 
gust. Eastern spruce frames are quiet but 
steady at $40@42 base. The range for ran- 
dom lengths is just as it has been for several 
weeks. Spruce and hemlock boards are still 
very scarce and firm. Native lath are rather 
dull and weak, due to intensive competition 
of cheap offerings from the West Coast. The 
shingle situation is unchanged. Better prices 
are being secured for transit lots of Douglas 
fir, and there is less distress lumber on offer 
here than there was a week ago. Hardwood 
flooring is very firm throughout. The tone 
of the market for Idaho white and Pondosa 
pines is growing stronger. There has been 
distinct improvement in the Douglas fir mar- 
ket during the last week. Bargains have not 
yet quite disappeared, but some of the dis- 
tress lumber has been sold and some placed 
in storage, permitting sales to be made at 
figures that show a reasonable profit. Special 
lots of No. 3 and better fir boards on cars at 
dock have fetched $24 within the last few 
days. Some sellers have secured very re- 
cently as much as $6 for 15-inch western 
hemlock lath on cars, Boston dock. 

August proved to be a very good summer 
month for several Boston wholesale hardwood 
merchants. One large company reports larger 
sales than the organization ever secured in a 
previous August. This company employs a 
big staff of salesmen, covers an extensive ter- 
ritory and has ‘been in a position to make 
prompt shipment of excellent lumber in prac- 
tically any assortment desired. 


Laurel, Miss. 


Sept. 10.—There has been a free move- 
ment of southern pine shed and yard stocks, 
and there seems to be a marked indication of 
early fall buying. Special cutting still con- 
tinues very firm. Many mills are obliged to 
refrain from taking on any more orders for 
this class of stock. Both Nos. 1 and 2 lath 
are still in demand, with prices advanced. 
Some nice export. orders are being placed 
from South America and the Islands. Kiln 
dried saps are in much better demand and 
prices have increased somewhat. 

Last week the nucleus of the Mississippi 
Lumbermen’s Club was formed and those in- 
terested are now working out details. 


(Concluded on Page 80) 








MIXED CAR 


Shipments from our 


Minnesota 
Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Pondosa 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices will 
be given prompt attention. 


H. B. WAITE 


LUMBER CO. 
Minneapolis, - . « 





Minn. 











“Well! Ma says they can’t leak.” 


PACIFIC 


SWING-IN 
CASEMENTS 


Inquire From 


PACIFIC DOOR AND SASH COMPANY 
LOS ANGELES, CALIFORNIA 
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GRONWALL & GOMPANY 


Incorporated 
Specialists in Financing 
Lumber Companies 


And in the Sale of 


TIMBER LANDS 


and 


Manufacturing Properties 


231 So. LaSalle St. 
CHICAGO 




















That First Impression 


So Much Depends 
On It 


Hand your pros- 
pect,a Wiggins 
card and you 
produce a first 
impression 
that com- 
mands re- 
spectful at- 
tention. 


Wiggins Peerless Patent Book-Form Cards 


engraved with such skill and care that each card carries with it the 
distinction of supreme quality. 


Ask for tab of specimens, detach the card one by one and 
observe their clean-cut edges, and the protection afforded by 
their being encased in convenient book-form style. Samples free 
on request. 


The John B. Wiggins Company 
Established 1857 
Engravers 


Plate Makers Die 
1108 South Wabash Avenue, 
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Collections 


If you can’t collect it let the 


people handle it for you. They are the peo 
ple for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless special serv- 
ices rendered. 


Ask Department 3 to send Pamphlet No. 49-C 
giving rates. 


Use Clancy’s Red Book Service for accurate 
credit ratings. 


LUMBERMEN’S CREDIT 


ASSOCIATION 
608 So. Dearborn St., CHICAGO 
Eastern Headquarters: 35 S. William St. NEW YORK CITY 
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J. H. Thompson, of the Menominee Bay 
Shore Lumber Co., Soperton, Wis., was a Chi- 
cago visitor during the week. 


John J. Adams, of the M..J. Wallrich Land 
& Lumber Co., Shawano, Wis., made a busi- 
ness trip to Chicago this week. 


E. W. Wales, of the Wales Lumber Co., 
wholesaler of Spokane, Wash. spent several 
days in Chicago this week calling on local dis- 
tributers of western pines. 


J. W. Welsh, of the Welsh Lumber Co., 
Memphis, Tenn., when in Chicago last week 
stated that southern hardwood orders were 
being received in satisfactory volume. 


Harry Montgomery, vice president of the 
Hill-Behan Lumber Co., left last Saturday for 
E! Reno, Okla., being called there by the death 
of his father, an old-time lumberman of Clin- 
ton, Mo. 


R. C. Clark, manager of the Chicago office 
of the Tremont and Trinity County Lumber 
companies, is visiting the mills at Rochelle, La., 
and Groveton, Tex., and expects to be back at 
his desk Sept. 17. 


M. W. Wilson, of Moss, Blais & Wilson, 
Minneapolis, Minn., spent several days in Chi- 
cago this week and reported that there was a 
fairly good votume of lath business being 
booked by his company. 


H. S. Reinmuth, of the H. B. Waite Lumber 
Co., Minneapolis, Minn., when in Chicago this 
week stated that the company was booking a 
fair volume of orders for West Coast and 
Inland Empire products. 


M. H. Bissell, sales manager of the Mara- 
thon Lumber Co., Laurel, Miss., passed through 
Chicago the latter part of this week en route 
home after several weeks’ vacation in Maine, 
from which he derived much benefit. 


Fred C. Gardner, treasurer of E. C. Atkins 
& Co., saw and machinery manufacturers of 
Indianapolis, Ind., has been named chairman 
of a special committee to recommend a site 
for a municipal airport for Indianapolis. 


H. E. Woodcock, manager of the Chicago 
office of the Tri-State Lumber & Shingle Co., 
left Sept. 10 for a week’s trip through northern 
Wisconsin and Minnesota for the purpose of 
getting some relief from an attack of hay 
fever. 


R. E. McKee, manager of the New York 
office of the Long-Bell Lumber Co., stopped 
in Chicago on Monday of this week on his way 
East following a visit to the company’s head- 
quarters at Kansas City, Mo. While here he 
conferred with C. W. Lawrance, district man- 
ager. 

H. B. Moore, sales manager of the J. F. 
Vernon Manufacturing Co., Brookhaven, Miss., 
when in Chicago on Wednesday stated that the 
company was receiving a satisfactory volume 
of southern pine business from the country 
towns in the South and also from Oklahoma 
territory. 


J. A. Brinker, of Detroit, Mich., eastern 
Michigan sales representative for the Hilgard 
Lumber Co., spent Sept. 7 and 8 in Chicago 
conferring with the home office. He reported 
that the outlook for business in eastern Michi- 
gan during the balance of the year is very 
satisfactory. 

A, J. Olson, of the A. J. Olson Lumber Co., 
returned Sept. 11 from several days’ visit to 
some of the northern hardwood mills in Wis- 
consin. He reported that most mills have a 
fairly good volume of business on their books, 
and further stated that quite a number of the 
more popular items are scarce. 


John M. Bissell, general manager of the 
Marathon Lumber Co., Laurel, Miss., stopped 
over in Chicago last Friday, Sept. 7, on his 
return South following a visit to Wausau, 


Wis. He reported that the Laurel mill had q 
nice volume of southern pine orders on the 
books, and was optimistic over fall prospects, 
W. S. Probert, sales manager of the Eag 
Alabama Lumber Co., Tuskegee, Ala., spent 
Monday and Tuesday in Chicago on business 
and stated that the company had less lumber 
on sticks at present than at any time since 
the firm started operations. Mr. Probert said 
that continued rains had curtailed production, 


J. L. (Jim) Lane, who has been prominently 
identified with the lumber business in Chicago 
for many years, is taking things easy these 
days, and his host of friends in the industry 
will be glad to learn that he has so far fe- 
covered from his recent illness as to be able to 
get out frequently on the golf links and do a 
little putting. 

A. J. McQuatters and J. G. McNary, presi- 
dent and chairman of the board, respectively, of 
the Cady Lumber Corporation, McNary, Ariz. 
spent several days in Chicago this week looking 
after important business matters, having come 
from their headquarters at Albuquerque, N. M. 
They report a gratifying improvement in the 
lumber market and look forward to both a 
better demand and better prices for some time. 
They expect to put the new mill at Standard, 
Ariz., in operation about Oct. 1. 


Frank R. Adams, sales manager of the 
Pacific Lumber Co. of Illinois, is again at his 
desk in Chicago headquarters this week, hay- 
ing returned from an extended visit to the 
West Coast during which time he visited the 
mills of the company and also conferred with 
officials of the San Francisco headquarters. 
Mr. Adams reports the lumber industry on the 
West Coast in a greatly improved condition, 
this being especially true of the cedar industry, 
Redwood demand is holding up in good shape 
and Mr. Adams looks forward to a continued 
excellent demand throughout the year. 


Reding Putman, field representative of the 
Southern Pine Association, returned to Chi- 
cago headquarters this week after spending 
some time in Ohio assisting in putting on a 
number of lumber shows sponsored by the 
Ohio Association of Retail Lumber Dealers 
in co-operation with the Marietta Paint & 
Color Co., of Marietta, Ohig, the Southern 
Pine Association and other lumber -interests. 
Mr. Putman reports gratifying attendance upon 
and interest in the shows that have been held 
and feels that as a result of these shows con- 
siderable impetus will be given to home build- 
ing and modernizing and the use of g 
lumber. 


W. J. O’Neil, secretary-treasurer of the 
O’Neil-Carney Lumber Co., returned last week 
from a month’s trip to the mills in the South- 
west, during which he visited the operations of 
the Arizona Lumber & Timber Co. at Flagstaff, 
Ariz.; George E. Breece Lumber Co., Albu- 
querque, N. M.; White Pine Lumber Co.. 
Bernalillo, N. M., and McPhee & McGinnity 
Co., McPhee, Colo. Mr. O’Neil found stocks 
of Arizona white pine considerably below nor- 
mal, with orders on hand in sufficient volume 
to keep the mills operating to capacity right 
along. Crops in the Southwest generally are 
in good shape, according to Mr. O'Neil, and 
lumber operators are optimistic regarding fall 
business. 


Geo. D. Griffith, of the Griffith-Hubbard 
Lumber Co., returned last week from a two 
months’ trip to the Orient, on which he was 
accompanied by his wife and daughter, Mrs. 
Ludlow J. Washburn, and sister, Mrs. John A. 
Graham, of Bradenton, Fla. The voyage was 
made on the President Cleveland of the Dollar 
Steamship Line, and the travelers visited Hono- 
lulu, Manila, Hongkong, Shanghai, Yokohama 
and Kyoto, Japan, and other interesting cities 
of the Far East. Mr. Griffith stated that it 
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was a most enjoyable trip, and while in China 
and Japan had the thrilling experience of rid- 
ing in a jinrikisha, the unique method of 
“joy riding” in those old world cities. From 
Mr. Griffith’s observation, China is trying to 
work out its problems without outside inter- 
ference. Manila looked prosperous, as did 
Honolulu, and Japan has got conservation down 
to a fine point in all her industries. 


Thomas C. Whitmarsh, president W. T. Fer- 
guson Lumber Co., St. Louis, Mo., was a Chi- 
cago visitor during the week, spending the day 
here Wednesday visiting with friends and cus- 
tomers in the trade and sizing up business con- 
ditions. Mr. Whitmarsh is optimistic as to the 
outlook for the lumber business and says the 
market has gained considerable strength within 
the last thirty days. He sees the need, how- 


_ ever, of closer co-operation, especially among 


the wholesalers. Mr. Whitmarsh, a faithful 
booster for St. Louis, sees in the proposed de- 
velopment of the Mississippi waterway a sp!en- 
did opportunity for St. Louis to develop as an 
important distributing point for lumber and 
other products both from the South and the 
West Coast. Mr. Whitmarsh returned to his 
headquarters in St. Louis on Wednesday night. 


W. G. Ramshaw, director of sales of the 
Southwest Lumber Sales Corporation, Albu- 
querque, N. M., has been spending the last 
week in Chicago, conferring with the local 
sales office and sizing up the situation gener- 
ally. Mr. Ramshaw is making an extensive 
tour of the country, getting in touch with the 
wood-using industries and retail distributers 
with a view of familiarizing himself with their 
requirements and revamping and enlarging his 
sales organization in order to be in position to 
serve the trade promptly and to provide dis- 
tribution for the greatly enlarged production 
that will follow the beginning of operations 
by the Standard Lumber Co., of Standard, 
Ariz., on Oct. 1. This newest mill in the 
chain owned and operated by the Cady Lum- 
ber Corporation, with headquarters at Mc- 
Nary, Ariz., will give the Southwest Lumber 
Sales Corporation a production of over 200,- 
000,000 feet annually of Arizona white pine 
(Pondosa), which has attained such well mer- 
ited popularity throughout the country. Mr. 
Ramshaw is accompanied by his wife, and 
after spending some time in Chicago territory 
will continue his studies of market conditions 
in the East. Mr. Ramshaw is quite optimistic 
as to the outlook for the lumber business and 
reports a steadily increasing demand even in 
the face of a continually strengthening 
market. 


New Quarters for Insurance Firm 


A long term lease has been closed by the 
Lumbermen’s Mutual Casualty Co. on the top 
three floors of the 8-story building at the 
southwest corner of Sheridan Road and Law- 
rence Avenue, Chicago, and the new quarters, 
comprising over 50,000 square feet, will be oc- 
cupied on Nov. 1 by the Lumbermen’s Mutual 
and associate companies, all under the manage- 
ment of James S. Kemper. The building, 
which will be known as the Mutual Insurance 
Building, is the largest structure in Uptown 
Chicago, and one of the largest and finest of- 
fice buildings north of the Chicago River. The 
downtown branch offices of Kemper Insurance 
in the Federal Reserve Bank Building and in 
the Builders Building will be maintained as at 
present. 

The new space is being especially laid out 
and equipped to accommodate the complete 
service for every line of insurance maintained 
by the Kemper organization for its 150,000 
clients. There will be elaborate clinical facili- 
ties for the medical department and for the 
welfare of employees, as well as particular pro- 
visions for underwriting, engineering, safety, 
legal, and other specialized departments. 

The Kemper fleet of insurance companies 
was one of the first large business institutions 
in Chicago to locate on the far north side near 
the residences of its employees, over half of 


the staff of 350 living within two miles 
of the new offices which are two _ blocks 
north of the offices located at 4600 to 
4642 Sheridan Road occupied by Kemper In- 
surance since its removal from the Loop to 
the Uptown Chicago district in 1920. Previ- 
ously space had been occupied successively in 
the Lumber Exchange (now Roanoke), In- 
surance Exchange and McCormick buildings, 
500 square feet of office space being sufficient 
at that time to conduct the business of the or- 
ganization, which has _ shown _ substantial 
growth during the last decade, 

It is expected that the business of the Kem- 
per Insurance office for the current year will 
exceed $16,000,000. The Kemper office manages 
or represents over fifty insurance compa- 
nies, with total admitted assets of over $63,- 
000,000 including net cash surplus of $26,000,- 
000. These companies have insurance in force 
exceeding $4,000,000,000. Their losses paid to 
date total over $193,000,000, and their savings 
to policyholders have been over $142,000,000. 
Kemper Insurance is a nationally known in- 
stitution besides being a leading insurance or- 
ganization in its home city and State. Branch 
offices are maintained in Boston, Mass.; De- 
troit, Mich.; Milwaukee, Wis.; Minneapolis, 
Minn.; New York City; Omaha, Neb.; Phila- 
delphia, Pa.; San Francisco, Calif.; St. Louis, 
Mo., and other principal cities. 


Visits New Mexico Operations 


ALBUQUERQUE, N. M., Sept. 10—R. J. Wil- 
son, of Shreveport, La., vice president and gen- 
eral manager of the Peavy-Wilson Lumber 
Co., is paying one of his occasional visits to 
New Mexico, and taking advantage of the 
opportunity to recheck former impressions of 
timber and other resources of the State. His 
company has a longleaf pine mill at Peason, 
La., a hardwood and a pine mill at Deweyville, 
Tex., and a pine mill at Texla, Tex., with an 
aggregate output of 125,000,000 feet a year. 
He states that the market is now in a very 
healthy condition, especially as concerns the 
southern production. “Stocks,” said he, “are 
low, especially in some of the items, and prices 
fair—not altogether satisfactory for the lower 
grades, but fairly satisfactory for the upper 
grades. All grades are moving satisfactorily, 
and we feel we are going to have an ex- 
tremely good market the balance of the year.” 


Hardwood Interests Discuss Rules 


The proposed changes in hardwood inspec- 
tion rules to be presented at the National 
Hardwood Lumber Association convention in 
Memphis, Tenn., on Sept. 27-28, came in for a 
lengthy discussion at a joint luncheon meeting 
of local hardwood yards and wholesalers held 
Sept. 10 at the Lumbermen’s Club of Chicago. 
G. A. Vangsness presided and called on Frank 
F. Fish, secretary-treasurer of the National 
Hardwood Lumber Association, who stated 
that the proposed changes were drawn up with 
the object of having hardwood grading rutes 
conform to the program of American Lumber 
Standards, or, in other words, adopt one set of 
rules for the entire hardwood lumber industry 
of the country. 

W. H. Nelson, chief inspector for the Na- 
tional Hardwood Lumber Association, ex- 
plained the modifications which had been made. 
in the rules, known as Proposal “C,” to meet 
the objections voiced at the 1927 annual of the 
association. 

It was the consensus of the hardwood whole- 
salers and yard representatives that stabiliza- 
tion of inspection rules was most important, 
and that continual changes in the rules was 
detrimental: to the hardwood industry. The 


opinion was expressed by most of those pres-° 


ent at the meeting that while they opposed any 
changes at present should the proposed changes 
in the rules be adopted they would support 
such action 100 percent, believing with one set 
of grading rules and the elimination of con- 
stant changing that the entire industry would 
benefit. 


WYVVVVVVVVVVVVVVG 
A Business Builder! 


VER think of this? The people who buy 

lumber use saws! A saw filing service 
in your office would bring in carpenters, con- 
tractors, farmers and other good prospects for 
building material. Then, with alittle salesman- 
ship, you can get their business. You can file 
saws at small expense, with a 

AUTO- 


FOLEY xanc 
SAW FILER 


It files accurately and automatically, in one oper- 
ation, all hand saws, band saws %" to 44" 
wide, cross cut circular saws 3” to 16” diameter. 

Write for full information about the Foley 
Filer. Also the Foley foot-power Hammer Saw 
Setter and the Foley Automatic 
Grinder for large circular saws 
up to 42” 
diameter. 







FOLEY 
SAW TOOL 
CO., Inc. 
1101 Fole Bide. 

11 Main St.N . 
Minneapolis, 
Minn. 











-WATCHCLOCKS 


DETEX WATCHCLOCK CORPORATION 
BOSTON-23 BEACH ST. 


CHICAGO-4147 RAVENSWOOD AVE. @ NEW YORK-76 VARICK ST. 


WARREN AXE & TOOL CO. 


WARREN, PA. 


‘S Panama-Pacte GRAND PRIZE 
 oeenenneeeseessentenenel 


o 2 
international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS toy) capacity ss00 Axes & Tools 
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DEPENDABLE 
BAND SAWS 


It pays a mill to use SIMONDS 
Wide Band Saws because they are 
DEPENDABLE. When you get 
into a mill where the same band saw 
has to go right back on the wheels as 
soon as it has been sharpened you 
will find saw filers consider them- 
selves lucky if the saw they have to 


depend on is a SSMONDS BAND. 


Simonds Saw and Steel Co. 


° “The Saw Makers” 
ESTABLISHED 1832 — FITCHBURG, MASS. 


Chicago, Ill. Lockport, N.Y. Los Angeles, Cal. 

Boston, Mass. Memphis, Tenn. Seattle, Wash. 

Detroit, Mich. Atlanta, Ga. Toronto, Ont. 

New York City Portland,Ore. Vancouver, B.C. 
New Orleans, La. San Francisco, Cal. 


London, England, Montreal, Que. St. John, N. B. 











Business Changes 


ALABAMA, Montgomery—Baker-Harper Lumber 
Co. succeeded by A. D, Harper Lumber Co. 


ARKANSAS, Hartman—Peoples Lumber & Sup- 
ply Co. succeeded by Pierce-Bonsteel Lumber Co. 


CALIFORNIA. Concord, Galt, Martinez, Oak- 
dale, Sacramento, Stockton, Suisun—Tilden Lum- 
ber & Mill Co. sold to Diamond Match Co. 

Los Angeles—Jerome M. Higman (Inc.) suc- 
ceeded by Salot Lumber Co. 

San Diego—A. M. Mayo & Co. 
M. L. Ruwin, 


COLORADO, Lyons—St. Vrain Lumber Co. suc- 
ceeded by W. L. Hogsett Lumber Co. 

CONNECTICUT. Bridgeport—F. H. Hannan 
Supply Co. succeeded by Hannan Lumber & Sup- 
ply Co. 


KENTUCKY. Campbellisville—J. Chilton & Co. 
succeeded by W. 8S. Ransdell Lumber Co. 

MAINE. Fort Fairfield—Hunt & Paul suc- 
ceeded by Grant A, Hunt. 


OHIO. Lakeside—L. W. Byington Lumber Co. 
succeeded by East Clinton Lumber Co. 


TEXAS. Balmorhea, Barstow, Pecos, Pyote and 
Toyah—Pruett Lumber Co. succeeded by Foxworth- 
Galbraith Lumber Co. 


WISCONSIN. Rewey—A. M. Thompson suc- 
ceeded by Thompson Lumber Co. 


Incorporations 


ARKANSAS. Camden — tockwell Redwood 
Sereen Co., incorporated; capital, $100,000, 


CALIFORNIA, 
incorporated. 


ILLINOIS. Jacksonville—Wright Lumber Co., 

incorporated; capital, $21,000. 
Troy—Seligman & Keck, 
from $15,000 to $30,000. 


LOUISIANA, Shreveport—Vivian Lumber Co., 
incorporated; capital, $10,000. 


MISSOURI. Golden City—Golden City Lumber 
Co., incorporated; capital, $20,000. 

St. Louis—Charles Naber Lumber Co., incor- 
porated; capital, $150,000. 


NEW YORK. Brooklyn—Sterling Lumber Co., 
incorporated; capital, $20,000; Morris Einbinder, 
233 Lewis St. 

New York—Brister & Koester Lumber Corpora- 
tion, incorporated; 100 shares no par value; Leona 
D. Zilber, 207 W. 70th St. 

New York—Shore Road Lumber & Wrecking 
Corporation, incorporated; capital, $10,000; Sarah 
G. Wallas, 1917 Ave. O, Brooklyn, 


OREGON. Cove Crchard—Cove Lumber Co., 
incorporated; capital, $10,000; sawmill. 
Creswell—Weber-McKibbon Lumber Co., incor- 
porated; capital, $2,600; sawmill, 
Marshfield—Coos Timber Products Co., incor- 
porated; capital, $5,000. 
Portland—Wernich-Finley Lumber Co., 
porated; capital, $400,000; sawmill. 


TEXAS. Abilene — Storey-Whiteside Lumber 
Co., incorporated; capital, $40,000. 

San Antonio—Griffith Lumber Co, 
capital from $100,000 to $200,000. 

BRITISH NORTH AMERICA 


ONTARIO. Toronto—Peerless Hardwood Floor- 
ing Co. (Ltd.) granted charter to manufacture 
and deal in lumber, hardwood flooring, etc., whole- 
sale and retail; 780 Dupont St. 





succeeded by 


May wood—Amatex Lumber Co., 


increasing capital 


incor- 





increasing 


Casualties 


IDAHO. Tensend—Todd Saw Mill reported de- 
stroyed by fire. 

OKLAHOMA. 
by fire. 

Sand Springs—K. M. Vaughn Lumber & Hard- 
ware Co., loss by fire, $30,000. 


TEXAS. Edcouch—Edcouch Lumber Co., loss 
by fire, $50,000. 


WASHINGTON. Dayton — Potlatch Lumber 
o., plant and lumber yard destroyed by fire. 
Okanogan—Captain Bureau planing mill de- 
stroyed by fire; loss, $4,000. 
BRITISH NORTH AMERICA 

ONTARIO. Port Arthur—Stewart sawmill at 
Sunshine, near here, destroyed by fire; loss es- 
timated at $25,000; mill had not been operat- 
ing for some time. 


New Mills and Equipment 


CALIFORNIA. Weaverville—Ed Westbrook will 
erect a sawmill on Grass Valley Creek to cut min- 
ing timbers. 

FLORIDA. Apalachicola—Union Lumber Co. re- 
\ported planning early rebuilding of plant destroyed 
recently by fire with loss of $10,000. 

Fort Lauderdale—J. F. Hirt, Forest Products 
‘Engineering Co., of Chicago, has acquired a site 
here for establishment of plant to manufacture 
boxes, crates, hampers and other wood products. 

IDAHO, Dover—A. C. White Lumber Co. will 
rebuild the plant recently destroyed by fire with 
a loss estimated between $75,000 and $100,000. 

OREGON. Medford—J. H. Henry, of Pasadena, 
Calif., has begun construction of sawmill on Ash- 


Idabel—Dugan Lumber Co., loss 


. 








land-Klamath’ Falls highway near here, and is 
planning the establishment of a town there to 


be known as Lincoln. An electric power plant 
is to be built, and a logging road and mill with 
capacity of 200,000 feet daily. 


BRITISH NORTH AMERICA 


ONTARIO. Sarnia—Laidlaw-Belton Lumber Co 
has begun reconstruction of the planing mill re- 
cently destroyed by fire. Mill will be one and g 
half story, 96 by 13 feet. 


QUEBEC. Maniwaki—P, Lowe will rebuild the 
sawmill recently destroyed by fire. 


New Ventures 


CALIFORNIA. Alturas—Sweeney & Pomeroy 
recently began a lumber business. 

Cedarville—Walter R. Cambridge, who has been 
operating the Eagleville saw and planing mill, wil] 
be: aa lumber yard and planing mill in Cedar- 
ville. 

Santa Cruz—Mission Lumber Co. has started a 
retail lumber yard. 

Petaluma—Petaluma Lumber Co. recently began 
business. 


IDAHO. Nampa—Lloyd Lumber Co. has been 
formed by Windsor J., Francis E., sr., and Fran- 
cis E. Lioyd, jr. 


ILLINOIS, Rockford—High Bridge Lumber Co, 
cnseee by Earle M. Kelly and William W, Rut- 
edge. 


_IOWA. Burlington—Dahlin Bros. & Davis Mfg. 
Co, recently began a furniture manufacturing 
business. 


OKLAHOMA, tnid—Enid Lumber Co. will open 
lumber business at 402-6 E. Walnut St. 


_ TENNESSEE. Memphis—Raymond & Weis- 
singer will open a wholesale hardwood lumber 
business. 


TEXAS. Merkel—Clay Lumber Co. opening 
yard on south side. 
VIRGINIA. Norfolk—H. A. Benner has started 


a wholesale and retail lumber business, 


OBITUARY 


LOUIS EDWARD SEIBEL, 44 years old, 
auditor for the Badger Lumber & Coal Co., of 
Kansas City, Mo., died in a hospital there 
Sunday, Sept. 9, of heart disease. Mr. Seibel 
was the son of Louis L. Seibel; president of 
the Badger company. He left a widow and 
four sons. 














EDWARD M. LUDLOW, who was for years 
manager of the Barrie plant of Mickle, Dy- 
ment & Son (Ltd.), died recently at Toronto, 
Ont. Mr. Ludlow retired from active busi- 
ness life in 1925, and had lived in Toronto 
since that time. He is survived by his wife, 
three daughters and two sons, 


MRS. AGNES McGILLICUDDY, mother of 
Jerry McGillicuddy, local manager of the 
Greenwood Logging Co., died at her home in 
Aberdeen, Wash., last month. She was the 
widow of Jerry A. McGillicuddy, pioneer 
Grays Harbor lumberman, who died Sept. 2, 
1927. Mrs. McGillicuddy, who had been ill 
about a week, is survived by four sons and 
two daughters. 


R. CARNAHAN, one of the best known lum- 
bermen of the Pine Bluff, Ark., region, was 
drowned in Atkins Lake near there last week 
while swimming alone about 200 yards from 
shore. Mr. Carnahan was president of the 
Standard Lumber Co., and vice president of 
the National Bank of Arkansas of Pine Bluff. 
He also held large interests in various con- 
cerns in Arkansas and other States. A widow 
and seven children survive. 





GROVER O. LOWE, who for a number of 
years has been engaged in the wholesale lum- 
ber business in Atlanta, Ga., died at his home 
in Atlanta last week as the result of a bullet 
wound in the left temple, doubtless inflicted 
with suicidal intent. The body was discovered 
by Mr. Lowe’s roommate, A. 8S. Keith, identi- 
fied with him in the wholesale lumber busi- 
ness in Atlanta, Despondency over recent 
business losses is thought to have been the 
cause of Mr. Lowe’s act. 





STEPHEN S. DERRY, who was secretary- 
treasurer of Derry Lumber Co. (Inc.), Detroit, 
Mich., wholesale lumber dealer, died at his 


(Concluded on page 79) 
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This Week’s 


Lumber Prices 








Following are f. o. b. mill sales prices as reported from Kansas City, Mo., 


Flooring Casing and Base 
1x3” ay °F Bédbetter: 
B&Btr, 10-20’. .$66.40 4 and 6”..... 51.50 
No. 1, 6-20’.... 41.97 ape 58.01 
No. 2, 6-20’.... 35.00 5 and 10” .... 64.25 
ix8” ¥F.G.— Pp 
mtr’ 10-90.. $8.68 | ing ee 
No. 1, 10-20". rg TCT 47.00 
say i aa : Finish, All 10-20’ 
i0-20’.. 68. Bébetier Rough: 
te: 56 | 5 /4x4, 6&8". 40.00 
B&Btr, 10-20’.. 39.63 Bédbetter Surfaced: 
No. 1, 10-20’.. 35.63 pe ste eeees “os 
No. 2, 10-20’.. 4.26 1x8” ee 46.0 06 
in. 1x5 and 10”.. 53.38 

so ae ixi2” ....... 65.82 
Pe nite 5/4x4, 6&8”.. 61.66 
a gprs tate | 30.49 5/4x5, 10&12” 66.94 
MD occcanees 20.91 i gee . 

/4 & 8/4x5, 

Drop Siding 10812” 69.50 
1x6”, 10-20’— C Surfaced 
ey Sstceis 37.40 Sr anew hin 40.50 
Reker 35.29 Aaa 7.00 
SE aaecionied 25.84 1x5 and 10”.. 47.00 





SOUTHERN PINE 


Plaster Lath Byrkit Lath 

Mo. i, &°, ©... 438 ae os wnat 18.75 

12’ an ‘ ° 
Fencing, $18, 10-20 and longer. 18.75 

a Dimension, SIS1E 
De §dtweenee 33.80 Short- Long- 
— 35.70 leaf leaf 

No. 2— No. 1— 

Me: gdakectae 20.37 2x ae 10’ 26.90 eT 
rr are 21.92 12’ 27.28 29.50 
No. 3— 16’ . 29.05 31.35 
li 15.39 18&20’. 31.08 33.32 
De —énieusada 15.50 a 10’ oss pe 
Boards, 818 or S28 | ig° °"! 26:32 27.50 
No. 1 (all 10-20’): 18&20’. 28.85 ae 
a... a~eetaee 33.06 2x 8”, 10’ 27.30 30.50 
OO 39.63 Te oct BED cece 
IRI vi aclees 7.36 16’ - 27.21 30.10 
No. 2 (all 10-20’): 18&20’. 29.58 30.17 
SU nemcnben 23.26 | 2*10°, 10° 38.75 ~... 
ISSO” ok ecu 23.83 > ia 
1x12” 27:62 BP 5. BOSE oss, 
ae es Se 18&20’.. 31.45 33.42 
— 2, (all 6- elias” 2x12”, 10" 34.67 38.00 
prreeeees 17.81 12’ . 81.82 36.85 
inte peewee 18.10 16’ . 35.71 46.00 
SS” (lzenseons 18.72 18&20’. 37.85 46.00 








for the week ended Sept. 7: 


Shortleaf pppneneien, Longleaf Timbers 


81 No. 1 Sq. E&S 
No. 2— S48, 20’ and 
Ss Pee 24.38 ae adie 
ee oe ne SG Be.) «OB © cae vicvesss > 
ne et 25.05 10” coveseecsos 31.38 
18&20’ 26.97 12 eee ee eeaee 39.88 
Su. DO", WO cncis 20.50 
| ae 20.18 Shiplap 
er 20.89 eo i _ (all 10- ws 
18&20’ S506. 1: SEE Vaxvevers 33.10 
i jl a 22.00 ixto” de eoes 40.75 
ae .gkces 21.93 we. a. (10-20): 

Weide «kas S250 i...» EBT. ue 000 ves 24.06 
i ere 23.00 1x10” $5.04 gms 23.93 
18&20’ 24.76 ~~ 4 _ (all 6-20’): 
3x12”, 10’ Sn.00 1: SRBe neaetess 8.23 

ee 22.96 110” 5 Sree 18.14 
ae 25.00 
18&20’ 27.03 Car Material 
No. 3— (All 1x4 & 6”): 
os 6h ere. 36.061 Me. 2° Bccses 26.00 
eer 14.44 os yy sae 36.50 
TS ee 15.50 a seh ay agian eek 27.50 
Pee 15.50 No. 2 random.. 22.75 











ENGELMANN SPRUCE 


Prices f. o. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, 
drop siding and ceiljJng, 6- to 16- foot, contain- 
ing not more than 10 percent of shorts nor 
more than 50 percent of 16-foot. 


Inch— 4” 5” 6” 8” 10” 13° 
ae. . $47.00 - $52.00 $52.00 $72.00 $87.00 
btr.*. 45.00 .... ry 00 60.00 67.00 82.00 
No. 1.. 44.00 7.00 48.00 59.00 67.00 
No. 2.. 40.75 $39. 25 38. 75 38.75 38.75 48.00 
No. 3.. 33.75 34.25 34.25 35.25 35.25 37.00 
No. 4.. 31.00 .... 33.00 338.50 33.50 33.50 
5/&6/4— 4”"&wdr. 4,6&8” 10” 13” 
eae eee $67.00 $69.00 $72.00 $82.00 
SS eee 62.00 64.00 67.00 77.00 
No.1. plate Moke eal = 00 57.00 60.00 70.00 
For 5/&6’4 in No. 4-, 8- or 12-inch, add 
$8; ray ag $9; in ion *3, ‘all widths, add $6; 
0. 4, $4. 


*Contains 40 to 50 percent D&better. 


Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18-and 20- foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 

Hw _ not over 20 percent shorter than 

-foot: 


Dé&btr., 4-inch. oF 00 = &, 4-inch.......$18.00 
6-inch.. -00 6-inch.....e. 21.00 


Spruce and pine so 4-foot; No. 1, $7.75; No. 
2, $6.45. 





RED CEDAR SHINGLES 


Seattle, Wash., 8.—Eastern prices, four 
or five bunches, f. o. b. mill are: 


Pirst Grades, Standard Stock 


Mixed with 
Straight lumber or 
cars shingles 
Extra stars, 6/2...... i es. 70 $2.65@ 2.70 
Extra clears, | ee 3.05 3.15 3.15 3.25 
IEE A e0ocs bx tial wee 4.00 4.00 
| Rea pp ee 3.95 4.00 4.00 
Perfections .......... 5.00 5.00 
Royals shied thule 11.75 12.00 11.75 12.00 
5” 5/2 Dimensions.... 3.60 3.75 


First Grades, Rite-Grade Inspected Stock 


Extra stars, 6/2...... 2.75 2.80 
Extra clears ........ - 3.25 3.30 
I. oak anes eeee - 4.00 
PE «i vcvewas oees 4.50 
ee Pare 5.00 


Second Grades, Standard Stock 


Common stars, 6/2.... 1.05 1.15 1.25 
Common stars, 5/2.... 1.40 1.50 1.50 
Common clears ...... 2.10 2.20 2.20 2.25 

British Columbia Stock, Seattle Market 
(3 ae eonceecse Ee 


IE aan conecwene Me 
SE 3s. .e0see cece Mee 
Perfections - neon eens .00 
Royals (No. 1’s)..... 111.76 








Norf 
average f. o. b. 
the week ended Sept. 


NORTH CAROLINA PINE 


Va., Sept. 11. 





Norfolk prices, 


Following are typical 
made during 
8, as reported by the 


North Carolina Pine Association: 
Rough: 
Edge, 4/4— 
ere ae Pe Crane ate en ee ett $47.17 
—. en Ee ie ea nese 24.23 
A Cae Bai ath te ip pica Ora ae oan en othral mee 23.60 
Sen ES RR 2 ee ee ee 20.15 
B&better No. 1 Box No. 2 box 
Se Ewe $42.90 he nan Kone 
OE x_n 45.95 ema alata neem 
2 ae 48.40 $34.00 $27.75 $21.80 
ee jr 51.58 ae ye an 
| 50.30 35.52 26.72 23.50 
oS 56.54 42.00 aye 24.90 
Saae” -aivcws 65.90 43.00 29.60 24.50 
Edge, B&better— 
a a ite Bala as voi ahi Soke doodle wees $52.00 
ET Fo a hr ase ws eaten Gir are Mae 65.46 
NT aches. gliaty Wace hb Powe wan HE WE OL Oh a 69.32 
0 SEE SS rae oer re eek 50.09 
pe ge, ear re rrr $31.82 
SE SD NS 5 660400454. 0000 0 05400 e0 16.50 
Bark strip partition, B&better.......... $33.25 
Box bar strips, dressed or resawn...... 17.00 
Dressed: 2%" 3” & 
Flooring— Width Wider 
SO PPP Cr or Te $41.22 $40.13 
No. 1 Comoe i i a as ahaa a adi 37.15 ras 
B&better, 98x DT aise oie oleae ake eee \ 
i _rbrteebcncepe dt cape 40.15 
No. 3. y- 
Roofers dresse rie 
1x o” ina ehd Wad sista earaie. i aor 28. $21.05 
I, a. bce ib aches era ayia ele 28.21 22.07 
a dy an wih ocr Wa Wale a RS 29.40 21.97 
SEES” bn 0'n 0% eeeoute sO bee ee Heme east eee wee 22.57 


*F. o. b. Macon, Ga. 





No. 1 Hemlock Boards, 


WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 


: 7300 $29.00 $80.00 
OF ores .-$28.00 $29.00 ‘ 5 
98 Oe cccnnne’ 30.50 $1.50 31.50 33.00 
SS ares + 32.50 33.50 33.50 35.00 
CO rr . 84.00 35.00 35.00 86.50 
1x12” Sere 36.00 36.00 37.50 
For merchantable S1S deduct $2 from price 
of No. 1; for No. 2, deduct $4. 
For shiplap or flooring, add 50 cents to 
prices on No. 1 boards. 
Crating cx §1 or 28, 6” and wider, 6’ and 
longer, No. , $28; No. 3, $23. 
No. 1 ‘aiid —- 
10’ 14’ 16’ 
Se. cxeus 0% $32. 00 $32.00 $31.00 $32.00 
BE © cccétecss Be 30.00 30.00 $2.00 
SE. BP. ccessvas 31. 00 32.00 31.00 32.00 
SEG” sscrces ST 33.00 33.00 34.00 
BE.  s400% -- 31.00 34.00 34.00 35.00 


of 


For No. 2 dimension, deduct $4 from price 


No. 1. 


DOUGLAS FIR 


[Special telegram to American LuUMBERMAN] 
Portland, Ore., Sept. 11—F. o. b. mill prices 
on actual sales of fir, Sept. 7, 8 and 10, direct 
and wholesale, reported by West Coast mills 


to the Davis Statistical Bureau, were as 
follows: 
Vertical Grain Flooring 
B B&btr iy D 
63 es ate wel $38.00 $38.00 $30.00 ‘one 
DT. 6+ cesancia oa 37.25 Bearer ee 
glee ee 39.50 
Plat Grain Flooring 
NE ss nig achia ace nee 24.50 21.50 
EU <6. os care 33.50 28.25 
Mixed Gute neering 
SG oo ksevke eben 7m $14.25 
Ceiling 
IE, © ice teguascataipl ae 24.50 20.25 
| gill re Saree 24.25 20.25 
Drop Siding, 1x6” 
sia dicdiae aa tien 33.25 26.50 nie ee 
| a ae ay ee 32.25 ange in cei 
SE \se:a aed ces . 18.25 
Finish, Kiln Dried and b Bastaces 
1x6” 1x8” 1x12” 
pS Pr ee $43.25 $47.25 $54.00 
Common Boards, and Shiplap 
1x6” 1x8” tsae©6=— sie 
a reer re $17.25 $17.75 $17.25 $20.00 
BG <aetk wad ee 12.00 12.00 12.00 14.25 
Tt: “Ew weiss atha® 7.50 9.25 9.25 ere 
Dimension 
12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
NP Psit 50 S735 et +4 $19.75 $19.75 
4” 
6”. 8.00 18.50 18.25 $21. 25 $23. 00 


18. 28 18.25 18.25 21.50 23.25 


we 17.00 17.00 
18.50 19.00 19.50 21.75 23.50 


10”. 18.00 18.00 


12”. 18.50 18.00 19.00 19.50 19.75 22.00 24.50 
2x4”, 8’ $16.75; 10’, $17.75; 2x6”, 10’, $16.25 
Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
No. $10.75 st) 25 _ 75 $14.00 $10.50 
No. ee 8.50 .00 eee are 
No. 1 Common a 
8x3 to 4x12” to 20’, surfaced........... $19.75 
5x6 to 12x12” to 40’ rough.........+.4+- 17.00 
5x5 to 12x12” to 40’, surfaced..........- 20.25 
Pir Lath 
No. 1, 14474’, Ary... cceccecccseeseceecs $3.25 
B&better, Flat Grain Car Siding, 9 or 18’ 
Nn abate nae ek gill y Oe bade © Sie OD $32.75 
Se CC dno a aeniee Rinses meruaieee eee 36.00 





SOUTHERN PINE TIES 


New Y¥ Sept. 
tions on Siehere pine railroad ties f.,0. 
New York: 


Fo" Sap ea 
All xo" so IE ern eee $1.30 $1.55 
ees eee se 1.20 1.45 
De ck tiang so ddwen ve res-nedes . 1.00 1.25 





11.—Following are quota- 






i 
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WEST COAST SPRUCE 


[Special telegram to Amertcan LumMBERMAN] 


Portland, Ore., Sept. 11.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory stock— 
SE scsedme $65.00 OT Ar 29.00 
1x4—10” .. 55.00 ee ccseeaean 29.00 
Bevel siding— ore vvsewsee es 31.00 
en. scaeeme 24.00 ia en ornate yt 
%x6",Flat gr. 27.00 PY Qererrirre 3.5 
Vert. gr. 30.00 Green box. .$17@18. 50 





WEST COAST LOGS 


[Special telegram to Amertcan LumBerman] 


Portland, Ore., Sept. 11.—Log market quota- 
tions: 


3 war yellow: No. 1, $21.50; No. 2, $16; No. 
Fir, red: > a $15@16. 
Cedar: $15 
Hemlock: : $9.50@10.5 
Spruce: No. 1, $24@25; No, 2, 18@19: No. 
3, $12@13. 


Everett, Wash., Sept. 

Fir: ‘No. 1, $24; No. 2, $18: No. 3, $12. 

Cedar: Rafts of shingle logs only $21; 
lumber logs, $35. 

Hemlock: No. 2, $12@14; No. 3, $11@13. 

Spruce, No. 1, $24; No. 2, $18; No. 3, $12. 


Vancouver, B. C., Sept. 8.—Latest log mar- 
ket quotations are as follows: 

Fir: No. 1, $20; No. 2, $15; No. 3, $10. 

Cedar, shingle booms, $25, $19 and $10; lum- 
ber logs, $27 and $20. For camp-run booms 
of cedar, where the No. 1 is 10 percent, $27 
is asked. 


WESTERN RED CEDAR 


Seattle, Wash., Sept. 8.—Prices for red 
cedar siding in m «ed cars, new bundling, 8- 
to 18-foot f. o. b. mill: 


Bevel a %-in 











>. "BEB 
2 heh wale ewan $2600 $23.00 $18.00 
Eee 30.00 25.00 22.00 
tl sbavatevewen 34.00 30.00 23.00 
Clear B ow 
wee a 
I eas ad eh ca al weed $46.00 $39.00 
Dt aenere neil ve setae ane 55.00 43.00 
DD petecadtecanenedaanee 65.00 eee 
Clear Finish, 8- to 16’ 
$2 or 4S Rough 
Dt” enveuvetgaeeunedé saan $ 75.00 $ 71.00 
BEBE sccaséccouse ceckte tees 80.00 76.00 
ie Cl Mas ccuebedéeetedes 90.00 86.00 
ee Or etecesntasencese 105.00 101.00 
Clear Ceiling or Flooring, One Side V or B 
Se Ge Sy Sr ON EO cctcscoceceecsees $45.00 
Discount on Moldings 
Made from 1x3” and under............... 50% 
es one wane wa bein saat 40% 
For 50,000 feet or more, additional dis- 
ERLANG aay eee eae o Beh eae eee 5% 
Clear Lattice, 848, 4- to 16’ 
100 lin. ft. 
A a ee ee -30 
Dt? ‘huduchibebrd de peek ubaeeeukenkenuws -40 
it") sceeipekmhd neha cube ¢eata wedhonwae .50 





NORTHERN PINE 


Duluth, Minn., Sept. 11.—Following are 
prices on northern white pine f. o. b. Duluth: 
CoMMON RovucH Boarps AND FENCING— 





. 10&12 ft. 14 ft. 16 ft 
ee eee Te $42.00 $42.00 $48.00 
> Peres 45. 45.00 47.00 
8 Se 49.00 48.00 47.00 
Be antescuss 57.00 54.00 52.00 
TEM ec cccsces 74.00 72.00 70.00 
oe ef eeeereTS: 34.00 34.00 40.00 
an wevans 36.00 36.00 39.00 
ot Jegepie 40.00 39.00 38.00 
is cw aarti 42.00 40.00 38.00 
eases ean 48.00 46.00 45.00 
SS STE 27.50 27.50 28.50 
OE occsanties 30.50 30.50 31.50 
Ot aeeeecs 32.00 32.00 32.00 
a »sorcnell 33.00 32.00 32.00 
Me kadened 34.00 33.00 33.00 


For all white pine Nos. 1 and 2, add $1; 
for 81S or 82S add $1. For resawing add $1. 
S4S, D&M, drop siding etc., add $1.50. 

No. “0. -inch and wider, 6- to 20-foot, $27; 


No. 1 Prece StTurr, 8181E— 


10 14’ 16’ 18&20’ 
2x 4” . $34.50 $32. 50 $31.50 $32.50 $34.50 
2x 6” . 32.50 32.50 31.50 31.50 33.50 
2x 8” . 34.50 34.50 32.560 32.50 34.50 
2x10” ... 36.50 37.50 37.50 36.50 36.50 
2x12” - 37.50 38.50 38.50 37.50 . 38.50 


No. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1. For D&M, add $1.50. 
SIDING 4- AND 6-INCH, 4- TO 20-FooT— 


Norway 

Bébtr. Cc D B bt. 

| a? oro $41.50 $36.50 $27.00 $17.00 $32.00 
ge 46.00 41.00 31.00 20.00 34.00 





CALIFORNIA PINES 


San Francisco, Calif., Sept. 8.—The follow- 
ing average prices f. o. b. mills, those on com- 
mons covering 1l-inch stock only, were re- 
ported by the California White & Sugar Pine 


Manufacturers’- Association for the period 
ended Sept. 5: 
California White Pine 
All widths— 
No. 1&2clr. C sel. D sel. No. 3 clr. 
ae $71.30 $65.85 $52.80 $41.05 
a sweeeee 73.00 71.10 54.90 57.05 
mw ‘cectvavis 70.00 56.35 45.60 50.45 
Se  cteenwe 81.70 70.25 59.80 63.00 
Cc e 
GM wictwatr $95.75 $91.90 $68.10 $53.40 
csavnee 85.30 83.70 57.10 66.35 
oe. csennwns 87.50 71.00 55.25 63.85 
2 eee 98.55 84.20 67.25 $2.40 
White Pine Sh Cedar 
DOR: shnaan dans $33.55 Pencil stock ..$23.50 


No. 1, 5/4xa.w. 41.35 Mixed Pines 


No. 2, 6/4xa.w. 28.85 CGommon— 

Panel, %”xa.w. 68.15 No. 1, 1x4&6. $51.10 
Sugar Pine Sho No. 2, 1x4.... 29.10 

PD: wen aeenems $1.50 No. 3, 1x4.... 19.20 

No. 1, 5/4xa.w. 47.05 RE eee 21.15 

No. 2, 6/4,xa.w. 30.55 reg SO 33.25 

White Fir <——e., ss 

C&btr, all sizes.$60.00 ex” ee eeee 5.00 

me 2 OO. occe 20.15 Lath— 

No. 1 dimen, 1% ae sieteee 4.55 
TT,  sctvesa 19.15 I Ree 3.70 
. fs es én 1" 1.30 

4/4xa.W. ....0.. $50.90 o. ames 

5/4xa.w. ....--. 51.25 XA.W.  eeeeeee 23.50 

eS ae 46.80 Douglas Fir 

eee 56.15 Cé&better ...... $43.85 

10/4&thick.xa.w. 85.15 Dimension . 20.05 





INILAND EMPIRE PINES 


Portland, Ore., Sept. 8.—-The Western Pine 
Manufacturers’ "Association has prepared the 
following list of average selling prices, f. o. b. 
Spokane, as shown by orders reported by mem- 
bers during week ended Wednesday, Sept. 5. 
Reports of prices shown as S2S include sales 
of stock worked other than S2S on which the 
prices have been reduced to an S2S basis by 
using the working charges shown in the West- 
ern Pine Manufacturers’ Association lumber 
price list of July 15, 1926. Prices of selects 
and random length larch and fir include sales 
of specified length stock with the prices re- 
duced to the random length basis by using the 
sorting charges from the same list. Averages 
include both direct and wholesale sales. Where 
prices shown are net to wholesaler they have 
been increased by 5% of the estimated mill 
price. RL means random length. AL means 
all lengths, regardless of whether random or 





specified lengths are called for. Quotations 
follow: 
Pondosa Pine 
Feet Average 
Sold Pri 
3,500 1x8” No. 1 common 82S AL....$37.35 
312,000 1x8” No. 2 common 82S AL.... 23.62 
385,500 1x8” No. 3 common 82S AL. 19.68 


4/4 No. 4 common S28 RW RL et 


78,500 1x6” D select S2S RL......... 3.48 
16,500 5&6/4x4”"&wdr D sel S2S RL... 47.61 
100,000 1x6” C select S2S RL.......... 58.91 
12,000 5&6/4x4”"&wdr C sel S2S RL.... 63.12 
re ~ Or ee Oe, nc cc cceec ere 31.56 

999,000 5&6/4 No. 3&btr shop S2S— 
og RAT es Serer 37.01 
TY asi lnk rd a ss aR 26.96 
ge Ee a ey ees» 20.96 

Idaho White Pine 
6,500 1x8” No. 1 common 82S RL.... 41.00 
59,000 1x8” No. 2 common 82S RL.... 30.02 
190,500 1x8” No. 3 common S2S AL.... 22.19 
123,000 4/4 No. 4 common S2S RW RL. 18.97 
8,500 1x6” D select 828 RL.......... 7.00 
1,000 5&6/4x4”"&wdr D sel S2S RL.. 69.00 
34,000 1x6” C select S2S RL.......... 69.99 
4,000 5&6/4x4”&wdr C sel S2S RL... 84.75 
TOE Sc ccccctscceses 42.75 
Larch and Fir 

21,500 2x4” 16’ No. 1 dimension...... 19.79 
25,000 2x10” 16’ No. 1 dimension..... 18.92 
22,000 1x8” No. 3 common 82S RL.... 17.91 
5,000 4” C&btr vert gr fig RL....... 8.65 
16,000 6” C&btr D/S or rustic RL.... 31.48 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. o, b. 
gue qoortng mill basis, during the week ended 
ep : 


MFMA MFMA MFMA 


First cond Third 
ba wW 8 a's'68G 60 Ole or +H en 30 $42.48 


ee ree ee | 





NORTHERN HARDWOODS 


Following are prices of northern ha 
t. o. b. Wausau, Wis.: reweas 


AsH— 

FAS Sel. No.1 No.2 Nog 
4/4 ...$ 80.00 $ 65.00 $ 55.00 $ 38.00 
5/4 ... 95.00 80.00 65.00 40.00 . se 
6/4 ... 110.00 95.00 65.00 40.00 ‘00 
8/4 ... 115.00 100.00 75.00 45.00 23/99 
Bass woop— 
4/4 76.00 66.00 48.00 32.00 24.99 
5/4 77.00 67.00 50.00 34.00 25.09 
6/4 80.00 70.00 53.00 35.00 26.90 
8/4... 84.00 74.00 60.00 35.00 25.09 
10/4 ... 90.00 80.00 65.00 45.00 .... 
12/4 ... 100.00 90.00 75.00 655.00 


5/4, $80 or on grade; 
& btr., $65; 1x6. 


Key stock, 4/4, $75; 
FAS, $90; No. 1, $70. 


1x4-inch No. 1 face clr. 
$75. 


inch, 

BrracH— 
4/4 ... 86.00 66.00 44.00 28.00 20.00 
6/4 ... 91.00 71.00 62.00 34.00 20.00 
6/4 - 96.00 76.00 58.00 36.00 20.00 
8/4 . 101.0 81.00 70.00 44.00 21.00 

10/4 - 110.00 100.00 90.00 60.00 osiee 

12/4 ... 115.00 105.00 95.00 60.00 onde 
3/4 80.00 65.00 40.00 26.00 oeds 
5/8 ... 76.00 61.00 35.00 25.00 owl 


For 10-inch & wdr., add $30; 8-inch & war., 
oad $15; for 56-inch & wadr., 8- foot & lgr., add 


Price of 4 & 6-foot lengths, $28. 
red, add $15. 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $66; 1x5-inch, two face 
aeee,, a one and two face clear, $70: run of 
pile, . 


For sel. 


Sorr ELm— 
4/4... 65.00 655.00 45.00 26.00 22.00 
5/4 . 70.00 60.00 48.00 28.00 23.00 
6/4 80.00 70.00 658.00 28.00 23.00 
B/E cc ys 75.00 63.00 35.00 23.00 
10/4 ... 00 85.00 70.00 40.00 coat 
tT) a 100. 00 90.00 75.00 465.00 ‘ 
Rock EtmM— 
OM 12s THO aiciiens 45.00 26.00 19.00 
5/4 ... 75.00 waa 50.00 28.00 20.00 
6/4... 75.00 eaein 50.00 28.00 20,00 
8/4 - 80.00 . 60.00 85.00 *%25.00 
10/4 ... 95.00 esse 75.00 50.00 eeve 
12/4 ... 105.00 wees 85.00 65.00 30.00 
*Bridge’ plank. 
Sorr MaPLe— 
4/4 ... 62.00 52.00 42.00 25.00 19.00 
5/4 70.00 60.00 50.00 33.00 20.00 
6/4 80.00 70.00 58.00 30.00 20.00 
8/4 ... 88.00 178.00- 63.00 34.00 1.00 
Rep Oaxk— 
4/4. 100.00 80.00 65.00 40.00 17.00 
5/4 ... 105.00 85.00 70.00 42.00 19.00 
6/4 ... 110.00 90.00 76.00 45.00 19.00 
8/4 ... 115.00 95.08 80.00 50.00 21.00 
Harp Map.ie RoveH F.oorine Stock— 
No.1 No.2 No.38A 
com. com. com. 
| eae ere eee 000.08 $30.00 $20.00 
BPE caconctancesvevenes Sa ae a 


Harp Mapite— 
No. 


Sel. 1&Sel. 
AS 6”&wdr. 6”"&wdr. No. 2 
4/4 ..$ 66.00'8 86.00 § 4 206 # 81.00 $ 11.00 
5/4 ... 80.00 0 60.00 34 19.00 


65.0 x 
6/4 ... 88.00 68.00 65.00 19.00 
8/4 ... 95.00 75.00 63.00 4.00 21.00 
10/4 ... 110.00 90.00 75.00 45.00 30.00 
12/4 ... 118.00 8.00 83.00 50.00 30.00 
14/4 ... 135.00 125.00 110.00 60.00 35.00 
16/4 ... 170.00 145.00 130.00 60.00 35.00 


Add for 8-inch and wider, $15; 10-inch and 
wider, $30; 12-inch and wider, $40. 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following percentages 
of 12-inch and wider, 4/4, 10 percent; 5/, &/ 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 


BrsscH— 


FAS’ Sel. No. 1&Sel. my 2 


-00 
35.00 
40.00 


50.00 
8/4... 80.00 .... 60.00 


iénp Darep Wuits Mariz— 


FAS and 
nSti0.00 
ae teseerssots setae com 116.00 $0 
asa ee@eeeeeeeeeeneereeeee 2 0 
f POCSE ce eSGeeeseseves 130.00 106.06 





SepTE 


nwa G22 Clots. p oe 
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_ Ranigpeaageas HARDWOODS PHILADELPHIA PRICES $42@44; 12-inch, $44@46. Provincial random, 


Cincinnati, ee. 11.—Average whole- 
sale prices, b— ~3 incinnati base, on Ap- 


palachian “soft texture’ hardwoods today: 
TERED WHITE OAK— 

sta 4/4 5/4&6/4 8/4 
aa $135@145 $445@155 $155 165 
Selects ....-- 105@110 110@115 115@120 
No. 1 com.... 80@ 85 85@ 90 95 
No. 2 com. 45@ 50 54@ 59 55 60 
Sound wormy. 43@ 45 52@ 57 55@ 60 


TERED RED OAK— 
OFAS east $110@115 


Ma, 1 COM...- COM GB cee coe coe vac 
No. 2 com. Sat Se. cite ese ceo . oes 
PLAIN ‘wars "AND Rep Oak 

BAS ..ccceece gs $110@ 120 $130@135 
Selects ....-- 70@ 75 75@ 8 90@ 95 
No. 1 com 58@ 63 68@ 73 75@ 80 
No. 2 com 40@ 45 48@ 55 55@ 60 
No. 3 com.... 22@ 24 23@ 25 24 27 
Sound wormy. 44@ 46 57@ 60 60@ 65 
BasswooD— 


FAS ..ccccess $ 70@ 72 $ 70@ 75 $ 80@ 85 


No. 1 com 50@ 53 55@ 60 63@ 68 
No. 2 com 28@ 31 33@ 38 38@ 43 
CHESTNUT— 
 sctcns ats $ 85@ 90 $100@105 $110@115 
No. 1 com.... 50@ 55 55@ 60 60@ 65 
No. 3 com.. 20@ 21 21@ 22 21@ 22 
Sd. wormy and 
No. 2 com. 29@ 31 33@ 35 35@ 37 
No. 1 common 
& better, 
sound wormy 35@ 38 38@ 40 40@ 42 
BircH— 
We cscsceunse $100@110 $105@115 $110@120 
No. 1 common 
and sel. ... 60@ 65 65@ 70 70@ 75 
No. 2 com.... 33@ 35 38@ 40 40@ 42 
BEECH— 
re $ 60@ 65 $ 65 70 $ 70@ 75 
No. 1 com.... 40@ 43 45 48 45@ 60 
No. .2 com.. 25@ 28 28@ 30 30@ 33 
PoPLAR— 
Panel & No. 1, 
13” & wider $140 $150 $160 
. 77 105 120 130 
Saps = Sel. 80 95 110 
b ecatielians 60 65 70 
Ne 2 , rr $ 38 41 44@ 46 46@ 48 
2 SB Wasnece 26 28 28@ 30 30 
MAPLE— 
OS! ee $ 70@ 75 $ 75@ 80 $ 83@ 88 
No. 1 common 
and sel. . 46@ 61 58@ 63 63 68 
No. 2 com.. 34@ 36 40 38 40 





OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during the 
week ended Aug. 25, as reported by the 
Oak Flooring Manufacturers’ Association: 


18x2%"” 48x1l%e” %x2” ay 


Ist Qtd wht....$96.48 $103.78 ‘+ 0.00 
Ist Qtd red..... 82.00 77.71 iets 57.00 
2nd Qtd w&r... 69.10 ne $50.00 60.33 
lst pln wht.... 73.37 62.87 52.44 46.00 
ist pln red... 68.54 60.84 51.06 44.64 
2nd pln wht.... 62.78 54.99 39.97 36.08 
2nd pln red.... 63.79 52.04 38.55 37.94 
Srd wr ...... 48.61 36.66 30.35 31.46 
DE «ésewens 16.70 21.75 10.00 8.00 

%x2” %x1%” x2” $x1%” 
Ist pln wht... .$67.42 cen BT 10 cid ai 
ist pln red..... 57.50 stain 66.67 $52.00 
2nd pln wht... 53.38 $ 49.95 54.85 46.50 
2nd pin red.... 54.93 eset 54.85 46.50 
BPG WET .ecccce 36.00 36.00 ~ - eer 
PE S94 sen 11.18 10.50 





WEST VIRGINIA WOODS 


Philadel Pa., Sept. 10.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, est; 5/ and 6/4, $115@ 
120; 8/4, $125; 10/ and 12/4, $135@ 140. Com- 
mon, 4/4, $62; 5/ and 6/4, $75; 8/4, $8 

Chestuut: FAS, 4/4, $88@90; 5/ and 6/4, 
$110@115. Common, 4/4, $5 @57; 5/ and 6/4, 
$65@68. Sound wormy, 4/4, $38@40. No. 2, 
4/4, $28@30. 

Poplar: FAS, 4/4, $115@120; ~ and 6/4, 
$1302 Clear anpe, 4-inch and ap: 4/4 i] &/ 
and 6/4, $95@100; 8/4, $100 @} 10. 

Nee $62 @65; 5/ and 6/4 ‘, se 5; s/t. $78 @ 80. 

0. 2—A common, Py $4 5; 5/ and 6/4, $49; 
4 $51@ 2—B common, eh’ $30; 
5/ and on "220 33: 8/4, $34@36 

Red Oak: FAS, BYA $105 110; x, . 6/4, 
$115@120; 8/4, $12 0@126. rh de f select 
4/4, $6096 2.50; 5/ and 6/4, “$6b@8t $0: 7% 376 
@75. 0. 2 common, 4/4, $45@47.50; 5/ and 
6/4, 47 OC 8/4, $50@55 

White Oak: FAS, 4/4, $115@120; 5/ and 6/4, 
$125 180: 8/4, $130@140. Common and select, 
Ne 37 0@75: 6/ i so@es, re vePmnte bo 

2 common an ‘ 
58; 8/4, $60@63. 





Philadelphia, Pa., Sept. 10.— Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 

Seuthern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


a 
Southern Northern and 

Florida Florida Georgia 

SO Eee $40.00 $44.50 $55.00 
DE vas waeinw eeae 39.00 42.50 51.00 
gE rr 40.00 44.50 51.00 
DEE vescveseos 50.00 52.50 56.00 
5&10x10” ......... 48.00 49.50 54.00 
- tecegeneee 60.00 64.00 64.00 
Seen 65 <> veee% 56.00 61.00 62.00 
6 pcos eee ea 67.50 71.00 
EE “vskon wees cuted 64.50 69.00 
le SE hele wine 83.00 
DE <saeeswres 77.00 


Lenghts 22 to 24 feet, add $2. 

— 2 feet additional, add $1.00 to 32-foot 
price 

Bach 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x2%-inch Face 
(Rail = 

Bé&btr, ht. rift..$84.00 No. 1 sap flat. o 00 

B&btr, sap rift. 69.00 No. 2 sap flat. 8.00 

B&btr. flat .... 49.00 No. 3 sap flat. . i300 

Air Dried No. 2 Common Roofers 

1x6” %x5% ...$28.00 1x10” %x 9%..$29. 

1x8” %x7% ... 29.00 1x12” Fae a ’ 30:00 
Shortleaf Dimension, 84S, iam Scant, 

10- to 16-foo 

---$29.00 aeereg veeaperel $30.50 

DE. s6ccocwesc. ee GEE. secs dkwws 31.50 

Bae” «ccvendan eee 


North Carolina Pine Flooring 


No. 2&btr. No. 3 No. 4 
}$x2%° rift .......-$67.00 $62.00 “thie 
Semewe” WS: eckas ese 46.00 40.00 $28.00 


Kiln Dried North Carolina Roofers 


1x6”, %x5% ...$31.00 1x10”, %x 9%..$32.50 

1x8”, %x7% ... 32.00 1x12”, %x11%.. 33.50 
#i- -inch thick, $1 more, 

Bed Cedar Bevel Siding 

%x 6”, clear ...... ree wenaed eee 

2 2", Ge vacvesees en Pn paee bhee - os 

- a SE ee eee inieieis 65.00 

Maple Flooring f.0.b. Philadelphia 

TET ease x2% 

MFMA First grade .......... vee. 75 88.25 

MF'MA Second grade ......... 70.75 74.25 

MFMA Third grade ..... osvos OTe 54.25 

arenes Pine Dressed 

D No. 2 No. 3 

TN Sekar ewe $ 6750 $57.50 $44.25 $38.25 

TS Nea a te wie 77.50 62.50 42.25 38.25 

Tt eee 72.50 62.60 42.25 38.25 

DE Swedsso ke 82.50 72.50 42.25 38.25 

ae 7.50 87.50 46.25 39.25 

oe GE GR. cces 102.50 92.50 651.25 43.25 

Lath, 4-foot No. 1 
PE cssacacnale a $6.50 c.i.f.—$6.75 delivered 
ee ee 4.90 c.if.— 6.50 delivered 
Redwood Siding 

Bg ee a ee $34.25 

Tf ee eS eee Seubeedewes 48.75 

TRESS GUOGE BORE .c vc cesccecces sasenees 66.75 





POPLAR BEVEL SIDING 


Louisville, Ky., Sept. 10—Steady demand 
and steady prices continue in poplar bevel 
siding, with local plants reporting a very 


fair volume of business. Quotations: 
No.1 No. 2 
FAS Select com. com. 
EY -we-eeaeraas ance eee $50 $40 $3 $24 
case ewed «me 50 38 28 22 
EE cw aiaimerstw e ee 50 35 24 20 





For Editorial Review of Current Market 
Conditions See Page 35 


NORTHERN PINE 


BUFFALO, N. Y., Sept. 11.—Northern pine 
inquiries and sales show some increase, and 
strength is maintained. This wood is being 
benefited by the scarcity of Pacific coast 
woods, for the competition from that direc- 
tion is considerably smaller than it was a 
year ago. This applies both to the higher 
and lower grades. The Canadian mills have 
no large stocks, and wholesale stocks are also 


broken. 
EASTERN SPRUCE 


BOSTON, MASS., Sept. 11.—Eastern spruce 
frame manufacturers are securing enough 
orders to keep busy, but have insufficient busi- 
ness in reserve. Heavy offerings of western 
lumber have restricted demand for random 
lengths and weakened prices. Dry spruce 
boards are scarce and quotations are firmly 
held despite very quiet demand. Quotations: 
Frames, 8-foot to 20-foot, rail shipment, 8-inch 
and under, $40@42; 9-inch, $41@43; 10-inch, 





2x3- and 2x4-inch, $33@34; 2x6- and 2x7-inch, 
$34; 2x8-inch, $37@38; 2x10-inch, $39@40. 
Random covering boards, 5-inch and up, 
8-foot and up, DIS, $36; matched, clipped 8- 
to 16-foot, random widths, $37@38; matched, 
random lengths, 1x6- and 7-inch, $39@40. 
Furring, 1x2-inch, $34. Lath, 1%-inch, 
$6.50@6.75; 15% -inch, $7.25@7.50. 


HARDWOODS 


CHICAGO, Sept. 12.—Northern hardwood de- 
mand is not quite as brisk as during the early 
part of August, although the automobile body 
plants are buying fair amounts of thick No. 1 
and better maple, birch and elm. Furniture 
factories are taking a little Nos. 1 and 2 
maple and birch, and the interior finish peo- 
ple are buying select and better birch to some 
extent. Flooring maple is moving rather 
freely to flooring plants,- with only limited 
stocks at most mills. Prices hold very firm. 


CINCINNATI, OHIO, Sept. 10.—Sharp cur- 
tailment of production at the southern hard- 
wood mills resulted from torrential rains and 
floods during the last ten days. General 
stiffening of prices followed. Sap gum plain 
and quartered advanced $3@5. Oak also was 
stronger. Demand from furniture factories 
and automotive factories is also improving. 
Export sales are slow. Shipments from south- 
ern mills are delayed due to floods. 


BUFFALO, N. Y., Sept. 11.—The hardwood 
trade is looking up a little and inquiry is 
more satisfactory than it was several weeks 
ago. A variety of woods is being asked for, 
although not many large orders are being 
placed. The chief woods selling at some of 
the yards are oak, ash, maple and poplar. A 
little better cypress demand also prevails. 
Prices are reported to be maintaining a firm 
tone. Some of the yards are getting in fairly 
large stocks for fall and winter business. 


ST. LOUIS, MO., Sept. 10.—The market for 
southern hardwoods continues strong. Most 
manufacturers are in position where they 
can sit tight, and are doing so. Consumers 
and yards are showing resistance to price 
advances by buying hand to mouth, but vol- 
ume of purchases is fairly large. Sap gum 
seems to be the strongest item on the list. 


FIR, SPRUCE, CEDAR 


CHICAGO, Sept. 12.—The fir market is 
gradually getting stronger, although local de- 
mand still lacks snap. Coast mill stocks are 
broken which has a tendency to keep prices 
firm. Considerable rail business is coming in 
from the smaller towns and farming com- 
munities. Most of the rail mills are carrying 
about the lowest stock in years, and the few 
operators in position to make prompt ship- 
ment ask from 50 cents to $2 higher than 
those which have to take thirty days to ship 
an ordinary order. The cedar market con- 
tinues strong; prices on both cedar logs and 
shingles have advanced. 


NEW YORK, Sept. 11.—Although volume of 
individual sales is small, few wholesalers 
have complaints to make of the number of 
transactions. Competition is very keen, but 
there is less price cutting than existed at 
this time last year. There is no serious con- 
gestion of unsold lumber in the harbor, 
though large cargoes continue to arrive. 


KANSAS CITY, MO., Sept. 11.—While the 
larger mills are standing firm on their prices, 
some of the smaller ones have been conceding 
a little to get business. The demand is good 
from country yards in the middle West, but in 
other areas it is a little slow. 


BALTIMORE, MD., Sept. 10.—Business in 
fir is deriving some benefit from the bad 
weather experienced by the South, as in 
many instances the pine mills are unable to 
fill orders in hand. Fir is still exposed to 
the competition of these other woods, so price 
advances are restricted. 


CYPRESS 


CINCINNATI, OHIO, Sept. 10.—Prices are 
steadier for finish lumber, with demand im- 
proving as the building season approaches 
its peak. Buying by retail yards is hand 
to mouth, dimension being called for mostly. 


ST. LOUIS, MO., Sept. 10.—Common grades 
of yellow cypress continue to show strength, 
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Sell A Ladder With 


Every Bill 






ean 


The sale of Babcock Spruce Ladders by lumber dealers is 
growing fast because they have the qualities that all ladder 
buyers want—they’re strong, yet light and easy to handle. 


Let this combination of merits help you sell a ladder with 
every bill of lumber. 


Write for the Babcock catalog. 


Remember we pay the freight. 


BCOCK | 
SPRUCE LADDERS 
The W. W. BABCOCK CO., Bath, N.Y. 
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of Lumber 






















Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 





Quality 


from Quality Timber 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN 


NORTHERN 
HARDWOODS 











with such items as selects and FAS weak in 
all thicknesses, while shop and inch stuff are 
a little better. Red cypress trade is good. 


HEMLOCK 


CHICAGO, Sept. 12.—The demand for north- 
ern hemlock from country yards is brisk, and 
industrial consumers are also well represented 
in the market. Mill assortments of dry stock 
are badly broken, and prices remain strong at 
$3 off the Broughton list. 


BOSTON, MASS., Sept. 11.—Some of the 
distress lumber from the West Coast has 
been sold and some placed in storage; with 
the result that the local market for Douglas 
fir and western hemlock is now looking a 
little stronger. Bargains have not yet quite 
disappeared but transits are commanding bet- 
ter prices. Quite a few retailers have bought 
heavily, however, and will not be in the 
market again before October. Offerings of 
desirable eastern and northern hemlock are 


light and prices remain steady to firm. Both 
northern and eastern lengths of clipped 
boards are $34, and random lengths are 
$31@32. 


NEW YORK, Sept. 11.—Yards report a 
fairly even flow of hemlock, in small lots, to 
regular customers, and very little new trade 
developing. Most customers prefer West Coast 
stocks. Sales of timbers are fairly brisk. 
Prices remain unchanged. 


WESTERN PINES 


CHICAGO, Sept. 12.—The western pines 
market remains firm, with a fair demand for 
Idaho and Pondosa from practically all con- 
sumers. - Shop grades of California white pine 
are still scarce and prices are strong. Sash 
and door factories are taking fair quantities. 
The local demand for Arizona white pine is 
holding up in good shape. Mills are well sup- 
plied with orders and are not eager for addi- 
tional business except on the basis of the ad- 
vances which became effective Sept. 1. 


it a 
11.—Scarcity 9 
the demand g 


KANSAS CITY, MO., Sept. 
shop has been accentuated by 
far this month, and there also is a sCarcit 
of thick stock wanted by industrial consume, 
ers. Common boards are in good demand, 
and small dimension figures in the Orders, 
Factory buyers are letting down Somewhat jp 
their orders. 





SAN FRANCISCO, CALIF, Sept. 8—p. 
creased orders and shipments, in the face of 
a 10 percent curtailment in production, are 
making for a strong pine situation. Stocks at 
mills are in fair condition, there being little 
carry-over from the winter. Rail shipments 
to the East are being sustained, with inter. 
coastal shipments slightly above normal. The 
general demand from foreign markets is being 
sustained. The outlook is decidedly 004, and 
prices are firm at recent advances. Retailers 
in San Francisco and the peninsula districts 
report retail business normal, with a slight 
increase in retail prices probable. 


NEW YORK, Sept. 11.—Shortage in some 
items of Idaho pine is causing inconvenience 
to wholesalers, who have received word that 
their wants can not be filled. Prices are 
holding very firm, although business is not 
brisk. Pondosa demand is also inactive, but 
stocks are fairly well filled. 





BUFFALO, N. Y., Sept. 11.—The western 
pines are strong and some advances have 
taken place in the last week or two. Idaho 
and Pondosa pines are up $1 to $2 in leading 
items, and selects have advanced even more. 
In California there prevails a marked short- 
age of No. 2 shop. In California white pine, 
stocks are short in 4/ and 5/4 C selects, 
Business has shown improvement lately, and 
inquiry is large enough to indicate favorable 
trade for this fall. 


REDWOOD 


SAN FRANCISCO, CALIF., Sept. 8.—Orders 
for the week were slightly above normal. 
There was a good demand from eastern and 
foreign markets. Production is normal, with 
stocks slightly below the usual amount for 
September. Prices are firm, with no general 
change in sight. Retailers here report red- 
wood business looking somewhat better than 
it did last year. 


SOUTHERN PINE 


CHICAGO, Sept. 12.—A considerable volume 
of southern pine business is coming from in- 


dustrial concerns, sash and door factories, 
railroads and other important consuming 
sources. While retailers are only buying for 


immediate needs, it is expected that the de- 
mand from both local and country yards will 
show substantial improvement within the next 
few weeks. The market holds, strong. 

ST. LOUIS, MO., Sept. 10.—The market for 
southern pine was decidedly stronger this 
week, and prices were 50 cents to $1 higher. 
Boards are showing unusual strength, and 
are 50 cents higher, items most wanted being 
2x4-inch, 16- and 18-foot, 2x8-inch, 12-foot, 
2x10-inch, 14- and 16-foot, and 2x12-inch, 16- 


foot in No. 1 common. Dimension is $1 
higher. Buying is largely by country yards. 


Stocks at the mills are short. 


BOSTON, MASS., Sept. 11.—The southern 
pine trade is still very quiet but demand has 
improved a little since August. Inquiries 
have been fairly encouraging. Prices are 
unchanged but look a little stronger. Full 
range for 1x4-inch flooring, both shortleaf 
and longleaf B&better rift, $69@81; C rift, 
$54@71; Bé&better flat, $47@50. Bé&better 
11/16 partition ranges $46.25 to $48. Roofers 
are in fair demand at $31.50@32 for 8-inch 
air dried. 


KANSAS CITY, MO., Sept. 11.—Orders for 
southern pine are being placed in good vol- 
ume, and there is an active inguiry from 
country yards. A good many orders ask for 
immediate shipment. The heaviest run is on 
boards and dimension, but there appears to 
be an increasing demand for finish. The 6- 
and 8-inch boards are getting scarcer. 





CINCINNATI, OHIO, Sept. 10.—Retailers 
and retail yards are taking fair lots of south- 


ern pine. Prices are strong, being up 
$1.50@2.50 on common lumber, boards and 
dimension, sheathing and siding. Flooring 


is also in good demand at advanced prices. 
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Floods in southern Mississippi and parts of 
Alabama are interfering with shipments, but 
stocks here are ample for present needs. 


SHINGLES AND LATH 


CHICAGO, Sept. 12.—White cedar shingles 
are strong on the following basis: Extras, 
$5.20; standards, $4.20; sound butts, $3.20, f. 
0. b. Chicago. The demand from country 
yards holds up in good volume. Mill stocks 
are especially low on sound butts. 





KANSAS CITY, MO., Sept. 11.—Shingle 
prices have shown no change in the last two 
weeks. Demand is tending to slacken down 
as country yards fill their requirements, City 
yards are doing little buying. Lath demand 
is good and No. 2 southern pine and No, 2 
California pine are hard to get. Hemlock and 
fr lath are slow to move, even at low prices. 
The demand for siding has been good, with 
most orders coming from country yards. 


NEW YORK, Sept. 11.—Eastern' spruce 
lath prices have shown no change, receipts 
just about counterbalancing . sales. Some 
Canadian mills report they have scant stocks 
and wholesalers here report some difficulty in 
obtaining lath. Shingle demand is fair with 
stocks plentiful. 


CLAPBOARDS 


BOSTON, MASS., Sept. 11.—There has been 
a little more inquiry for clapboards since 
Labor Day. Retailers’ purchases are mostly 
of modest assortments. Offerings are mostly 
from the West Coast and at steady prices. 
Eastern spruce and native white pine clap- 
boards are scarce and very firm. 


BOXBOARDS 


BOSTON, MASS., Sept. 11.—The boxboard 
market is in healthy condition. Demand is 
seasonable, stocks of unsold dry box lumber 
in first hands are moderate, and prices are 
held about steady on a reasonably satisfac- 
tory basis. Some box and shook manufac- 
turers are urging that consumption would be 
stimulated if they could obtain their raw ma- 
terial on a lower basis of cost, but boxboard 
producers insist that present quotations are 
reasonable and unlikely to go any lower this 
year. Canning factories are now large con- 
sumers of box lumber and heavy purchases 
are being made for packing farm products. 
Round edge white pine inch boxboards are 


$27@30. 
OBITUARY 


(Concluded from Page 74) 


home in Detroit on Sept. 8. Mr. Derry is sur- 
vived by three sisters, Miss Helen Derry, Miss 
Jane Derry and Mrs. W. D. Trump. The 
sisters were interested with him in the com- 
pany and it has not been decided at this time 
if they will carry on the business. Funeral 
services were held Tuesday morning, Sept. 11, 
from the Church of the Visitation. Burial 
was made at his old home, Saginaw, Mich. 








MRS. ALICE L. MOORE-ROSS, wife of 
Phineas C. Ross, well known wholesale lumber 
salesman, for many vears located in Newark, 
N. J., died on Sept. 6, after a long illness. 
Mr. and Mrs. Ross were married on June 3, 
1896. Besides her husband the deceased is 
survived by one son, four grandchildren, four 
Sisters and one brother. Mrs. Ross was a 
member of Vailesburg M. E. Church and a 
charter member of Ivanhoe Chapter, Order 
Eastern Star of Jersey Shore, Pa. The many 
friends of Mr. Ross in the lumber trade will 
be deeply grieved to learn of his bereavement. 


THOMAS J. HOOD, father of Arthur A. 
Hood, and for many years a prominent retail 
lumber dealer in Iowa and Minnesota, died 
Aug. 31 in San Diego, Calif., where he had 
lived since his retirement from business sev- 
eral years ago. Mr. Hood was the son of a 
Pioneer lumberman, Samuel Hood, who was in 
the lumber and cooperage business at Pom- 
eroy, Ohio, where Thomas Hood was born. 
He went west in 1888 and became connected 
With the Fullerton Lumber Co., at Sioux City, 
Iowa. Later he went into the retail business 
for himself, and of recent years was with the 
ames Lumber Co., at Minneapolis and the 
Dixie Lumber Co. at San. Diego, Calif. Mr. 
Hood is survived by his widow, two sons: 
Arthur A., the well known lumberman and 
Past Snark of the Universe of Hoo-Hoo, and 
oot Harvey A. Hood; two brothers and two 
sters, 

















Advertising Starts 
and QUALITY -:: 
continues a DEMAND 


for Andersen 


Over 3,621,168 pages FRAM ES 


of Andersen Frame ad- 
vertising will be cir- 
culated during 1928 to 
architects, contractors, 
realtor-builders and 
home owners. 





This national adver- 
tising is only part of our 
effort to make more sales 
and profits for dealers. 











To learn more about 
our plans to help deal- 
ers, fill out and mail 
coupon below. 








ANDERSEN LUMBER COMPANY, Box Number 1109, Bayport, Minnesota. 
Without cost or obligation to me please fill my requests as checked in squares below: 











O) Have your representative call. 0 I handle Andersen Frames. 

0 Send portfolio of sales plan and O I do not handle Andersen Frames. 
selling aids. : 

0 ere tantebewsetenmes ad Csakisctbiaesesaasesebeneorebes 

Nas 5 ak tare abe ee hee ‘ I, i:0-0:00:b404008 Pea ree ee 





























The edged tools in the saw mill’s machine shop, as 
well as the lumberman’s saw, often need the attention 
of a file. But not the same one. Cold chisels, cutters 
and the like should be sharpened with a Nicholson 
or Black Diamond Mill Bastard File. 





For sharpening saws Nicholson and Black Diamond Mill or Slim 
en Files - unexcelled. At hardware and mill supply dealers’. 





NICHOLSON FILE CO. rs 
; Providence, R.1.,U.S.A. i 
Providence Factory Philadelphia Factory 
NICHOLSON FILE COMPANY G. & H. BARNETT COMPANY 
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The Usefulness of a Crane 


Plus the Speed of a Truck 





Mee RD 





WNERS throughout the country say 
this is an indispensable handling unit 
for the lumber yard. It is ideal for 

unloading cars, for loading trucks and 
wagons, and for many other purposes around 
the yard. 

Works fast and moves fast. 
to operate. 

Similar in design and construction to the 
larger ORTON cranes, the Model “V” is a 
full-fledged crane made for mounting on any 
5- or 7%4-ton truck that has a clearance of 8 


Economical 














feet from the back of the driver’s seat to the 
rear axle. 


It is full-revolving, and is operated without 
the use of outriggers. Equipped with a 20, 
24 or 28-foot boom, it has a lifting capacity of 
5 tons at a 10-foot radius and 2 tons at a 
20-foot radius. A 53-horsepower gasoline en- 
gine furnishes an abundance of power. Each 
operation is controlled by a separate clutch, 
so that hoisting, swinging or booming can be 
performed singly or all together. 


Write for Bulletin 44, which gives detailed infor- 
mation about this fast, economical handling unit. 


ORTON CRANE & SHOVEL CO. 
608 South Dearborn Street, Chicago 
Representatives in Principal Cities 





RTON 


Cranes, Shovels & Buckets 





News Letters 


(Continued from Page 71) 


Aberdeen-Hoquiam, Wash. 


Sept. 8.—Grays Harbor’s waterborne ship- 
ments during August showed an increase of 
14,662,434 feet over totals for July, but 
failed to reach the volume of August, 1927. 
During August this year 94,463,654 feet was 
shipped in sixty vessels. California recap- 
tured her old position, leading the other 
markets with 32,500,000 feet; the East coast 
was second with 29,820,542 feet; Japan third 
with 15,863,420; Australia fourth with 9,346,- 
445, and China, with 2,731,539 feet, had fifth 
place. Other markets, the east and west 
coasts of South America, Mexico, and Europe, 
took but 483,817 feet. The total lumber ship- 
ments for the eight months of 1928 is 
30,000,000 feet below those for the same 
period in 1927. 

With the departure of nine vessels over 


the week end, and no arrivals on Saturday, 
the waterfront presents a rather deserted 
appearance, with only four vessels loading. 
For California one vessel is loading at The 
Grays Harbor Commercial Co., Hoquiam, and 
one at Schafer Bros. mill in Montesano. For 
the east coast, one is loading at the Hulbert 
Mill Co. For the Orient, one is loading at 
the Grays Harbor Lumber Co., Hoquiam. 

The mill of A. J. West Lumber Co. was 
re-opened Sept. 4 under a lease taken by 
Schafer Bros., of Montesano. One shift will 
be employed at present. The West mill has 
been idle for about eighicen months. Prac- 
tically all the mills on the Harbor were 
closed Labor Day. The American Mill Co. 
and the Bay City Mill Co., of Aberdeen, did 
not observe the holiday, on account of the 
necessity of completing the loading of vessels 
working on time schedules. 

For the purpose of calling on trade con- 
nections on the Atlantic seaboard and in the 
middle West, to promote trade extension 
work and make a general survey of shingle 
and lumber requirements, E. C. Miller, of the 





E. C. Miller Cedar”~Lumber Co., and Sttart 
Polson, of the Eureka Cedar Lumber & 
Shingle Co., left Sept. 8 for the East, The 
were accompanied by Mrs. E. C. Miller. The 
party plans to be away about four months 
and cover most of the territory by motor. 

The first digester of pulp was run through 
the Grays Harbor Pulp Co.’s plant yesterday 
It showed an unusually high grade of prog. 
uct for the first run. 

Frank H. Lamb, who has large logging jp. 
terests on Grays Harbor, and A. W. Callow 
logger, will sail next week from San Fran. 
cisco for a three months’ visit in the Orient 
While in Japan Mr. Lamb expects to ar. 
range for a visit of a number of representa. 
tive Japanese business men to Washington 
next summer as guests of the Washington 
State Chamber of Commefce, of which he jg 
president. 

Charles W. Ewart, who is a nephew of A 
L. Davenport, of the Pacific Lumber Agency. 
and who for several years was an employe 
of the agency, left last week for Europe, Mr, 
Ewart will go with a party of friends to 
British East Africa, and will set out from 
Nairobi on a trek into the interior of the 
continent hunting big game. They expect 
to be in Africa two or three months and wil] 
later tour Europe. 

Mrs. A. J. Morley, wife of A. J. Morley 
president Saginaw Timber Co., and her 
daughter Helen will sail for Europe Sept, 9 
for a stay of eight or nine months. 


Raymond, Wash. 


Sept. 8.—The Willapa Lumber Co. is build- 
ing railroad into a new district in which there 
is 1,000,000,000 feet of timber, suffic ent to 
run the plant for many years. Its first tim- 
ber is within two and a half miles of the 
town of Willapa, which will be the headquar- 
ters camp. It will use the log dump it has 
been using for many years. Previously it has 
been delivering cars of logs from its camps 
to the Milwaukee Railroad for handling to the 
company’s dump, but when the new timber is 
opened up its own engines will haul the logs 
to the dump. 

The Willapa Lumber Co. sawmill has closed 
down for two weeks. W. N. Turner, manager, 
says he has curtailed production in this man- 
ner, feeling it is best to keep the cut from ex- 
ceeding demand for fir, and thus keep the 
market steady. 

Charles L. Lews, of Lewis Mills & Timber 
Co. and Raymond Lumber Co., accompanied 
by his two daughters, is spending a vacation 
motoring back to Michigan. En route they 
will visit the Yellowstone National Park and 
other points of interest. 

Mill No. 3 of the Case Cedar & Shingle Co., 
here, was totally destroyed by fire Sept. 2. It 
had not been operated for some time, and some 
of the machinery was being removed when 
the fire occurred. 


Baltimore, Md. 


Sept. 10—W. Hunter Edwards, of the 
wholesale firm of B. W. Edwards & Sons, 
Baltimore, and a former president of the 
Baltimore Lumber Exchange, returned from 
a trip through the tidewater section of Vir- 
ginia last week, and reports that he found 
many of the sawmills in the section shut 
down because of heavy rains and high water. 
Numerous logging camps were under water, 
he stated, and could not get out timber, with 
the result that the mills dependent upon 
them had run out of logs, and had to cease 
operations. Because of this state of affairs, 
the production, especially of shortleaf pine, 
was greatly reduced, and something like 4 
searcity was developing. 

U. S. Lambert, vice president Hoffman Lum- 
ber Co., which operates large saw mills at 
Columbia, S. C., stopped in Baltimore last 


Monday. He said that his company had ex- 
perienced some more high water, but that 
it did not touch the mills proper. Logging, 


however, was interfered with. 

John L. Alcock, of the exporting firm of 
John L. Alcock & Co., Baltimore, enjoyed an 
unusual experience on his vacation. He 
visited the Georgia Bay country and stopped 
on the island where he landed 44 years ago 
as a youth from Manchester, England, fired 
with ambition to make his way in the world. 
His first job was with the gang whose duty 
it was to break up log jams. 
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